




















as eR ste tg 


rc 


6 


A WEEKLY NEWSPAPER 





(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 
Published by The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 











~—_ 


THE EASTERN UNDERWRITER 


INTERPRETING THE TRUE SPIRIT OF INSURANCE 








Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 
Thirty-seventh Year, No. 4 NEW YORK, FRIDAY, JANUARY 24, 1936 $3.00 a Year; 25c. per Copy 








Neal Bassett Back In 
Field As U. S. Manager 
Of Old Swiss Company 


Accident and Casualty Co. of Swit- 
zerland to Enter for General 


Lines 
DEPOSITS $3,000,000 HERE 


Founded in 1861 Company Has 
Distinguished List of Officers 
And Directors 








years one of 


Neal 
the best known personalities in fire and 


Bassett, for many 


insurance in this country, will 


fields of his 


casualty 
soon re-enter the former 
activity as United States manager of the 
& Casualty 
Switzerland, one of the first 


\ccident Insurance Co. of 
Winterthur, 


casualty companies to be organized any- 


where, which will enter the United 
States through New York State to write 
accident, casualty, fidelity and surety 


lines. Mr. 
the Loyalty Group of companies, topped 


Bassett for many years headed 


by the Firemen’s of Newark, which in- 
cluded two casualty and surety com- 
panies. The United States department 


will have offices on the twenty-fifth floor 
£111 John Street, New York City, with 
acity branch office on the John Street 
grade floor. The United States trustee 
isthe Bank of New York and Trust Co. 
Announcement of the assistant United 
States manager, as the other 
members of the staff and field organiza- 
tion, will The company 
will enter the various states of the Union 


well as 


soon be made. 


as soon as practicable. 
More Than $50,000,000 Assets 


The last home office annual statement 
of the Accident & Casualty Co. showed 
assets of $50,984,078 in terms of the 
American dollar. and gross income of 
$60,770,007. The company will commence 
operations in America with these United 
States funds: capital deposit and sur- 
plus, $2,500,000; contingency reserve, 
$500,000, and total policyholders United 
States funds of $3,000,000. 

These figures are based on actual mar- 
ket values, and as the Accident & Casu- 
alty Co. will commence business without 
either insurance or contingent liabilities 
this, in fact, indicates that it starts oper- 
ations with a United States capital and 
surplus of $3,000,000. Immediate estab- 
lishment of a $500,000 contingent fund, 
United States Manager Bassett says, is 
definite evidence of the financial conserv- 
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The Sign Of 
GOOD CASUALTY INSURANCE 


Established 
1869 


U. S. Branch 
1892 





LONDON 
Guarantee & Accident Co., Ltd. 


Head Office: 55 Fifth Ave. 
NEW YORK 


+ 
J. M. Haines, United States Manager 


+ 
WRITES 
Automobile, Boiler, Burglary, Credit, Elevator, Engine, Flywheel, Liability, 
Plate Glass, Compensation and Personal Accident and Health 


INSURANCE 


2 






































Tipping the Tipper 


And by an almost brand-new salesman, in one of our New 
York City Agencies! His regular barber was trimming his hair, 
and the while he was cogitating on the dogma of “prospects 
everywhere.” This is the remainder of a new, delightful sales 
story :-— 


When the barber had finished, the Agent asked him if he 
would like to play a new game. “Sure,” said the tonsorial. 
“All right, today you give me a tip instead of my tipping you.” 
“What's the idea?” asked Scissors. “Give me a quarter and 
I'll show you.” He got it, and then asked the barber, “Do you 
miss it very much?” “No,” said the barber. “Will you be 
able to get home all right without it?” “Well, sure!” And 
then the Agent:——““Well, you had no trouble in giving me the 
quarter today. So we'll play some more tomorrow. I'll come 
in for a shave and ask for another quarter. In other words, 
you could save a quarter a day if it was for a good idea, couldn't 
you?” “Sure!” And he bought a Retirement Income policy. 


Gas station attendants, waiters, and others whom we daily 
tip, could doubtless be interested through the whimsical novelty: 
of this approach. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 

















Bertrand J. Perry New 
Head of Mass. Mutual 


Succeeding Sargeant 


Alexander T. Maclean Made Vice- 
President and J. C. Behan 
Elected a Director 


PERRY WITH CO. 40 YEARS 


Came Up From Clerkship; H. H. 
Peirce, Associate Actuary, 
Made Actuary 


Bertrand J. Perry, vice-president of the 
Mutual Life, who began 
his career with that company 
years been 


Massachusetts 
as a clerk 
recent one 


and who has in 


of the outstanding executives in the busi- 
head of the 


the company for some years, was elected 


ness, investment division of 
president of the company by the board 
He succeeds 
De- 


service 


of directors on Wednesday. 
William H. 
after 


Sargeant, who died in 
fifty-one years of 
Massachusetts Mutual. 

Following the election of Mr. 
as president the board elected Alexander 


cember 
with the 
Perry 


T. Maclean vice-president and made him 
finance committee. 
second vice-president, 
board of 
associate 


a member of the 
Joseph C. Behan, 
was made a member of the 
directors. Harry H. Peirce, 
actuary, was made actuary. 
Long Line of New England Ancestors 

Mr. Perry was born on December 5, 
1874. at Claremont, N. H. He is a direci 
descendant of Thomas Dudley, the first 
elected governor of Massachusetts, and 
also of William Cotton, who in 1631 was 
a member of the company to which a 
grant of New Hampshire and Maine 
lands was given. From the Dudleys and 
the Cottons several well-known New 
Hampshire f families have come, the best 
known of these being the Eastman-Web- 
sters, the family that produced Daniel 
Webster. 

Mr. Perry came to Springfield on his 
seventh birthday. He attended Hooker 
School, and during his high school days 
worked in the mailing room of the 
Springfield Republican from which he 
graduated into newspaper reporting. 

Went With Company im 1897 

high school he went with 
the Overman Wheel Co. of Chicopee 
Falls, where for two years he bent over 
a drafting board with the idea of becom- 
ing a mechanical engineer. When the 
slump in the bicycle business came he 
went back to reporting, this time with 
the Springfield Union. 

On June 7, 1897, he entered the Mas- 
sachusetts Mutual as a clerk in the actu- 
arial department, from which department 
he was transferred to the premium de- 


\fter leaving 


partment in 1902. In 1912 he became 
chief clerk and office manager of the 
home office. At this time the old book- 


keeping methods were beginning to be 
discarded. Mr. Perry saw the possibili- 
ties of handling notice and receipt forms 
by means of metal plates, and the Mas- 


(Continued on Page 21) 
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“—and what’s more, Mr. Smush 


yp? 


YOU MAY WIN all the arguments,—but DO you get the app? ... You may know all 
the answers, but DO you get the signature? ... You may meet all the objections, but DO 
you get the check? . . . There are NO arguments,—NO questions, and NO resistance, 
when you have acquired all the confidence and assurance that goes with— 


THE NEW “COMPRESENTATION” 


AVAILABLE ONLY AT 


100 E 42d St 


Massachusetts Mutual Life Insurance Company 
LLOYD PATTERSON 


GENERAL AGENT 
ASHLAND 4-8610 











January 


———— 
——— 


That nez 
advantages 
sion of Je 
general cor 
explains |i 
of the Ber 

The Fed 
ing the m 
curity Bil 
many advd 

In genet 
be found 1 
young and 
ployers Wi 
old and ¢ 
who have 
cipients of 
are to be 
however, | 
from publi 

Whether 
ate and s 
the indole 
remains in 
parent tha 
given theit 
financially 

The frel 
viding for 
workers a1 
be practic: 


As the I 
erty incre 
surance to 
comes mo 
of its exe 
ownership 
it is a sin 
tate oblig 
paid. 


The Fec 
creases tk 
surtax on 
59% scale 
those indi 
economic 
million do 
from 72% 
governmet 
tax, whicl 
76% and 7 

The bill 
schedules 
tules and 
surance at 

Lump st 
not incom 
ual except 
isting pol: 
realized by 

Three p 
must be 
taxable in: 
been retur 
reported. 

Premiun 
the taxpa: 
beneficiary 


| 


Where 
company | 
beneficiari 
time exem 
has been 
like other 
by a ben 
definite nv 
tions for 1 
certain, w 
come tax 
the Treas: 





1936 








January 24, 1936 














THE EASTERN 4 
Sy UNDERWRITER L 








YER GEAR TERRY SUNT 
ae i ea 








EDERAL FISCAL 


Many Advantages to Life Insurance 


Leave 


That new Federal fiscal bills leave many 
advantages to life insurance ts the conclu- 
sion of John Barker, vice-pre “FO and 
general counsel of the Berkshire Life, who 
explains his views on the acts in an tssue 
of the Berkshire Sun. 


The Federal fiscal bills of 1935, includ- 
ing the measure called the Federal Se- 
curity Bill and other tax bills, leave 
many advantages to life insurance. 

In general, the social security bill will 
be found to be a measure by which the 
young and vigorous workers and the em- 
ployers will contribute to take care of 
old and dependent workers and those 
who have been unable to hold a job. Re- 
cipients of unemployment benefits which 
are to be paid through the states must, 
however, have endeavored to get work 
from public employment agencies. 

Whether just relief for the unfortun- 
ate and satisfactory compensation for 
the indolent will emerge from the plan 
remains in the future, but it is quite ap- 
parent that energy and industry will be 
given their full opportunity to contribute 


financially to governmental endeavors. 
The field of the life company in pro- 
viding for the old age of successful 


workers and completing their estates will 
be practically unimpaired. 


Other Taxes 


As the burden upon energy and prop- 
erty increases, the advantages of life in- 
surance to take care of estate taxes be- 
comes more pronounced, both because 
of its exemption where the incidents of 
ownership are not retained, and because 
itis a sinking fund maturing when es- 
tate obligations and taxes have to be 
paid. 

Income Tax 


The Federal Revenue Bill of 1935 in- 
creases the income tax by raising the 
surtax on individuals from the 30% to 
59% scale to a 31% to 75% scale, so that 
those individuals who have reached an 
economic position bringing them in a 
million dollars a year or over will pay 
from 72% to 75% of this amount to the 
government, in addition to their normal 
tax, which will bring the payment to 
76% and 79%. 

The bill is an amendment to existing 
schedules and fortunately the existing 
tules and regulations affecting life in- 
surance and annuities remain unchanged. 

Lump sum life insurance proceeds are 
hot income to a corporation or individ- 
ual except in the instance where an ex- 
isting policy is purchased and a profit 
realized by later sale or by maturity. 

Three per cent of the total premium 
must be reported annually as annuity 
taxable income until entire premium has 
een returned; then all receipts must be 
reported. 

Premiums paid cannot be deducted if 
the taxpaver is directly or indirectly a 
beneficiary. 


Optional Settlements 


Where proceeds are retained by the 
Company and interest earnings paid to 
beneficiaries, such interest was for a 
time exempt, but for several years now 
has been subject to Federal income tax 
like other interest. Payments received 
Y a beneficiary under options for a 
definite number of years, and under op- 
tions for lifetime with a period of years 
certain, were exempt from Federal in- 
come tax until October 29, 1934, when 
the Treasury Department issued a reg- 


By John Barker 


Vice-President and General Counsel, Berkshire Life 


ulation taxing the interest element in 
these options. 

To determine the taxable interest un- 
der the option for years certain, pro- 
ceeds of death claim is divided by total 
number of instalments payable, which 
gives the principal portion of each instal- 
ment, the rest being taxable income. Un- 
der the life time option the total amount 
of the death claim is divided by the num- 
ber of years of life expectancy of the 
beneficiary, giving the principal portion, 
and the rest is income. 

Federal Estate Tax 

Secretary Morgenthau in a letter said 
that the best source of additional reve- 
nue would be a system of taxes on re- 
ceipt of inheritance and gifts, and the 
House at one point included an inherit- 
ance tax section in the bill which would 
have placed a tax on beneficiaries in ad- 
dition to the estate tax on the insured, 
and in order to tax everything, the 
House proposal contained a clause that 
there should be an inheritance tax even 
if the insured had parted with incidents 
of ownership, and a clause that life in- 
surance companies should not pay their 
death claims until estate and other taxes 
were settled. 

Better judgment prevailed, and these 
provisions are out of the final bill, which, 
so far as it affects Federal estate taxes, 
emerges as an amendment to the present 
estate tax law, reducing the amount of 
exempt property in an estate from $50,- 
000 to $40,000, and increasing the per- 
centages. 

Without presenting the detailed tables 
it is interesting to note that the Revenue 


Bill of 1934 increased by $16,600 the es- 
tate tax on $500,000, and the 1935 bill 
again increases this by the sum of $21,- 
300, a total increase of $38,900 in two 
years. 

At one point in the journey of the tax 
bill David Lawrence suggested that the 
proposed inheritance taxes might render 
life insurance less valuable as a form of 
protection for estates. This suggestion 
is now obsolete and life insurance re- 
mains the peerless holding both because 
of its exemption where the incidents of 
ownership are not retained and because 
it is a sinking fund maturing when es- 
tate obligations and taxes have to be 
paid. Its advantages become more pro- 
nounced as the estate tax rates increase. 

Also, where the premiums are paid by 
someone other than the insured, the pro- 
ceeds of the policy are not subject to 
Federal estate tax in the estate of the 
insured. The new statute did not dis- 
turb the exemption from estate tax of 
$40,000 of life insurance payable to a 
named beneficiary, even where the in- 
sured reserved ownership features. 

Life insurance payable to a named 
beneficiary is quite universally exempt 
from state inheritance taxes, although 
one or two states have estate taxes which 
follow the Federal plan. 

Gift Tax 

The Federal Revenue Bill of 1935 ar- 
ranged the matter of gift tax by amend- 
ing the previous law, lowering the ex- 
emption from $50,000 to $40,000 and in- 
creasing the rates. 

As the first $5,000 of gifts to any per- 
son each year are exempt, and accord- 


Star Producer Insures Life 


Of His General Agent 


Heritage, one of the Colum- 
producers in the 
thinks so 


J. Paul 
bian National’s star 
southern New Jersey territory, 


much of the value of General Agent 
Russell S. Britton’s advice that he has 
insured Mr. Britton’s life and also has 
an accident policy so that in case of 
Mr. Britton’s being disabled Mr.- Heri- 
tage will be recompensed for the loss 
of his chief’s assistance. ; 
The company considers it a definite 


partnership insurable interest in view of 
the record of Mr. Heritage. In 1933 
he was in a rut, but Mr. Britton ob- 
served certain qualities and spent two 
days a week with him, building him up 
to be a star producer again. Mr. Britton 
continued giving his time, made him as- 
sociate general agent with direction over 
several other producers . But the two 
still spend two days a week together 
soliciting personal business. 

Mr. Heritage qualified for the 1935 
convention club and appears to have 
done likewise for 1936. However, he 
feels that if Mr. Britton should meet 
with an accident or die his income would 
suffer greatly because of the loss of aid. 

Mr. Heritage started in life insurance 
with a Master of Arts degree, teaching 
and business experience. He began well 
enough but the depression of 1920 got 


him into a rut and into the general in- 
surance business where his income was 
comparatively low. About his general 
agent he recently wrote in the Columbian 
National Fieldman: 


Like “Red” Grange and Football Britton 


“When the football star, Red Grange, 
was skirting the ends and. dashing 
through opponents’ lines for frequent 
long gains, he had the sporting world 
by the neck. When he went into pro- 
fessional football, the great gains were 
lacking. He could make only two or 
three yards at a time. Promoter Pyle 
took Grange aside and asked what the 
trouble was. He said ‘Send for Britton.’ 
When sensational footballer Red Grange 
was at the University of Illinois, one of 
his teammates in the backfield was Earl 
Britton, regularly used to ‘take out’ the 
the opposition and make way for Grange’s 
spectacular runs, received little of the 
glory that went to Grange, but was ap- 
parently largely responsible for his fame. 
Grange missed his blocking back. With 
3ritton in there, things began to hum 
and the turnstiles clicked again. 

“When I get into a rut I will send for 


Britton Russell Britton — Grange’s 
knocked them aside, mine ropes them 
in. 


BILLS 





JOHN 


BARKER 


ingly all gifts of $5,000 or less to any 
person in any calendar year are exempt, 
it is apparent that a considerable amount 
of life insurance can be provided for 
families without incurring a Federal gift 
tax. 

Under the regulations, assigning full 
ownership of a policy, or irrevocably 
naming a full beneficiary, constitutes a 
gift in the amount of the net cash sur- 
render value, if any, plus the prepaid in- 
surance. Where one gives another an 
annuity, the value of the gift is the cost 
to the giver, except that where the giver 
reserves the unconditional right to make 
the annuity payable elsewhere, only the 
actual payments to the donee constitute 
gifts within the statute. 

The House proposed a tax on the re- 
cipients of gifts. The Congress con- 
tented itself with raising the rates of 
the tax on givers by approximately 
doubling the rates on net gifts up to 
$70,000 with lower increases thereafter 
until the tax on a gift of $10,000,000 goes 
from 45% to 50%4%. 

Mr. Barron and other 
vised action by men of 


authorities ad- 
property before 


the gift tax increase took effect on Jan- 
uary 1, 1936. Mr. Barron, an esteemed 
policyholder of the Berkshire Life, also 


made a flattering reference to the avail- 
ability of life insurance for estates and 
the necessity of life companies servicing 
their policies and keeping the plan of 
payment up to date. 


In General 


The Federal Revenue Act of 1935 has 
greatly increased the surtax on incomes 
The bill has lowered the property ex- 
emption in an estate from $50,000 to 
$40,000, and greatly increased the rates 
of estate tax. This new legislation has 
also lowered the gift tax exemption from 
$50,000 to $40,000 and increased the gift 
tax rates so that in general these will be 
at the level of 75% of the estate taxes 
To this extent the bill may be said to 
encourage lifetime generosity. 

Life insurance is still the peerless 
method of providing for Federal estate 
tax and state inheritance taxes. It is 
still the incomparable means of provid- 
ing a guaranteed estate. 
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RAGIC DEATH of WILLIAM A. Law 


Accidentally Shot By S. Clay Williams, Tobacco Man, While They Were On 
Quail Hunting Trip In North Carolina; Career of Man Who Won Great 


Distinction In Insurance and Banking 


William A. Law, who, after a career 
of distinction in banking during which 
he became head of the American Bank- 
ers Association, was made president of 
the Penn Mutual Life thirteen years ago, 
in which position he quickly won rank 
as a great life insurance company leader, 
died in a Greensboro, N. C., hospital at 
7:30 o’clock Tuesday night. He had been 
rushed to the hospital by automobile 
after his companion on a bird hunting 
trip, S. Clay Williams, chairman of the 
R. J. Reynolds Tobacco Co., had shot 
him accidentally when Williams had 
stumbled, got his foot entangled in a 
clump of honeysuckles causing him to 
trip and accidentally to discharge a shell! 
of the gun. The tragedy occurred near 
Siler City, N. C. It took Williams, A. 
L. Brooks, former counsel Jefferson 
Standard Life, also a companion on the 
hunt, and a guide more than an hour 
to get Mr. Law to Siler City; and, 
putting him in an automobile he was 
taken to the Westly-Long Hospital. He 
had lost so much blood that he died 
soon after arrival. Mr. Law was 71 
years old. 

Thus, in a period of a few weeks the 
institution of life insurance had lost three 
of its outstanding personalities. Walton 
L. Crocker, president of the John Han- 
cock, and William H. Sargeant, presi- 
dent of the Massachusetts Mutual, were 
the other two who died. 


Was to Have Been Central Figure in 


Office Ceremony Wednesday 


How tragically and unexpected the 
wheei of fate may turn was demonstrated 
anew by the fact that William A. Law 
was to have been the central figure in a 
ceremony in his Philadelphia office on 
Wednesday morning of this week. The 
entire field force of the company had 
devoted the month of December to a 
campaign in honor of the thirteenth an- 
niversary of Mr. Law’s presidency. It 
had been planned to present him with a 
beautifully leather bound book contain- 
ing details of the campaign, its very suc- 
cessful results, and pictures of the win- 
ners. About Mr. Law’s desk were to 
have gathered fifty officers of the com- 
pany and general agents from the nearby 
cities. 

The funeral of Mr. Law was held in 
Spartanburg, S. C., at noon yesterday. 
Services were at the First Presbyterian 


Church there. 
Details of Accident 


Mr. Law had been suffering from a 
cold for sometime, and he told the Penn 
Mutual board he was going to take a 
rest for a few days and go on a hunting 
trip to the Brushy Creek Hunting Club, 
a private quail preserve about forty-five 
miles from Greensboro. Mr. Law had 
never met S. Clay Williams until this 
week. For years he had been wanting 
to meet the chairman of the tobacco 
company, who had also been head of the 
NRA. The meeting was an event for 
both. As they were walking single file 
through a heavily wooded patch Wil- 
liams tripped, and his gun went off. The 
charge from his gun struck Mr. Law 
below the knee. His companions inade 
a tourniquet, but so much time was con- 
sumed in getting him to the car and to 
the hospital that he died despite several 
blood transfusions. 

“Don’t blame yourself for what was 


obviously an accident,” the Penn Mutual 
leader said to Williams. 


His Career 


Mr. Law was born on a cotton planta- 
tion near Hartsville, S. C., son of a 
Presbyterian clergyman. Later his father 
became pastor of the First Presbyterian 
Church of Spartanburg where William 
A. received his public school and high 
school education. He inherited the same 
qualities which before his father’s death 
brought the Rev. Mr. Law the post as 
stated clerk of the Southern denomina- 
tion of the Presbyterian Church, to which 
post he succeeded the father of Wood- 
row Wilson. William A. had _ vision, 
courage, self-reliance. He was a master 
organizer, took pride in his success in 
organization work. 


William A. Law was graduated from 
Wofford College with a bachelor’s de- 
gree; taught school in Wilmington, N. 
C., for two years; became official ste- 
nographer for the Seventh Judicial Dis- 
trict of South Carolina. He quit the 
latter job and organized the Spartan- 
burg National Bank which was soon a 
real success. He took the presidency of 
the Central National Bank of Spartan- 
burg. His influence spread and in 1901 
he organized the South Carolina Bank- 
ers Association. His reputation led to 
his being called to Philadelphia to be 
assistant cashier of the Merchants Na- 
tion Bank. Promotion to vice-president 
and president of the bank followed. In 
1910 the bank was absorbed by the First 
National which held Charter No. 1 under 
the National Banking Act. With the 
First National he was vice-president; 
four years later became its president; 


and for a served as chairman of 
the board. 

In 1910 he was elected president of 
the Pennsylvania State Bankers Asso- 
ciation. Later, he was elected president 
of the American Bankers Association. 
During the war he was active in all war- 
time civic activities, serving as chairman 
of the Belgian Children’s Relief Associa- 
tion. He attracted favorable attention 
too by his remarkable work as chairman 
of the Philadelphia Renovise Campaign. 

When Mr. Law was 58 years old, and 
a leader in Philadelphia in every sense 
of the word, he was elected president 
of the Penn Mutual of which company 
he had been a trustee. Few men who 
have taken up new duties have fitted into 
them more efficiently and with more na- 
tural aptitude than Mr. Law in his new 
post. It was not long before he had 
won the respect of the entire business. 
With the field force of the Penn Mutual 
he was extremely popular. They rec- 
ognized in him a helmsman who knew 
how to steer a ship. He was progressive, 
understanding and bred confidence in all 
of his relationships. With these quali- 
ties were matched conservatism and cau- 
tion. Although not a natural orator, his 
talks at Penn Mutual gatherings, espe- 
cially at the White Sulphur field conven- 
tions, hit the target; were most enthusi- 
astically received; and were high spots 
of these gatherings. He mixed easily 
with the field force, was a great com- 
panion, too, on the golf links. 

Fond of Outdoor Sports 

Despite his intense pre-occupation with 
his successive professional positions, he 
was fond of outdoor sports, particularly 
hunting and golf. At one time he was 


year 





Last Pictures Taken of William A. Law 














The photographs reproduced above were snapped by William L. Hadley of 
The Eastern Underwriter during the annual field convention of the Penn Mutual 


in White Sulphur Springs last fall. 





William A. Law 

| The tragic death of William A. 
Law, president of the Penn Mutual, 
removes one of the staunch pillars of 
strength found in executive ranks of 
American life insurance. During the 
trying years through which the coun- 
try has passed he looked into the | 
future with unswerving faith, conf- 
dent always that militant courage, | 
backed by great traditions and safe | 
practices, would successfully lead the 





insurance institution, and American 
business generally, away from un- | 
chartered and dangerous social and | 


economic channels. Of Southern line- | 
age, his manner quiet, undemonstra- | 
tive but positive, he was unspectacu- | 


lar in both his business and private | 


relationships. 
This writer cherishes the memory | 
of a fine personal friendship with 


William A. Law of many years stand- 
ing during which our visits were al- 
together too few. His definitely mani- 
fested inspirational encouragement 
will ever direct my thought and ef- 
forts towards a higher degree of 
human and institutional service. 


—W. L. Hadley. 











a student of the violin, and, though in- 
creasing demands upon his time com- 
pelled him to relinquish any hope of be- 
coming an adept musician, his fondness 
for music continued throughout his life. 
He was a regular attendant at perform- 
ances of the Metropolitan Opera Com- 
pany and the Philadelphia Orchestra. 

In addition to being a director of the 
First National Bank, Mr. Law was a 
director of the Fire Association of Phila- 
delphia, the Fidelity-Philadelphia Trust 
Co., the Philadelphia Electric Co. and 
the Reading Co. He was manager of 
the Saving Fund Society of German- 
town and its vicinity, a trustee of the 
Graduate Hospital, and president of the 
Board of Trustees of the General As- 
sembly of the Presbyterian Church of 
the United States of America. 

He was a member of the Rittenhouse 
Club, the Huntingdon Valley Country 
Club and the Sunnybrook Golf Club. 
His home was at 400 Chestnut Avenue, 
Chestnut Hill. 

His Family 

On December 4, 1889, Mr. Law mar- 
ried Miss Lucy Lathrop Goode of Amer- 
icus, Ga., who, together with two daugh- 
ters, Miss Margaret Lathrop Law and 
Mrs. Anna Harris, survives him. 

He was one of six children—three boys 
and three girls. One brother John Adger 
Law, five years his junior, succeeded to 
the presidency of the Central National 
Bank of Spartanburg when Mr. Law 
came to Philadelphia and is a well-known 
financier and manufacturer of the South 
Carolina city. 

Another brother, Robert Adger Law, 
for years has been professor of English 
in the University of Texas at Austin. 
In addition to numerous academic and 
scholarly distinctions, Dr. Law is noted 
for his development of brilliant young 
tennis stars, notable among these being 
Berkley Bell and Wilmer Allison. 


Attended Funeral 
From the head office the following at- 
(Continued on Page 20) 
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$4,272, 549, 061 Now In 
Force in the Travelers 


ANNUAL FIGURES OF COMPANY 
Gains In Assets, Surplus, Special Re- 
serve, and Volume of Business 

Reported During Last Year 

Financial statements for last year an- 
nounced at the annual meeting Wednes- 
day of the stockholders of the Travelers 
insurance Co. show substantial gains in 
assets, surplus, special reserve and vol- 
ume of business transacted. 

Assets of the Travelers Insurance Co. 
totaled $787,910,991 at the end of the 
year, a gain of $63,911,717. Net surplus 
of $20,007,784 represents a gain of 
$3,062,823, while the special reserve of 
$12,140, 270 represents a gain of $3,293,40°. 

Total life insurance in force at the 
end of the year aggregated $4,272,549,061, 
an increase of $76,906,093. The largest 
item in the list of reserves and other 
ijabilities consists of $671, 217,559 for life 
insurance, an increase in such reserves 
f $52,832,837. 

Assets of the Travelers Indemnity 
totaled $25,730,096 at the end of the year, 
an increase of $3,440,935. Surplus in this 
company stood at $6,285,826, a gain of 
$718,717. Special reserve amounted to 
$7410,246, a gain of $2,415,463. 

“In the Travelers Fire assets totaled 
$21,339,753, an increase during the past 
vear of $2,850,637. Surplus stood at 
$4,221,725, an increase of $1,662,882. Spe- 
cial reserve amounted to $2,549,082, a 
gain of $506,037. ; 

The Charter Oak Fire, organized late 
in the Fall as the fourth insurance unit 
in the Travelers group, transacted no in- 
surance business during the last year 
prior to making its first annual state- 
ment of $500,000 capital ; $707,779 of sur- 
plus, and assets of $1,207,979. A total of 
$700,000 of surplus paid into this com- 
pany in October has been increased by 
interest earnings. 

The four Travelers companies hold 
United States Government bonds to the 
total of $264,108,721, it is shown by the 
Statement, an increase over a year ago 
in such holdings of $70,483,584. Cash on 
hand and in banks amounts to $17,279,- 
493, an increase of $430,295. : 

Final figures on premium income of 
the companies show $184,795,103, an in- 
crease during the year of $10,932,746. 
Total cash income for 1935 was $219,238,- 
332. 

Total payments to policyholders, or 
upon their behalf, amounted to $94,738,- 
244 during the year, bringing to $1,477,- 
179,252 total payments to policyholders, 
upon their behalf, since the founding 
f the organization seventy-two years 
ago. 

In commenting on the statement, L. 
Edmund Zacher, president, called atten- 
tion to the scarcity of new investments 
at an adequate rate of interest. The situ- 
ation was termed unusual and one which 
deprives the thrifty from a reasonable 
teturn on their surplus labor as repre- 
sented by savings. Increases in new ac- 
cident insurance written and in such 
other forms as automobile, liability and 
compensation were referred to as evi- 
dences of improved conditions. 


Edward O. Clark, Prudential 


Associate Solicitor, Dies 
Edward O. Clark, associate general 
Slicitor of the Prudential, died suddenly 
lat Sunday of a heart attack in the 
Hotel Pennsylvania, New York City, 
where he had stopped for the night on 
his way home from a western business 
trip. Mr, Clark was fifty a) years old 
and lived in Bloomfield, 3 
Funeral services were etl Wednesday 
night at his home. Interment was in 
Hillside Cemetery, Plainfield. Mr. Clark 
'8 Survived by two sons, Ronald, an em- 
Dloye of the Prudential, Richard and a 
daughter, Kathryn. 














My Partuer ts Worth-- 


Business executives can place a 
definite value on their associates. 


Tell them about Life Insurance for busi- 
ness purposes, which, in the event 
of a partner’s death, provides an 
emergency fund until he can be re- 
placed by a capable successor. 


Alert Life Insurance salesmen have 
found business executives most re- 
sponsive to this suggestion and have 
been instrumental in helping ccn- 
cerns provide for future contin- 
gencies. 





Che Prudential 


Iusurance Company of America 
Epwarp D. DurFieLb, President 


HOME OFFICE: NEWARK, NEW JERSEY 








H. G. Kenagy Goes’ With 
Mutual Benefit Life 


AS AGENCIES SUPERINTENDENT 





Assistant Manager Sales Research Bu- 
reau An Authority On Management 
And Production Methods 





With a background of knowledge in 
the field of research and training in man- 
agement and production methods that is 
probably without parallel Herbert G. 
Kenagy, assistant manager of the Life 
Insurance Sales Research Bureau, goes 
to the Mutual Benefit of Newark ‘as 





G. KENAGY 


superintendent of agencies. He succeeds 
to those duties formerly in charge of 
Vice-President Oliver Thurman. Mr. 
Kenagy has a brother and a brother-in- 
law in the agency ranks of the Mutual 
Benefit and has long been well ac- 
quainted with the field force of the com- 
pany through his work with the Bureau. 
He will assume his new post about 
March 1, 

During the past eight years Mr. Ken- 
agy has been connected with the Life 
Insurance Sales Research Bureau; as 
assistant manager since October, 1930. 
He is a graduate of the University of 
Missouri and obtained his M.A. degree 
at the University of Minnesota, special- 
izing in economics and social psychology. 
After war service overseas, he accepted a 
fellowship in applied psychology at the 
Carnegie Institute of Technology, and 
after serving as a part time instructor in 
economics and as research assistant, he 
became assistant manager of the Bureau 
of Business and Personnel Research of 
the Institute. He was also associated 
with the men in charge of the School of 
Life Insurance Salesmanship. The Bu- 
reau of Personnel Research had a num- 
ber of life insurance companies in its 
inembership and was the forerunner of 
the Life Insurance Sales Research Bu- 
reau. He remained at the Carnegie In- 
Stitute until June, 1923, when he was 
called to develop a department of sales 
and personnel research for the Procter 
and Gamble Co., Cincinnati. In the fall 
of 1925 he became director of personnel 
research and training for Armour and 
Co., Chicago, and held that position until 
he joined the staff of the Life Insurance 
Sales Research Bureau in 1927. 

During his eight years at the Sales 
Research Bureau Mr. Kenagy has been 
a constant student of agency operations 
and has been responsible for many of 
the Bureau’s publications in this field. As 
head of the Bureau’s agency building 
schools, he has become recognized as 
one of the ablest teachers in the life in- 
surance business. He is one of the au- 
thors of “The Selection and Training of 
Salesmen,” a book which has been widely 

(Continued on Page 20) 
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All Seats Taken and 453 Stand 
As Stevenson Opens New Course 


There are cnough opportunities ahead 
from 1936 to 1941 to make this period 
the golden era of life insurance and it 
will be for those who intelligently ad- 
dress themselves to getting the answers 
for the intelligent men and women who 
are interested in their future income and 
are asking questions about it. 

That is the note on which John A, 
Stevenson, general agent, Penn Mutual, 
Philadelphia, launched the course in The 
Technique of Selling offered by the Life 
Underwriters Association of New York 
City to its members. The crowd that 
turned out for the first meeting last Fri- 
day not only filled the 1,100 seats in the 
Metropolitan Life Auditorium, but there 
were 453 standees. 

Leon Gilbert Simon of the Equitable 
Society, chairman of the education com- 
mittee and primarily responsible for ar- 
ranging the course and securing the out- 
standing speakers which he has for each 
of the fourteen lectures, introduced Mr 
Stevenson. Glenn B. Dorr, president of 
the association, called the meeting to or- 
der and introduced Roger B. Hull, man- 
aging director, National Association of 
Life Underwriters, a guest on the plat- 
form. Some of the things Mr. Steven- 
son said were these: 

Follow Trends Not A Trade 

“The financial changes which have 
taken place during the last few years 
have created opportunities which in the 
long run everyone must recognize. The 
individual underwriter however who can 
capitalize on those opportunities now is 
the underwriter who is able not merely 
to follow the trade of selling policies but 
who can follow present-day trends in 
directing his activities. 

“Before 1929 we soft-pedaled the in- 
vestment element in insurance but fol- 
lowing the crash the record of solvency 
among the companies made people see 
life insurance in a new light. People 
realized that life insurance offered the 
one way to recreate immediately the 
value of estates that had been wiped out 
Life insurance policies came to the top 
of the heap as the best investments in 
the safe deposit box—and people realized 
their value for the ‘long-haul’ purpose of 
providing for old age. 

“Unfortunately the country’s wanting 
power has been far greater than its buy- 
ing power during these years and the 
underwriter who has increased his pro- 
duction has been able to do it only 
through greatly increased effort. 

“Recent survey figures bear out the 
fact that the average man wants to com- 
bine retirement income with family pro- 
tection. We are neglecting opportunities 
if we don’t recognize that people do 
want retirement income today and the 
successful underwriter will be the one 
who makes a point of giving it to them. 

Opportunities in Social Security Act 

“Any discussion of retirement income 
sales possibilities is bound to bring up 
the question of the Social Security Act. 
It seems to me that it’s a mistake to fear 
that it is going to hurt our sales. The 
publicity in 13,000 newspapers has drawn 
public attention to the importance of 
providing old age income. There are 
huge groups of people—doctors, lawyers, 
teachers, institutional workers—who are 
on the ‘excluded’ list. The pension which 
most people would receive is so small— 
maximum $85 a month if no less than 
$3,000 is earned from 20 to 65—that I 
think we have a marvelous opportunity 
to supplement that amount. 

“One of the most successful salesmen 
I know meets the ‘Government will take 
care of me objection’ in the following 
way. ‘Yes, you'll probably get an income 
from the Government and when you 
reach retirement age we'll hope that it 
may be larger than the small amount 
the Social Securit’ Act provides now 
3ut you and I both know that as a man 


JOHN A. STEVENSON 


erows more successful his wants increase 
and there is the same advantage to 
starting out now to provide the neces- 
sary income as in starting at 20 under 
the Social Security Plan. The sooner 
your money starts working the larger 
your income will be.” 


Opportunities in Selling to Women 


Mr. Stevenson discussed opportunities 
involved in selling to women at the 
present time, pointing out that gainfully 
employed women constitute 20% of the 





market today. In the Penn Mutual an 
analysis for several months last year 
showed from 15% to 20% of the total 
number of policies being issued were on 
the lives of women. He continued: 

“Don’t make the mistake either of 
thinking you are necessarily dealing in 
small amounts in selling women. Just 
yesterday, for another purpose, I glanced 
over some college periodicals and the 
1934 earnings reports of the alumnae of 
Barnard College right here in New York 
showed figures for women in the literary 
and educational field earning over 
$10,000, women in the teaching profession 
earning over $12,000, women in the re- 
search field earning over $15,000 and 
women lawyers earning $16,000. 

“Over and over in the newspapers we 
see statements to the effect that women 
as a group constitute the majority of 
stockholders of some of the country’s 
largest corporations, receive 75% of the 
inherited wealth of this country and own 
65% of all savings bank deposits. Women 
are in a position these days to set up 
financial programs for estate conserva- 
tion and for the carrying through of 
financial plans. 

Knowledge an Essential 

“When we come to the question of 
estate planning or programming we come 
to the unlimited opportunities which are 
open to the underwriter who is qualified 
for this work today. However it is ab- 
surd for an underwriter to think that a 
little casual study of tax laws and the 
law governing beneficiary settlements 
will enable him to undertake the com- 
plicated work of setting up financial pro- 
grams for men who have accumulated 
substantial amounts of property. 

“While therefore the last thing in the 
world I would urge you to do is to at- 
tempt to arrange comprehensive estate 
programs if you aren’t prepared to give 
to the subject the study and attention it 
needs, we must recognize a great many 
of the big rewards these days are going 
to underwriters whose _ informational 
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background is such that they are equip- 
ped to undertake this type of work” 

Says to Get Over Poverty Complex 

Citing that there are young People 
growing up, holding jobs and gettin 
inarried today who never knew anything 
but the depression Mr. Stevenson said: 
“There are real opportunities in the life 
insurance field today for any capable life 
insurance man who can get over the 
‘poverty complex’ that we've all had dur- 
ing the last few years. 

“There are a great many young couples 
who have married, there are a great 
many new business organizations which 
have been formed by people who aren't 
even old enough to have lost their hold- 
ings in the crash but who, because of the 
conditions under which they have grown 
up, are often better financial managers 
than those who have gone before. One 
of the striking facts brought out in a 
life insurance survey was the large num- 
ber of married women in the younger age 
groups who ran family finances on a 
budget. 

“It’s these people who are responsible 
for the impressive rush which occurred 
to buy baby bonds; it’s these people—not 
the industrial barons or kings of finance 
—who are responsible for the fact that 
ihe savings bank deposits of the nation 
are unusually high. And it is to these 
people that you can say: 

“ ‘If one of the oldest and largest 
banks in this city came to you with a 
plan whereby it agreed to put $5,000 in 
cash in a safety deposit box entered in 
your wife’s name, with the understand- 
ing that at your death your wife would 
unlock the box and take out the $5,000 
what yearly interest rate would you be 
willing to pay the bank? Would 3% a 
year be too much?’ ” 


Continental Assurance Makes 
Many Agency Appointments 


The Continental Assurance has an- 
nounced a number of agency field ap- 
pointments. Ernest L. McClure becomes 
general agent in Oak Park. He sold 
motor cars until 1930 when he entered a 
life insurance home office. He has been 
a general agent for another company for 
three years. 

Maurice C. Chier becomes general 
agent in Milwaukee. A large producer 
since he entered the business in 1924 (he 
was formerly a banker) Mr. Chier has 
been selling casualty and accident and 
health policies for the Continental Casu- 
alty for three years. The Security Gen- 
eral Agency also continues to represent 
the Continental Assurance in Milwaukee. 
Maurice James Dalton of the Green Bay 
Packers football team recently joined 
that office. 

Howard W. Fletcher is now general 
agent in Danville, Ill. He was a farmer 
for eight years and then spent ten years 
with the Peoria Life. Keeley & John- 
son are new general agents in East St. 
Louis. Cal D. Johnson is state repre- 
sentative from his district and J. J. 
Keeley, Jr., is county assessor. Arthur J. 
Anderson has been appointed general 
agent in Herman, Neb. 

George H. Kurtz has established a 
general agent in the Kurtz Agency, gen- 
eral insurance office of Waterbury, 
Conn., where he is associated with his 
brother William H. 





COMPARES BOND VALUES 


The Northwestern National Life, re- 
viewing the par values, book values and 
market values of bonds owned by it, 
says: 

Bond investments amount to $31,170,- 
834 and constitute 57% of the total as- 
sets of $54,729,527. All which are eligible 
are carried at their amortized values, 
accordance with state laws. Bonds not 
so eligible—not amply secured, or whic 
are in default in any way—are carried, 
as heretofore, at their actual market val- 
ues. Total market values of all bond 
investments of the company on Decem- 
ber 31, 1935, exceeded total book values 


by $671,701. 
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MORE GOOD NEWS 


M any Life Underwriters will be gratified to learn that the Massachu- 
setts Mutual Life Insurance Company has just voted to maintain its present 
dividend schedule on all life insurance policies for the fiscal year beginning 


June Ist, 1936. 


Our Company’s policyholders will accordingly pay less for their Life 


Insurance during the coming fiscal year than they did in the present one. 


We hope that our many friends will continue to give preference to the 
Massachusetts Mutual and favor us by placing a larger share of their surplus 


business with this Agency. 





General Agent. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
CHASE NATIONAL BANK BUILDING 


20 PINE STREET NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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James B. O’Brien, President, James B. O’Bricn, Inc. 


The James B. O’Brien, Inc., agency of 


Albany led the Berkshire Life during 
1935, paid production being 19% greater 
than in 1934. An important factor in 
the agency’s high position was its August 
business which set a record for the com- 
pany, $765,000. 

Since the agency was founded on Jan- 
uary 1, 1922, it has stood first in the 
company eight times, second twice and 
third four times. In ten different years 
it has been first in the number of agents 
who qualified for the Rhodes Club, twen- 
ty-three members in 1933 being a record 
for any agency of the company. The 
total number of Rhodes Club member- 
ships from the agency since 1926 is 150. 

The top dozen associates of the agency 


Stress Hessen Side, 
Says Geo. H. Harris 


SALE A PERSONAL ADVENTURE 


New Book by Sun Life Man a Mine of 
Practical Selling Suggestions 
And Experiences 

“Life Insurance, A Personal Adven- 
ae, ” is the unusual but appropriate title 

George H. Harris, field supervisor of the 
Sun Life of Canada, has given to his 
new book which is crammed with prac- 
tical sales suggestions for the life insur- 
ance agent. The book is written in an 
interesting and informal way being filled 
with personal experiences in selling and 
training men. 

An agency group to be ideal, says Mr 
Harris, should reflect in its composition 
the broad variations it will meet in the 
public it aims to serve and this means 
that in organizing an agency inequalities 
both in social position and educational 
level are to be sought rather than avoid- 
ed. But these inequalities form a problem 
of their own for the instructor. The 
aim should be, comments Mr. Harris, to 
preserve individuality and reinforce it 
with knowledge and skill. Even charac- 
teristics that are harsh and mannerisms 
that are crude can become a source of 
strength with redirection. The corollary 
of this naturally is that life insurance 
is a field in which men of diverse talent 
can work with equal hope of success. 

A purpose of this book is to direct 
agents towards the kind of knowledge 
that will be most practically useful to 
them as salesmen. Human considerations 
are stressed because the motives for in- 
suring have to do more with feeling than 
with ‘detached reasoning. The book re- 
flects the author’s wide range of experi- 
ence, broad reading and knowledge of 
human nature. Mr. Harris dedicates his 
book to Arthur B. Wood, president of 
the Sun Life. It is published by Stone 
& Cox, Ltd., Toronto. 


are Norman Beatty, agency leader and 


manager of the northern division; Rex 
Wickenden, specialist in taxation and 
trust funds; Walt Haberbush, a charter 


member of the agency; Howard O’Brien, 
manager southern’ division; Frank 
O’Brien, office manager who writes busi- 
ness in the evenings; Leo Spain, also a 
charter member; Isidore Willner, writer 
of large cases; Tom Shannon, called the 
most systematic in the agency; William 
Reed with 156 weeks of consecutive pro- 
duction; Agnes Shannon, a weekly pro- 
ducer since the date of her contract, 236 
weeks; Stan Verminski, manager west- 
ern division; and Herbert Baumgartner, 
who sells to farmers. The three O’Briens 
are brothers. 


Bottomley Hartford General 
Agent for Columbian Nat'l 


The Columbian National Life of Bos- 


ton has appointed as its general agent at 
Hartford, William A. Bottomley accord- 
ing to an announcement by Vice-Presi- 
dent A. A. McFall. Larger and more 
attractive offices have been secured at 
49 Pear! Street. 

Mr. Bottomley has a wide acquaint- 
ance throughout New England where he 
has had most of his business activity 
since graduating from Trinity College, 
Hartford. For a time he sold ‘automo- 
biles and first entered the life insurance 
business with the Travelers as field as- 
sistant. He was advanced as assistant 
manager in the life and accident depart- 
ment at the Springfield office and fate 
put in charge of the Waterbury branch. 


A.L.C. Diecntal Section 
Meets in Chicago February 17 


First-hand observations on the 
of bond, mortgage and real estate in- 
vestments, on interest rate, taxation and 
other subjects important to company of- 
ficials today, will be given by members 
of the financial section of the American 
Life Convention at the meeting to -be 
held at the Palmer House, Chicago 
Monday, February 17. 

Harry V. Wade, assistant to the presi- 
dent of the United Mutual Life of In- 
dianapolis, chairman of the section, has 


trend 


announced that there will be a round 
table discussion of current financial 
problems by some of the best known 


company investment men. 


NED McKEE SENTENCED 
Ned H. McKee, 


one-time manager of 
the St. Lows branch, Business Men’s 
Assurance, has been sentenced to serve 
one year in the workhouse for endorsing 
and cashing a premium check made out 
to the company. 
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M cGraw-Hill Publishes 
Engelsman’s New Book 


TALKS ABOUT GETTING AHEAD 


Style Is Addressed to Laymen As Well 
As Insurance People; Full of 
Human Interest 





Ralph G. Engelsman, general agent, 
Penn Mutual, New York, already the 
author of several books, has a new vol- 
ume on the market published by Mc- 
Graw-Hill Book Co., New York. The 
title is “Getting Ahead in Life Insur- 
ance. While intended for the young 
man already in the business it is also 


directed to the one who may be consid- 
ering life insurance selling: as his life 
work and is written in a style interesting 
and understandable to the layman. 
Interspersed with human interest stor 
ies, anecdotes from actual experience and 
sales interviews the book will be found 
enjoyable as well as instructive to the 
man in the business. The thirteen chap- 
ters fill 200 pages and take the young 
agent from the point of choosing a 
career until having made a start in the 
business he sets up for himself a long- 
range program. The book is cloth bound, 
library size, and sells for $1.75 a copy. 
Two points which Mr. Engelsman 
stresses through his book are the tre- 
mendous service which the salesman can 
render to his clients through the medium 
of life insurance and the fact that to 
render that service efficiently the sales- 
man must keep _—— thoroughly in- 
formed not only in his own business but 
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he must also have 
the businesses of those with whom he 
comes in contact. Opportunities for 
women, creative selling, overcoming ob- 
stacles, measuring oneself and the job 
are other points covered. Some 
ments are these: 

“The way in which you will meet with 
the greatest success in your chosen pro- 
fession is not to think first of insurance 
and then of selling a policy to your 
prospect. The better way is to learn all 
you can about your prospect’s situation 
and then sce how you can best fit insur- 
ance into it. * * * 

“Everyone seeks economic security, * 
* * The life insurance man’s job is pri- 
marily to remind people of these things, 
about which they already know, to help 
them work out financial programs and to 
urge them to follow through with those 
programs without delay. * * * 

“The life insurance man of today who 
would realize to the full his possibilities 
for success must be a man of broad 
vision. Not only that but he must erect 
his career on a firm foundation of 
knowledge.” 


some knowledge of 


State- 


DINNER TO MRS. FITHIAN 

Mrs. Cora B. Fithian, of the home 
office agency of the Pacific Mutual Life 
at Los Angeles, was the guest of honor 
at a luncheon-meeting of the women’s 
department of the agency held at the 
Biltmore with Manager John H. Russell 
presiding. Mrs. Fithian joined the agency 
November 11, 1911 and has been super- 
intendent of the women’s department for 
over twenty years. She is now retiring 
from this position to become adviser of 
the department. 





HEARD on the WAY 





Corinne V. Loomis, associate gencral 
agent, John Hancock, Boston, is on the 
job again after a flying trip to Central 
\merica and Mexico which was exciting, 
informative and enjoyable. I have seen a 
letter she wrote 
to a friend, brief- 
ly describing the 
journey. In part 
it reads: 

“We flew from 
Washington 
to Jacksonville, 
picked up a mo- 
tor and did Flor- 
ida thoroughly— 
St. Augustine, 
Palm Beach, and 
all the way down. 
We got up at the 
crack of dawn in 
Miami to go out 
on the Tamiamic 
Trail to see the 
birds. We left Miami by Pan American 
amphibian for Havana. We went from 
Havana to Yucatan by way of the ship 
Siboney, which busted a propeller getting 


Corinne V. Loomis 


into Havana and consequently were 
twenty-four hours late getting in to 


Progreso, the seaport of Yucatan. We 
transferred from the Siboney to a mail 
tug which got stuck on the bar outside 
of Progreso, so we started our trip to 
the ruins just twenty-four hours later 
than we expected to, but being pretty 
good at catching up with ourselves, we 
made up the time at Chichin-Itza. We 
went to Uxmal and spent a day there. 

“The next day we left Medira by Pan 
American Airways for Mexico City and 
spent a day there. We flew from Mexico 
City down to Guatemala City on the 
thirty-first day of December and spent 
five days going up into the interior of 
Guatemala stopping the first night at 
\titlan, which is a very blue lake 1,500 
feet deep and surrounded by the most 
gorgeous mountains and volcanoes I have 
ever seen. We went from there to Chi- 


chicastenango, and spent two nights, tak- 
The Maya Inn is 


ing trips from there. 


all that your heart could desire. It is 
filled with Spanish and native antiques; 
perfect food; and run as well as any 
hotel I have ever come across. All the 
servants were in native costumes. From 
there we went to see the Quiche ruins, 
and the salt works, and that was the 
most artistic sight I have ever seen— 
distilling salt by means of fires built un- 
der upright stones. On our way back 
to Guatemala City, we stopped _ at 
Antigua and saw the ruins of the San 
Franciscan monastery built in 1518 and 
destroyed by a volcano in 1772. This 
was the seat of all the missions along 
the California coast, which we had vis- 
ited the previous year. From Guatemala 
City we went back to Mexico City where 
we flew to Brownsville; then to Dallas; 
and straight through to New York by 
way of American Air Lines.” 

The picture in this article was snapped 
of Miss Loomis while visiting the Mayan 
and Aztec ruins outside of Marida in 
Yucatan. 


A jump of 29% in the theatre attend- 
ance is one of the signs of returning 
prosperity that the research staff of the 
family economics bureau, Northwestern 
National Life, discovered and passed on 
to newspaper readers. 

Another research of the Northwestern 
National disclosed that thirty-three out 
of a hundred recent Minneapolis brides 
are employed and contribute about $00 
a month to the family exchequer. 

Walter Cluff, educational director of 
the Kansas City Life, is proud of the 
time record of the company’s Weekly 
Message, a bulletin which goes to agents. 

This publication is beginning its eighth 
year and boasts that it has never been 
thirty minutes late in going to press in 
all those vears. For five years it came 
out on Thursday at 10:30; for the last 
three years it has come out on Wednes- 
day at the same hour. In a few cases 
where Wednesday was a holiday the pa- 
per came out on Tuesday. 
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Sam P. I 
Head of Midtown Ass’n 
‘E JANUARY 16 


TOOK OFFICE 


a 
George Kutcher Is Vice-President; A. 
B. Johnson, Secretary-Treasurer ; 


John M. Holcombe Speaks 





Sam P. Davis, manager, Phoenix Mu- 
tual, at 60 East Forty-second Street, is 
the new president of the Midtown Agen- 


cies Association of New York, an or- 





Blackstone Studios. 
DAVIS 


SAM P. 


ganization which is growing and becom- 
ing more important among managers and 
general agents with offices in or above 
Thirty-fourth Street. Mr. Davis took of- 
fice at the luncheon meeting on January 

16, succeeding Donald Keane, general 
agent, Massachusetts Mutual. 

George J. Kutcher, general agent, 
Northwestern Mutual, is the new vice- 
president and A. B. Johnson, manager, 
Equitable Society, secretary-treasurer of 
the association. 

Mr. Davis became manager of the 
Lincoln Branch of the Phoenix in June, 
1932. Previous to that he had been a field 
supervisor with the home office. After 
completing a special course of training 
in the home office school he started as 
a personal producer in the Cleveland 
agency. 

Almost a full attendance 
turned out for the January meeting. 
John Marshall Holcombe, Jr., manager, 
Sales Research Bureau, was the speaker 
choosing as his topic, “Agency Manage- 


of members 


ment is a Business.” Roger B. Hull, 
managing director, National Association 
of Life Underwriters, was a guest. Total 


membership of the Midtown association 
IS NOW forty-one. 


W. C. ROSS LEADS GUARDIAN 


Milwaukee Agent Was a Dark Horse, 
Coming Up From Behind in Decem- 
ber; Alexander & Warshauer Big 
Writers 
W. C. Ross of Milwaukee, who was 
the Guardian Life’s leading producer in 
1935, was a dark horse in that he did 
not lead the company for any month of 
the year except December. He was the 
twelfth ranking agent in April and 
climbed gradually until he was second in 
November. His December record en- 

abled him to lead the company. 

Second in the lisggfor the Guardian was 
Jack Warshauer of Brooklyn. Leon Al- 
exander, his partner in the Alexander 
Warshauer agency, was fifth. Third was 
Max Reinboth of Doremus-Haviland, 
New York, and fourth J. E. Cole, Jr., of 

Columbus. 


Western & Southern Had 
Best Year Since 1929 


STATEMENT BY C. F. WILLIAMS 








$52,364,900 Increase of Insurance im 
Force; Total Admitted Assets Up 
to $143,969,061 
In every essential the Western & 


Southern made more progress last year 
than in any year since the 1929 depres- 
sion, according to a statement authorized 
by Charles F. Williams, president of the 
of the com- 
meeting of 


company, on the occasion 
forty-eighth annual 
Mr. Williams is recover- 


The 


pany’s 
the company. 
ing from a recent 
statement continues: 

“Our notable gain in insurance in 
force, $52,364,900, reflects a high degree 
of public confidence in this company and 
in life insurance as a means of financial 
security. Our remarkable increase in as- 
sets is proof of a most healthy condi- 
tion which gives assurance of continued 
and accelerated progress.” 

The company’s forty-eighth statement 
shows an increase in assets during 1935 
of $6,905,384 and total admitted assets of 
$143,969,061. The assets consist of cash 
$1,856,991; first mortgage loans on city 
properties (not in excess of 50% of ap- 
praised value) $68,727,621; on farm prop- 
erties (not in excess of 50% of appraised 
value) $954,400; U. S. Government bonds 
$36,055,310; municipal bonds $7,448,838 
(none in default and only $260 of past 
due interest); policy loans $8,422,845; 
ground rents $1,852,171; preferred stocks 


serious illness. 


$68,911; home office properties $1,200,- 
000; other city real estate $12,586,602: 


farm real estate $1,312,139; net uncollect- 

ed and deferred premiums $1,661,346; ac- 

crued interest on investments $1,707,251. 
Issued $153,205,569 

Reserves for the protection of policy- 

holders have increased to $119,136,039 ; 


‘ake the year the W este rn & South- 
ern issued and revived 426,926 policies for 
a total of $153,205,569 life insurance. The 
total insurance in force now is $733,178,- 
179. Amount paid in death claims and 
payments to policyholders and beneficia- 
ries in 1935 $11,203,747. 


BIG SALARY SAVINGS YEAR 








H. M. Carlsen and Mary Swann Lead 
Equitable Society in Number of Cases; 
Tenth Anniversary in February 
The salary savings division of the 
Equitable Society had a gain of 17% in 
total premiums and 12% in the total 
number of lives insured during 1935, a 
banner year for the division. There were 
159 new salary savings franchises in- 
stalled for $22,269,000 of insurance. The 
leaders in cases paid for 269 and 243 
policies respectively and the seven rank- 
ing producers had over 100 cases each to 

their credit. 

H. M. Carlsen of Des Moines and Miss 
Mary T. Swann of the Miner agency, 
New York, were the leaders in cases. 
The agencies who led in volume were R 
M. Ryan of Detroit and Warren V. 
Woody of Chicago. 

On February 15 the salary savings di- 
vision will celebrate its tenth anniver- 
sary. There is now $150,000,000 of such 
insurance in force with a premium in- 
come well over $4,000,000 a year. 





KENTUCKY HOME IN A.L.C. 

The Kentucky Home Mutual Life has 
been admitted to membership in the 
American Life Convention of Chicago. 
This company organized August 8, 1932, 
reinsuring the Inter-Southern Life of 
Louisville. 

BROADCAST WALKER’ S TALK 

Radio station WGAR of Cleveland last 
week broadcast the..address of De Loss 
Walker to the Clevelaud Life Underwrit- 
ers Association. 








LINCOLN 


Executive Mansion 





SEYMOUR 





Washington, March 23, 1865. 


His Excellency Governor Seymour. 
Dear Sir: 
As to maintaining the nation’s 


life and integrity, I assume 


and believe 


there cannot be a difference of purpose between you and me. If we should differ 


as to the means, 
possible es ate 
Yours very truly. 
A. LINCOLN. 


it is important that such difference should be as small as 


Horatio Seymour was inaugurated Governor of New York, Janu- 


ary 7, 1863. 


With respect to the administration at Washington he 


said, “I deplored the election of Mr. Lincoln as a great calamity.” 
However, he promised to give Lincoln “a just and generous support.” 
He was the presidential candidate opposing General Grant in 1868. 


Lincoln’s letter to Seymour was an appeal from the head of 


the nation to the head of the greatest state in the Union. 


It solicited 


the co-operation of Seymour, which Lincoln thought indispensable 


in the light of the peril facing the country. 


The means to an end is not so important as achieving that end. 


When two or more groups must work together for the success of an 
undertaking, the wisdom of true co-operative action is immediately 


evident. 


Those at the Home Office of The Lincoln National Life 


Insurance Company support their field representatives in realizing 


the supreme objective—the Needs of the Clientele. 


The Lincoln National Life 


Insurance Company 
FORT WAYNE INDIANA 
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Ontario Equitable 
May Change Its Name 


TO BE EQUITABLE OF CANADA 
Changes in Capital Would Be Made At 


Same Time; Seek Permission of 
Dominion Parliament 


The Ontario Equitable Life & Accident 
Insurance Co., which now holds an On- 
tario charter but which is doing business 
seek 


in several provinces, proposes to 





JAMES L. RALSTON 


Dominion incorporation at the 1936 ses- 
sion of Parliament, under the name 
Equitable Life Insurance Co. of Canada 

\ write-down of capital is proposed at 
the same time. Present authorized capi- 
tal of 80,000 shares of $100 par value 
each would be changed to the same num- 
ber of shares of $25 par value each. 
67,416 shares are now outstanding, the 
amount of which would therefore be re- 
duced from $6,741,600 to $1,685,400. The 
amount actually paid up, apart from 
premiums paid, is $10 per share, which it 
is proposed to reduce to $5 per share, or 
a total of $327,793. The release of the 
extra $5 per share from paid up capital 
would increase existing surplus from 
$76,359 to $404,152. 

Thus far the company has done non- 
par business only. It is planned to write 
participating business also in the future. 

The company was organized fifteen 
years ago by S C. Tweed, who was its 
active head until about 1931, when M. J 
Smith, former secretary, was made man- 
ager. Chas. A. Dunning was president 
in recent years, but on his resignation in 
1935 to become Dominion Minister of 
Finance, he was succeeded by J. L. Rals- 
ton, who occupied cabinet posts in earlier 
Dominion governments. 


TO DISPLAY LINCOLN FRIENDS 


Intimate friends of Abraham Lincoln 
and associates who participated in the 
important events of his life are the sub- 
ject of a human interest display being 
prepared by the Lincoln National Life 
for use by its agents on February 12, 
Lincoln’s birthday. Those whose pictures 
appear in the display have gained a place 
in “Who's Who in Lincoln Lore,” listed 
recently by Dr. L. A. Warren, director 
of the company’s Lincoln Foundation, 
and include his foster-mother, his wife, 
his assassin and the bishop who culo 
vized him 


NEW MONTHLY PAPER 
A new monthly journal entitled Doug- 
las Social Credit, devoted to the estab 
lishment of economic democracy through 
Douglas Social Credit, has been issued 
by Douglas Social Credit, 263 West Ade- 
laide Street, Toronto. 





1860-1936 


“Guardian of 


American Families 


for 76 Years” 














SOPER WINS CONTEST 

Leon A. Soper, manager of the Los 
Angeles agency for the Phoenix Mutual 
Life, announces that his agency 
led the West Coast field of the company 
in total volume of paid regular premium 
income on new business for 1935 and 
won the award put up by West Coast 
managers for the winning agency for the 
year in this territory. The competition 
was on basis of paid premiums reported, 
exclusive of single premiums. The 
agency had a gain of 36% in premiums 
during the year. 


again 


GERMAN NINE MONTH FIGURES 


The results of the first nine months of 
1935 for German private life insurance 
companies belonging to the Association 
of German Life Underwriters, to which 
belong fifty-seven private companies 
writing about 84% of the total life busi- 
ness, show for September 30 as follows: 


Total insurance written (all figures in 
Reichsmark of which 1 RM is quoted 
at $0.40): 17,748,851 policies for 16,610,- 


000,000 RM; Ordinary (including groups) 
2,731,353 policies for 11,316,000,000 RM; 
Industrial, 9,239,327 policies for 3,350,000,- 
000 RM. The gross premium amounted 
to 557,817,357 RM, invested 3,790,000,000 
RM, paid out to claimants 305,989,700 
RM. 


HITLER YOUTH ACCIDENT POLICY 
Four large German life insurance com- 
panies have concluded a short term 
health contract with the entire “Hitler 
Youth” organization. The policy insures 
all male and female members for their 
participation in marches, guide schools, 
camps and eventual special courses. The 
four companies have written the risk in 
relation to their respective size and are 
liable pro-rata. All profit out of this 
policy is returned to the Reichs schatz- 
meister (treasurer) of the party. 


50 UNION SQUARE 





THE GUARDIAN LIFE 


INSURANCE 


COMPANY OF 
Established 1860 


NEW YORK CITY 


AMERICA 


In New Production for 1935 

The first British insurance results for 
1935 were issued in London on December 
31 by the University Life Assurance So- 
ciety and the National Mutual Life As- 
sociation of Australasia. 

New policies issued by the National 
Mutual Life amounted in sums assured 
to £10,137,325. The corresponding figures 
for the previous year were £9,119,607. 
The new business thus shows an increase 
of £1,017,718. 

The new insurances completed by the 
University Life during the year amount- 
ed to £206,688 as compared with £213,768 
in 1934. The number of policies issued 
was 223 as against 212. Death claims 
amounted to £44,281. 


30 YEARS WITH PRUDENTIAL 

R. Malcolm Mackay is receiving con- 
gratulations on his completion recently 
of thirty vears of continuous service with 
The Prudential. He has been manager 
of the Prudential’s Niagara Falls branch 
for many years after previous service in 
Buffalo and in Joliet, Til Mr. Mackay 
has taken an active interest in business 
and civic affairs in Niagara Falls and is 
now president of its automobile club. 


TWO BRITISH APPOINTMENTS 

The Manufacturers’ Life of Canada 
announces the following new appoint- 
ments in Britain, effective as from Janu- 
ary 1: S. B. Dunphy to be actuary for 
the United Kingdom, and J. A. Gale to 
be secretary for the United Kingdom. 


MONARCH LIFE SIGNS 
Monarch Life of Springfield, 
Mass., is the latest company to sign the 
\gency Practices Agreement. Frank H. 
Davis is chairman of the Life Agency 
Officers’ Agency Practices committee. 


The 


New Business Gained 2.5% 
In 1935; December 6% Of 


Figures compiled by the Association 
of Life Insurance Presidents show that 
total new production of forty-two lead. 
ing companies for 1935 was $8,821,844 000 
against $8,605,432,000 in 1934—an increase 
of 2.5%. Ordinary insurance totalled 
$5,635,420,000 against $5,581,165,000 — an 
increase of 1%. Industrial insurance was 
$2,521,282,000 against $2,527,229,000—a de- 
crease of two-tenths of 1%. Group insur- 
ance was $665,142,000 against $497,038.09 
—an increase of 33.8%. 

New life insurance production for De- 
cember was $788,003,000 as contrasted 
with $838,576,000 for December of 1934 
according to the report. Ordinary insur. 
ance was $525,523,000 as contrasted with 
$527,309,000—a decrease of three-tenths 
of one per cent. Industrial insurance was 


$187,874,000 against $239,873,000—a de- 
crease of 21.7%. Group insurance was 
$74,006,000 against $71,394,000—an _ in- 


crease of 4.5%. 


GERMAN SYSTEM ANNIVERSARY 





“Public” Life Insurance Companies 
Started Twenty-five Years Ago Par- 
alleling Fire Insurance Development 
Germany celebrated in December the 
twenty-fifth anniversary of her first pub- 
While public fire in- 
surance looks back on a much older his- 
‘ory the “Lebensversicherungs Anstalt 
der Ostpreussischen Landschaft” (Life 
Insurance Co. of the Province of East 
Prussia) was not started until 1910. “Pub- 

lic’ means state-owned. 

It was the first public life insurance 
company in Germany and has since been 
followed by many others, though private 
business writes roughly &5% of the to- 
tal life business. It is more commonly 
known as “Ladol” from the first letters 
of the words forming its long name. 


lic life insurance. 


NEW POST FOR J. M. McCARTNEY 


Assistant Manager of Lane Agency Joins 
N. Y. Real Estate Firm as Insurance 
Manager 

James M. McCartney, for sixteen years 
in life insurance work in New York 
City and who was associated with the 
Lane Agency, now in the Empire State 
suilding, for six years, has joined the 
Kempner Realty Corp., 295 Madison 
Avenue, New York, to take full charge 
of its underwriting department, handling 
underwriting and production for all lines. 

Mr. McCartney’s first post was with 
the Equitable Life Assurance Society in 
1919 in its home office. He met the 
Lanes when they represented that com- 
pany as manager and joined forces with 
their agency in 1929. He was its assist- 
ant inanager and cashier. 


Cc. L. U. COURSE STARTS TODAY 

Special review courses for the Char- 
tered Life Underwriters examinations 
will begin today, January 24. Meetings 
will be held in room 933 of the Commerce 
Building, New York University, Fourth 
and Wooster Streets, on the southeast 
corner of Washington Square. Lectures 
covering Parts IV and V will be held on 
consecutive Fridays. Parts I, II and II 
will be given on consecutive Wednesdays 
starting January 29. Elles M. Derby, 
manager, Life Underwriters Association 
of New York City, is in charge of regis 
tration. 


EULOGIZED BY DUKE OF KENT 
The one hundred and twenty fifth an- 
niversary of the Manchester Unity of 
Oddfellows, leading British fraternal or- 
sanization. was celebrated by a remark- 
able demonstration @t the Royal Albert 
Hall. London, recently. The hall, which 
is the lareest in London and seats over 
10,000 people, was throngeed with a large 
assembly of members who were ad- 
dressed by the Duke of Kent. 
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This painting by George Caleb Bingham 1s reproduced through the courtesy of the owner, Washington University of St Louis, Mo 


YD THE HOMEMAKERS 


RAVE women... 


. Daniel Boone’s wife and daughters 


pioneer homemakers 


dared the perils of the lonely wilderness with 
their menfolk . . . for the home they wanted 
and security for the future. 

The dense forests have long been hewn 
away and the hardships of frontier days are 
gone, but the struggle for security goes on. 

Today the idea of future security very 
definitely suggests the need for a retire- 
ment income such as you would receive 


under a New York Life Annuity Endowment. 

This popular new contract, issued in units 
of $10 a month, would guarantee you a re- 
tirement income of, say, $50, $100, or $200 
a month for life. In event of death before 
retirement age, your family would receive at 
least $1,000 of insurance for each $1o-a- 
month unit. 

Ask the New York Life representative in 
your community to tell you about it . . . or 
write for our Annuity Endowment booklet. 


To our Policy-holders and the Public: 

Our two million policy -holders are a group 
of men, women and children banded together for 
mutual protection. Most of them are persons in 
modest circumstances who are willing to save now 
in order to provide for security in the future. The 
New York Life, which has always been a mutual 
company, is operated for the benefit of the policy- 


holders and they alone receive the dividends, 


Shemar OH Pureicmnean 


President 





SAFETY IS ALWAYS THE FIRST CONSIDERATION . .. NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL 


THOMAS A. BUCKNER, President 


COMPANY 





New York Life Emblem Since 1859 


FOUNDED IN 1845 


51 MADISON AVE., NEW YORK, N. Y. 
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Mrs. Arthur Jordan 
Elected President 


NEW LEADER POSTAL LIFE COS. 





Stockholders Elect Three New Directors; 
1935 Best Year Since Depression 
Began 





A woman has been elected president 
of two life insurance companies in New 
York. She is Mrs. Arthur Jordan, whose 
election as president of the Postal Life 
and the Postal National Life, its agency 
companion company, came a few days 
ago at the annual stockholders’ meeting. 
All other officers and directors were re- 
elected and three new directors were 
added to the boards of both companies: 
Ray Bance of the New York investment 
firm of Bance, Chapin & Co., Inc.; Jo- 
seph F. Sharp, attorney with Wise, 
Whitney & Parker, and William L. 
Chapman, president of the Home Build- 
ing & Loan Association of Mount Ver- 
non, N. Y., who is also in general in- 
surance with Klein, Chapman & Spitz, 
116 John Street, New York. 

Stockholders received the good news 
that the Postal Companies in 1935 had 
their best year since the depression be- 
gan. Their attention was also called to 
the new and modernized executive head- 
quarters on the fourteenth floor of the 
511 Fifth Avenue Building, improved 
working conditions and hours for em- 
ployes, and new medical laboratory 
opened up during the past year. These 
changes have been made at Mrs. Jor- 
dan’s initiative. 

Coming into the picture upon the death 
of her husband, Arthur Jordan, Indian- 
apolis philanthropist, Mrs. Jordan has 
taken an active interest in the affairs of 
the Postal Companies, being the major- 
ity stockholder of both. She comes of an 
insurance family; grew up in the life in- 
surance atmosphere, in fact. Her mother, 
the late Mrs. Alice S. Boyer, sold insur- 
ance in Indianapolis for many years, and 
Mrs. Jordan inherited much of her ex- 
ecutive ability from her. Fond of music 
she is on the board of governors of the 
Mozart Society, New York; D. A. R. 
member, and for years has been inter- 
ested in hospital welfare work. As pres- 
ident she succeeds C. H. Jackson. 

The following officers were re-elected 
to their respective posts in both com- 
panies: M. J. Denda, vice-president; 
John B. Wyckoff, treasurer; George Ko- 
lodny, secretary and actuary; H. B. 
Chaffee, assistant secretary, and L. C. 
Carey, who is a newly elected assistant 
secretary. 





Insurance Sales Last Year 
Equaled 1934, Bureau Finds 


Sales of life insurance in the United 
States last year were just equal to those 
during 1934, according to the compilation 
of the Life Insurance Sales Research 
Bureau, which has just completed its 
state-by-state analysis of life insurance 
sales for the country. Its figures are 
based on reports from companies having 
in force more than 90% of the Ordinary 
Life insurance in force in the country. 

A comparison of 1935 sales with those 
in 1934 expressed in percentages for var- 
ious districts of the country, is given 
below: 


1935 Sales 
as % of 
District 1934 Sales 
New England 98% 
Middle Atlantic 99 
East North Central 100 
West North Central 99 
South Atlantic 103 
East South Atlantic 99 
West South Central 99 
Mountain 102 
Pacific 106 
United States Total 100 





ILL. BANKERS GAINS 13% 


The Illinois Bankers Life of Mon- 
mouth had a gain of 13% in volume of 
insurance issued last year. 





Northwestern Mutual 1935 
Business was $274,000,000 


New paid for business of the North- 
western Mutual Life in 1935 amounted 
to $274,236,857, written in 72,953 policies. 
This included annuities amounting to 
$18,784,438. In 1934 the total was $238,- 
916,016 in 65,685 policies, including an- 
nuities of $5,395,344. The increase in vol- 
ume over 1934 was 14.78% in amount 
and 11.06% in number of policies, while 
in comparison with 1933 the increase was 
43.04% in amount and 37.19% in number 
of policies. 

Of the eighty-five general agencies, 
sixty-eight showed an increase in busi- 
ness in 1935 over 1934. Clifford L. 
McMillen, New York, led all general 
agencies last year, with Hobart & Oates, 
Chicago, ranking second, and Victor M. 
Stamm, Milwaukee, third. 

December was the largest month in 
Northwestern Mutual production since 
May, 1931, the total being $27,833,158, in- 
cluding annuities of $1,298,568. This was 
10.51% greater than December, 1934 and 
63.46% greater than in December, 1933. 





CONN. MUTUAL MEETING DATES 

The Connecticut Mutual Life an- 
nounces that the regional educational 
conferences for its field force will be 
held in June at The Antlers Hotel, Colo- 
rado Springs; The Sagamore, Lake 
George, N. Y.; Lawsonia Country Club, 
Green Lake, Wis.; The Homestead, Hot 
Springs, Va.; Montauk Manor, Montauk 
Point, L. I., N. Y¥.; Hotel Del Monte, 
Del Monte, Cal.; and Edgewater Beach 
Hotel, Chicago. The company’s national 
convention will be held in June, 1937, at 
Del Monte, Cal. 





BANKERS OF NEBRASKA GAINS 


Bankers Life of Nebraska issued more 
than twice the amount of business in 
December of 1935 than in December of 
1934. The gain was 109.4%. On the 
year basis issued business was 37.5% 
greater in 1935 than in 1934. A substan- 
tial increase in insurance in force was 
recorded for the year. 





TAKE OVER ELKHART CO. 


The Indiana insurance department has 
taken over properties and assets of the 
Elkhart (Ind.) National Life under the 
new 1935 insurance law. It is the first 
company in Indiana to be taken over by 
the department. The action followed 
granting of a motion filed by the state 
in superior court in Elkhart to liquidate 
the company. 





TS 





General American Life 
Shows Gains Last Year 


INCREASED 25% 
President W. W. Head Presents Report 
To Directors; Assets and 

Surplus Increased 


The General American Life of St. 
Louis as of December 31, had total re- 
sources of $124,392,387, an increase for 
the year of $1,131,541. The surplus ac- 
count amounted to $1,828,718, a gain of 
$168,492 compared with December 31, 
1934. This was revealed at a report of 
the company’s affairs submitted to the 
annual meeting of the board of directors 
held in St. Louis on January 20. 

Walter W. Head, president of the 
company, stated that its cash and liquid 
securities, at market value, approximated 
40% of the company’s net liabilities. The 
market value of bonds exceded by $1,- 
554,320 the value at which these bonds 
are carried in the company’s statement. 

President Head also revealed that the 
volume of ordinary life insurance paid 
for during 1935 was 25% more than that 
paid for in 1934, and that 35,200 persons 
had made application to the company for 
insurance during the past year. 

All of the directors of the company 
were re-elected at the January 20 meet- 
ing as follows: David M. Milton, New 
York, chairman; L. Ray Carter, presi- 
dent Carter Commission Co., St. Louis; 
James M. Kemper, president Commerce 
Trust Co., Kansas City; E. C. Hunting- 
ton, Jr., of law firm of Satterlee % Can- 
field, New York; John B. Streuch, presi- 
dent National Bearing Metals Corp., St. 
Louis; J. Rockefeller Prentice, of Cut- 
ting, Moore & Sidley, Chicago; George 
Brendeis, president J. L. Brendeis & 
Sons, Omaha; Harry H. Langenberg, 
president Langenberg Bros. Grain Co., 
St. Louis; Thomas O. Moloney, chairman 
board of directors, Moloney Electric Co., 
St. Louis, and President Head. 


BUSINESS 








PUBLIC ADJUSTER DIES 

W. George Wright, head of the firm 
of Wright, McFadden, Griffiths & Mc- 
Intosh and formerly insurance editor of 
Saturday Night, a popular Canadian 
weekly, died at Toronto recently. His 
firm confines its business to adjusting 
for the insured. 





CHARLES H. MADOLE DEAD 

Charles H. Madole, who retired two 
years ago after many years with the 
Metropolitan Life, died January 20 in 
St. Petersburg, Fla. 





For Every Situation There 





have. 











Is A Key 


Our organization both in personnel 
and equipment is qualified to work 
out any Case Problems you may 


Call MAin 4-1525. 


You will find a friendly, sincere desire 
to co-operate with you. 


William H. Kee, Manager 
The Mutual Life Insurance 
Co. of N. Y. 

16 Court Street, Brooklyn, N. Y. 
MAin 4-1525 
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How the British Do It 
Whether you _ 





Lend dignity to your profession— 
P; 


Travel in soap— 


& 
f 
Till the soil— 


me Wo \ 
Turn the wheels of industry— J: i ce ¥ 


or dislike work in any shape or form, you wil) 


we =] ‘ 
=| Work in an office— 


Run a high class emporium— 





ppreci a gi d income in later years, 
A Pearl “ Pension Assurance” policy will provide 
this, in addition to protection for your dependents 


meanwhile. 


Please use the form below for enquiriese 


Pearl Assurance 


Company Limited 





ENQUIRY FORM 
To the Joint Managing Directors. 
PEARL ASSURANCE CO., LTD., 
igh Holborn, London, W.C.1 
Please supply particulars of bow I can obtain @ pension of & 


My age oext birthday wil be 


State whether Mr., Mrs. or Miss. 


go T. asisias Kiadly write in BLOCK LETTERS. 











The above advertisement, which was 
run by the Pearl in British publications, 
has attracted considerable attention 
among advertising men in this country 
since it was reproduced by The Adver- 
tising Age in a recent issue. 





WM. WHITE AGENCY LEADERS 

William A. White, general agent for 
the John Hancock Mutual Life in 
Newark, at an agency force dinner in 
the Down Town Club recently, award- 
ed prizcs to N. C. Litwack for greatest 
volume in the last three months; Sol 
Marks for the greatest number of paid 
applications, and Richard F. Decker best 
all-around. Mr. White was given a set 
of matched irons. 


SEND MINIATURE AGCY. CHARTS 

The Acacia Mutual is using miniature 
daily production charts to keep out-of- 
town agents in touch with the standing 
of their fellow agents. Big wall charts 
are in the sixty branch offices of the 
company and the manager can now every 
week make up copies for the agents who 
do not come into the office. 


SOCIAL INSURANCE PAYMENTS 


According to Dr. Schaffer, president 
of the German Office for Social Insur- 
ance, about 55,600,000 Reichsmarks have 
been paid out by the office since the be- 
ginning of social insurance there in 1885. 
This is roughly equivalent to $20,000,000. 





OLD LINE LIFE 30% AHEAD 

The Old Line Life reports new_paid- 
for business in eleven months of 1935 
is 30% in excess of the entire 1934 vol- 
ume. Accident and health business 's 
11% ahead of 1934 total. 





The Franklin Life of Springfield, Til. 
is holding a winter vacation meeting 10! 
a group of thirty-two leading agents and 
their wives at the Miami Biltmore 1” 
Miami, Florida, this week. Vice-Prest- 
dents A. O. Merriam and Rollin Young 
are members of the party. 





J. F. Smith will succeed Ralph C. Rip- 
ley as manager of the Hamilton, Oat. 
branch of the Sun Life of Canada. Mr. 
Ripley is resigning. 
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me Life (N. Y.) Assets 
Are At All-Time High 


f. I. LOW DISCUSSES BONDS 





All Held by Company Are Rated AAA, 
AA or A; New Insurance Increased 
4% in 1935 





the company. 

New insurance was 4% greater than 
for the preceding year This item does 
not include annuities of any type. In- 
surance in force during the year in- 
creased by $2,052,929. 

The unassigned surplus of the com- 
pany increased by $218,953 to $3,451,553 
which is the largest amount in the his- 
tory of the Company. The effective rate 
of interest on the Company’s assets, after 
deducting investment expenses, was 
4.11%. 

Chairman Ethelbert Ide Low in com- 
menting on the distribution of the com- 
pany’s assets said: 

“The soundness of that part of the 
company’s assets represented by bonds is 
illustrated by the fact that over 85% are 
given the ratings of AAA, AA or A by 
Bond Rating Services. A further illus- 
tration of this soundness is that of the 
total bonds listed among the assets of 
the Company the bonds of but three cor- 
porations are in default. The market 
value of this small group of bonds as of 
December 31, 1935, which is the basis at 
which they are carried, was $248,000, or 
less than three-tenths of 1% of our 
total assets. 

“Policy Dividends: It is gratifying that 
in spite of the fact that we have met 
the losses incident to the depression as 
they occurred, it is possible to continue 
dividends for 1936 on our life insurance 
policies on the same basis as that ap- 
plicable in 1935 and at the same time 
show a substantial increase in surplus.” 





MANUEL CAMPS’ RECORD 

The Manuel Camps Agency, Penn Mu- 
tual Life in Boston, paid for $510,000 
during December, the largest month of 
Mr. Camps’ tenure in Boston. It was a 
0% increase in volume, 87% increase in 
premiums and 27% increase in lives over 
the previous December. For the year 
the agency had its fourth consecutive 
increase. In eighty-four months as gen- 
eral agent there Mr. Camps has had 
seventy-six increases in business. 





HUEBNER SEES NO SATURATION 


the January-February issue of the Man- 
agers Magazine put out by the Sales 
Research Bureau, answers the wonder 
about the insurance saturation point by 
saying that present holdings of life in- 
surance can increase four-fold with the 
population remaining entirely static nu- 
merically. 


STATE MUTUAL LEADERS 

Roy Stringer, agent for the State Mu- 
tual Life in Calumet, Mich., since 1921 
and formerly with the Burroughs Adding 
Machine Co., ied the Worcester com- 
Pany during 1935. Next in line were 
Ralph Morrison, Chicago; Roy Lathrop, 
Minneapolis, and George E. Griggs, New 
York (Jones). 


GAMBLE’S ST. LOUIS TALK 


“How to Cash in on Your Company’s 
Advertising” was the title of an address 
given by Seneca M. Gamble, manager of 
the direct mail division of the Massachu- 
setts Mutual Life before the Life Under- 
Writers Association of St. Louis. 





Randy Claymore and 
Betty Graham of 
Roses and Drums. 





AND THOUGHTS FOR THE FUTURE 


Rosrs AND Drums, Union Central Life’s 
famous radio program that goes out 
over the airwaves every Sunday after- 
noon, recreates the hopes and fears of 
the American family back in the 
1860's. 

Between the acts, Daniel Stark’s true- 
to-life stories about the Multiple Pro- 
tection Plan make fathers think of the 
future and of what it holds for their 
own families. 


Roses and Drums sets the stage— 


shows the uncertainty of life . . . Daniel 
Stark offers a modern, practical solu- 
tion. That’s why Union Central Agents 
find the going easier. Their prospects 
know about the Multiple Protection 
Plan and want to talk actual figures. 

And that’s one reason Union Central 
Agents have paid for 15.27% more life 
insurance during the first 11 months of 
1935 than in the same period of 1934. 
45.84% of this life insurance was Mul- 
tiple Protection. 


THE UNION CENTRAL LIFE 


Insurance Company 
CINCINNATI 
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To Make Speaking Trip 


LEON 


GILBERT SIMON 


Leon Gilbert Simon, Equitable Society 
producer in New York, author of books 
on insurance and a university teacher, is 
making two long speaking trips this win- 
ter. 

The first tour starts January 30 in 
New Orleans when he will speak before 
the Chamber of Commerce there on 
“Business Economics.” The following 
day he will address the Sales Congress 
of the Life Underwriters Association 
there. February 3 he will be in Houston, 
February 4 San Antonio, February 5 
Dallas, February 7 Indianapolis. He will 
then return to New York. 

The transcontinental trip starts Feb- 
ruary 25. February 28 Denver Sales 
Congress, and in order Salt Lake City, 
Portland, Seattle, San Francisco and Los 
Angeles. He expects to return from 
San Francisco on the Virginia of the 
Panama Pacific Line via the Panama 
Canal starting March 14 and reaching 
New York early in April. 





OPINION ON REINSTATEMENT 

In the appealed case of the Illinois 
Bankers Life Association of Monmouth, 
Ill., v. J. H. Palmer the Supreme Court 
of Oklahoma held that a provision in a 
life insurance policy to the effect that 
“If this policy shall lapse by non-pay- 
ment of any premium when it shall be- 
come due, it may be reinstated by the 
holder furnishing satisfactory evidence 
of insurability to the association” does 
not operate to confer arbitrary or dis- 
cretionary power upon the officials of 
the association to refuse reinstatement 
and where the holder furnished evidence 
which is sufficient to show insurability 
and tenders payment of past due premi- 
ums and the officials refuse to reinstate 
said policy, that said refusal is wrong- 
ful and a cause of action arises upon 
said policy. 


NEW OCCIDENTAL DISTRICT 

Effective January 1 Vice-President 
V. H. Jenkins of the Occidental Life of 
Los Angeles has announced the creation 
of the new Southwestern division of the 
agency organization, to comprise the 
States of Arizona, New Mexico, Okla- 
homa and Texas. 

GRANT TAGGART LEADER 

Grant Taggart of the Montana agency 
of the California- Western States Life 
leads the company’s honor roll for the 
year 1935 in first place with a paid pro- 
rata volume of $381,000. He also had this 
distinction for the previous year. 

OPENS BATAVIA OFFICE 

The Prudential has established a new 
district office at Batavia with Theodore 
J. Knies-as superintendent. He will also 
supervise Warsaw, Brockport and Mt. 
Morris, N. Y. 





Clinton Davidson Closed 
$10,000,000 During 1935 


Clinton Davidson, 14 Wall Street, New 


York. City, during 1935 closed twelve 
cases totaling $10,000,000. The cash pre- 
miums collected on the single premium 
insurance amounted to $4,474,000 and the 
first premiums on the annual premium 
insurance amounted to $211,500. 

“This indicates,’ comments Mr. David- 
son to The Eastern Underwriter, “that 
the companies have not stopped writing 
jumbo cases and that the life insurance 
business is still a pretty good business 
to be in.” 


CHANGE LOAN REPAYMENTS 

Liberalization of the method of col- 
lecting interest on policy loans is being 
made by the Provident Life & Accident, 
President R. J. Maclellan announces, ef- 
fective at the first of 1936. While the 
usual 6% rate of interest will be charged, 
hereafter interest on new and increased 
loans shall be deducted in advance only 
to the first policy anniversary date fol- 
lowing the transaction and_ thereafter 
shall be payable at the end of the policy 
year instead of in advance. 





ARGENTINE RADIO PROGRAMS 

The Centro De Estudios de Seguros of 
3uenos Aires recently broadcast six in- 
surance programs over radio station 
I.R2. The programs were spread over 
three weeks, one man speaking twice 
during each week. Titles included: 
“How One Triumphs Over Life,” “A Lés- 
son in Optimism,” “Castles in the Air,” 
and “Great and Poignant Tragedies.” 


HEAR DR. ROCKWELL 
Dr. Charles J. Rockwell of the Uni- 
versity of Southern California was the 
speaker at the regular luncheon-meeting 
January 8 of Los Angeles Chapter of 
Chartered Life Underwriters. 





Speaks in Hartford 





MISS CATHRINE CURTIS 


Cathrine Curtis, national director of 
Women Investors of America, Inc., who 
was the first woman to appear before a 
Senate finance committee on behalf of 
women in connection with taxation to 
protest against some of the factors of 
the tax bill which greatly interested life 
insurance people, recently talked before 
the Junior League at a luncheon in 
Hartford, Conn. 

The theme of Miss Curtis’ address was 
that the fallacies of the Townsend plan 
should be exposed. She thought that in- 
surance company statistical departments 
might be able to help in making mathe- 
matical analyses of promises and mis- 
statements made by proponents of the 
plan. 


Elected as Attorney for 
Association Life Presidents 











CLYDE W. SAVERY 


Clyde W. Savery, a member of the 
staff of the Association of Life Insur- 
ance Presidents since 1933, has been 
elected attorney of the association to 
succeed Hobart S. Weaver who resigned 
last April. 

Mr. Savery is a native of Atlantic, 
Iowa, where he was born on October 28, 
1901. He attended the public schools of 
that state and, after being graduated 
from the High School in his native town, 
attended Grinnell College at Grinnell, 
Iowa, for two years. He then entered 
the University of Iowa from which he 
received the degree of Bachelor of Arts 
in 1924. In 1926, he received the degree 
of Bachelor of Laws from that univer- 
sity. He then went to Cedar Rapids, 
Iowa, where he engaged in the general 
practice of law until he joined the Asso- 
ciation’s staff. During his law practice 
he devoted a large portion of his time 
to life insurance mortgage investment 
matters. He became a member of the 
New York Bar in June, 1935. 

Mr. Savery is a member of the Sigma 
Nu Fraternity and was active in its af- 
fairs while attending college. He resides 
at Scarsdale, N. Y. 





KENTUCKY DISABILITY RULING 

The Court of Appeals at Frankfort, 
Ky., has laid down the rule that “total 
disability does not mean utter helpless- 
ness and permanent disability does not 
mean utter helplessness” and held that 
Mack Gullett was entitled to recover 
$1,300 from Aetna Life under provisions 
of such a policy. The judgment sus- 
tained a previous ruling of the Johnson 
Circuit Court. 





J. B. MILLER, JR. DIES 


John B. Miller, Jr., president of Miller 
& Kuhrts, Inc., Los Angeles insurance 
brokers and a director of the Pacific Mu- 
tual Life, died January 20 while under- 
going an operation for an arm injury 
suffered in a recent automobile accident. 


He was 38. 





WINS OHIO STATE CUP 

The Akron agency of the Ohio Siate 
Life won the President’s Silver Trophy 
in the two-month campaign put on by 
the field force of the company in honor 
of U. S. Brandt, president of the com- 
pany. B. B. Knight, general agent of 
the Ohio State Life at Roxboro, N. C., 
headed the list of individual producers. 





GOOD LEAP YEAR SLOGAN 
“Leap Year: a good time for the 
women of America to propose—that ade- 
quate life insurance protection be pro- 
vided for their families” is the clever 
slogan on the cover of the current 
Equitable Agency Items. 





PROFIT 733% 


The average user of Fidelity’s 
Direct Mail Lead Service gets one 
dollar of first year commission from 
paid business for each twelve cents 
he invests. Commissions from in- 
direct sales are not included. Com- 
missions from annuities are not 
included. Deferred commissions 
are not included. 


In addition to this lead plan the 
Fidelity has an effective mail pre- 
approach which many of its agents 
use as the central feature of their 
work program. The pre-approach 
service also offers a high return 
upon the investment made. 


Coupled with modern new pol- 
icy forms, these direct mail services 
give the Fidelity agent a singularly 
effective working kit. 


i 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Present 











N. Y. POLICY LOAN BILL 

A bill has been introduced in the New 
York State Assembly by Nicholas A. 
Rossi, Democrat of New York, and re- 
ferred to the insurance committee, the 
provision of the bill being that subdi- 
vision 8, section 16 of the insurance law 
is amended by providing no loans made 
on security of value of life insurance pol- 
icy shall bear interest at a rate exceed- 
ing 414%. 

Another bill by Carmine Marasco 
amends section 1077-a, Civil Practice Act, 
by providing moratorium relief in case 
of interest default may not be had if 
property is assessed for $20,000 or less 
and interest rate is greater than 5%, 
emergency period of moratorium on 
mortgage foreclosure being extended to 
July 1, 1937. To codes committee. 





COLUMBUS HAS 90% GAIN 

Gains in 1935 business over 1934 are 
reported by President D. E. Ball of The 
Columbus Mutual Life, Columbus, Ohio. 
The company’s new production was up 
25% for the year. A flood of new busi- 
ness was noted during December when 
a special campaign was put on in honor 
of the seventy-seventh birthday of the 
company’s founder, C. W. Brandon. The 
December gain was 90% over December, 
1934. 





L. G. McDOUALL PROMOTED 

Leslie G. McDouall, trust officer of the 
Fidelity Union Trust, Newark, well- 
known among life underwriters through- 
out New Jersey, has been made vice-pres- 
ident of the trust company. Mr. Mc- 
Douall is an honorary member of the 
Life Underwriters Association of North- 
ern New Jersey. 





VIC PETTRIC SPEAKS 
Victor F. Pettric, million dollar pro- 
ducer for the Occidental Life of Los 
Angeles, was the principal speaker at a 
dinner-meeting of the Santa Barbara- 
Ventura Association of Life Underwrit- 
ers. 
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ewer Prospects Would Help 


Many A “Prospectless” Agent 


By Milton L. Woodward, 


Northwestern Mutual, Detroit 


We might just as well agree that there 
has been a tremendous depression for 
the past four years. We must also agree 
that this depression has been of advan- 
tage to our business as well as it has 
handicapped most of us. Before it came 
we were in competition with many things 
that offer no competition today. While 
prior to 1929 buying power and easy 
buying power was more prevalent with 
those who had money, today men with 
the price should have no escape from an 
intelligent presentation of what we can 
do for them through the medium of life 
insurance. 

Countless salesmen are still telling 
what life insurance is. If these same 
salesmen would tell what life insurance 
will do, our production records would 
be far in excess of what they are. Mosi 
everyone has lost everything or some- 
thing. What you and I have to sell will 
to my mind answer a man’s problem if 
the life insurance is properly written 
better than anything else. It is merely 
amatter of finding the man who has the 
price. There are millions all over the 
country who have bought automobiles 
and other luxuries for pleasure purposes 
during the past year who have told at 
least five life insurance men during the 
same length of time that they could not 
even afford to buy as small an amount 
as $1,000 worth of life insurance. 

Millions of dollars are being invested 
at returns of little more than 2%. Many 
men kick on companies charging 6% on 
policy loans. A well known life insur- 
ance man recently said that if a man 
could find a bank which would loan 
money at less than 6% on the same 
terms that life insurance companies loan, 
he would be foolish not to go there. This 
you know and I know cannot be done. 

I think most people agree that the 
sales departments of life insurance com- 
panies around twenty years ago were 
asleep at the switch. There is no ques- 
tion but what the man who has not 
done anything and who has championed 
his own pet theories could do something 
if he would adopt the selling methods 
that are being manufactured for him tail- 
or-made by the companies. The men 
who have done things in a big way— 
it proper prospecting was part of their 
daily activity—would also benefit by this 
favorable change of the sales depart- 
ments of our life insurance companies. 

Too many are living on yesterday’s 
results or banking too much on tomor- 
row’s promises. To be sure of enjoying 
what life insurance will do for you or 
others, today is the time to act and not 
any old time. We all know that buying 
power is as essential to buying our goods 
as favorable health. Time flies and what 
you may do today you may not be able 
to do tomorrow, so action and action to- 
day would improve the morale and fat- 
ten the purses of many underwriters who 
ae waiting for the next election or the 
so-called corner that has not yet turned. 


Prize Fighting and Selling Clean Life 
Insurance 


I do not believe we should compare 
cur spotless business with prize fight- 
ng where a man in less than three min- 
utes enables himself to almost kill an- 
other and at the same time receive 
‘tough money to enjoy all the comforts 
and luxuries of life for his future life- 
me, but I cannot help but feel that 
there is a wonderful lesson for the aver- 
4ge life insurance man who is not doing 
what he can do with the prize fighter 
who does all he can do. In New York 
ity, Joe Louis knew he had to do his 
stuff that night or not at all and that he 
only had a matter of minutes to prove 
'S superiority even then. I firmly be- 


lieve that if more life insurance men 
knew that there were just a certain num- 
ber of people they could call on in every 
community—and if they did not make 
yood on some of those people—they 
would not enjoy even the bare neécessi- 
ties of life, that business would be much 
better. 

I sometimes feel that the very fact 
that every salesman who sells our spot- 
less goods knows that every man or 
woman who has a clean bill of health 
and the price and is between the age of 
ten or sixty-five is handicapped chiefly 
due to the fact that he has too many 
prospects instead of too few. 

Selling Safes 


I have often heard that a safe was 
about the toughest thing to sell that 
there is, but there are many salesmen 
who are selling safes to banks and to 
stores who probably have but three or 
four people whom they see in a certain 
town any day. It is quite natural that 
when they make these few calls that 
they only can make they are salesmen 
in every sense of the word while they 
are in the presence of the possible buyer. 

If you make the same kind of ap- 
proach, sales demonstration and attempt 
to close on one hundred people with no 
1esults, you certainly would be on the 
downward grade if you used these same 
methods on one hundred more people 
who have similar problems. Some men 
in the life insurance business must 
change their method of work habits to 
get satisfactory results today. 

Laziness and Inactivity 


I have yet to see the man in the life 
insurance business who would be_ too 
lazy to go out and accept an application 
he knew he could get. There are many 
men who are afraid to follow up a lead 
even though it is a good one. A brand 
new car standing in a garage for sev- 
eral months will be useless before a trial 
run without adjusting. A salesman in 
life insurance likewise must study, prac- 
tice and keep up his pep if he is going 
to do the things that he can do today. 
No one can sell much insurance if he is 
not alive, eager and expects results when 
he has a chance to sell. 
Experienced Old Underwriters Vs. New 

Underwriters 

There is not a single reason why a 
tan who has been in the business a long 
time and who has done the things he 
should have done during that period of 
time should not be writing much more 
business than the man who has come in- 
to the business in recent years. He has 
built up a clientele and if he has taken 
care of them after building them up, 
much direct and indirect good results 
should come from them. The new man 
comes in and the only experience he has 
had in life insurance selling is in selling 
during the days of the so-called depres- 
sion. Many of them are doing more 
proportionately than the older under- 
writers, but they should not be. 

You cannot with any degree of cer- 
tainty bet on what you will do on five 
policyholders you wrote the past year, 
but I doubt if you would make an un- 
profitable bet if you placed a wager that 
you were going to cultivate fifty men 
intensively whom you wrote the past 
year. The law of averages always works 
in every line of activity if sufficient 
numbers are used. It has been proved 
time and again that lives always bring 
volume if the men you have written are 
looked after after you have written them. 

As the old saying goes, “You cannot 
take more water out of a pail than you 
put into it.” Likewise you'cannot get 
more out of life insurance than you give 
to it. 

















thing of all these. 


ance salesman. 


THE AGENT 
“Knows Everything” 


The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


This fact imposes a peculiar responsibility upon every life insur- | 
Where the need of protection is greatest, often 
there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 
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“The 50-50 Club” of the 


American Central Life 


An agency viewpoint, a sympathetic 
understanding of the problems which 
confront the fieldman, is a highly essen- 
tial attribute in the clerical personnel 
of the home office of any life insurance 
company. The American Central Life 
of Indianapolis solved the problem of 
instilling this viewpoint in a unique and 
at the same time profitable way—profit- 
able to the emplove and the company. 

First of all, the entire home office 
group of the American Central was in- 
vited to contest for membership in “The 
50-50 Club,” an organization whose mem- 
bership was to be limited exclusively to 
those who were each year responsible for 
the production of new life insurance for 
the company. Employes who felt capa- 
ble of not only unearthing leads, but of 
contacting and closing cases, were li- 
censed to do so. Others, who did not 
have the inner urge for personal sell- 
ing, were given credit for leads devel- 
oped by themselves and then turned over 
to the nearest American Central repre- 
sentative for successful closing. Thus, 
in effect, a home office agency with a 
distinct consciousness and pride in it- 
self as a part of the company’s produc- 
tion machinery was inaugurated. 

Office Employes Become Prospect 

Minded 

Office employes began to become 
“prospect minded,” to look upon their 
relatives, friends and other outside con- 
tacts as possible buyers of life insur- 
ance. Survey cards were made up on 
all such “suspects,” a personal need for 
protection or income was unearthed, the 
ground was prepared for the call which 
was to follow—a call either by the li- 
censed employe as actual salesman, or by 
the American Central agent to whom the 
lead was passed for an interview. 

In order to introduce an element of 


contest into “The 50-50 Club,” and also 
to show appreciation for unusual per- 
formance on the part of its leading pro- 
ducers, the company last year posted 
some highly desirable “50-50 Club” 
awards. For example, the member who 
was responsible for the largest volume 
was taken, at company expense, to at- 
tend the American Central Field Club 
meeting at the New Orleans Mardi Gras 
That these incentives were justified is 
shown by the fact that the employe who 
won the first award was responsible for 
a volume of new premium income which 
lacked less than $50 of equaling the 
company’s requirement for Field Club 
membership. Paid premium income by 
the runner-up was likewise exceptionally 
high—especially when it is remembered 
that all “50-50 Club” production comes 
from only intermittent sales effort after 
office hours. Gross production for the 
entire membership of the club was actu- 
ally equivalent to that of an ordinary 
agency of full-time agents. 


Value of Club Proved 


The American Central feels that its 
“50-50 Club” has brought about many 
worth-while things: It has better famil- 
iarized the employe with the agent’s job, 
thereby giving that employe a broader 
viewpoint in his normal dealings with 
the company’s fieldmen. It has made the 
employe “prospect and sales conscious,” 
where before this attitude was practically 
dormant. It has engendered a feelin® 
of pride in the company’s progress—a 
feeling that the employe is himself a 
very vital cog in the production machin 
as a whole. It has definitely brought 
home a firm belief in the benefits which 
life insurance bestows upon the individu- 
al, the family, the community and the 
nation as a whole. 
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Life Insurance Applied to Business 


Conservation Planning 
By Joel H. Atwood 


The use of life insurance to provide a 
sinking fund of definite sums of money 
at indefinite times at a definite cost ts 
described in this article from The New 
England Pilot prepared by Joel H. At- 
wood, Boston agency, New England Mu- 
tual. Mr. Atwood is president of the 
Joel H. Atwood Company of Boston and 
is associated with the Curtis agency. 
Through years of intensive study and 
practical experience he has gained the 
ability to analyze and plan estates in ac- 
cordance with existing tax laws in a man- 
ner which is not only of benefit to his 
clients but also is profitable to himself. 
The case presented here is in connection 
with business conservation planning. 

The ravages of Federal and state 
taxes on inheritances are well known to 
every life insurance man, and so is the 
application of insurance for providing 
funds with which to pay these taxes. 
Insurance men and even the legal frater- 
nity, however, in many cases have over- 
looked the need of so arranging a cli- 
ent’s estate that the tax burden will be 
minimized. It is one thing to sell life 
insurance for which the assured must 
bear the full additional cost; it is quite 


another to show a prospect how, through 
use of insurance and a proper set-up of 
his estate, he can save enough in taxes 
to pay for the insurance protection. 

Strange as it may seem, there are 
many cases in which Uncle Sam says, 
virtually, “If you will have the good 
judgment to arrange your estate in ac- 
cordance with the tax laws, and to buy 
enough life insurance to carry out such 
an arrangement, I, Uncle Sam, will pay 
the actual cost of the insurance, and 
perhaps will give you a bonus besides.” 
Needless to say, when facts such as these 
are presented and proved to a prospect, 
it does not require a genius to induce 
him to buy. 

To save time and argument, let me 
cite a single example that I concluded 
recently. This case represents a situa- 
tion very often encountered. The father, 
retired, is the principal owner of a busi- 
ness which is being successfully man- 
aged by his son. The need is to pro- 
vide for passing the control of the busi- 
ness eventually to the son, with minimum 
cost, at the same time protecting the 
father and effecting an equitable distri- 
bution of the estate among the other 
children. 

Necessary to Raise $23,000 for Taxes 

As the situation stood originally, the 
father owned 80% of the stock, the son 
10%, and his married sister 10%. Cur- 
rent taxable value of the father’s stock, 
in event of decease, on the most favor- 
able method of appraisal would have 
been necessary for the business to raise 
about $23,000 to cover taxes and other 
legal costs. If, later, the sister had died, 
it would have left her husband, possibly, 
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as a half-voting stockholder in the busi- 
ness about which he knew nothing. The 
problems to be solved, therefore, were: 

(1) To provide for the father a defi- 
nite assured income, especially in the 
event of the early death of the son. 

(2) To provide that control of the 
business should be vested in the family 
as long as either the son or daughter 
lived. 

(3) To prevent probable liquidation or 
sacrifice sale of the business if the son 
died. 

(4) To establish a definite taxable 
value of the estate, and to reduce to a 
minimum the shrinkage at the death of 
the father or of the other two holders. 

To accomplish these objectives, here is 
what was done: 

(1) The father sold to the company 
one-half his stock for $80,000 of 6% notes 
(390 shares at $205), thereby securing an 
interest income of $4,800 instead of divi- 
dends of $3,500. These notes are under 
purchase-and-sale agreement, and are in 
the form of two notes of $40,000 each, 
one endorsed by the daughter and the 
other by the son. 

(2) The father then distributed the 
other half of his stock to his son and 
daughter equally, through gift laws. By 
giving $60,000 of it the first year and the 
remainder the next two years, there was 
no gift tax. 

(3) The son and daughter then cre- 
ated a revocable holding-trust agreement 
of purchase-and-sale, whereby the son 
agrees to purchase stock of the daugh- 
ter at her decease, and also the $40,000 
note to the father endorsed by her. The 
purchase price is to be at a fair value 
(current fair value is $120,000), plus an 
adjusted excess amount of 25% of the 
fair value for the first five years, in- 
creasing thereafter 2% a year to a maxi- 
mum of 55% at the end of the twentieth 
year. 

(4) The son and a key man in the 
business created a similar holding-trust 
agreement, whereby at the son’s decease 
the key man agrees to purchase the son’s 
stock and father’s $40,000 note, endorsed 
by the son, at a fair value plus an ad- 
justed excess amount as described above. 
The agreement has the further provision 
that the key man will assume the son’s 
obligation to the daughter to buy her 
interest at her decease. 


Place Two $125,000 Policies 


(5) Through salary increases to the 
son and the key man, $125,000 insurance 
was placed on the son and the same 
amount on the daughter, to concrete the 
provisions of the purchase-and-sale agree- 
ment. 

(6) A trust company was appointed 
as trustee and escrow holding-agent of 
stock, notes and insurances, to act at the 
decease of the son or the daughter in 
accordance with the terms of the trust 
agreements. 

By establishing this plan, the family 
is assured that the business will remain 


intact for their benefit as long as the 
son lives; and the father is given a prior 
lien on business profits. If the son dies, 
the business is sold at a very fair cash 
value instead of at forced sale, as might 
have been necessary in order to raise 
money to pay the taxes. Without doubt 
this would have been necessary in this 
instance, because neither the father nor 
daughter would be capable of carrying 
on the business. The plan adopted cre- 
ates a liquid reserve fund that can be 
made available for family or business 
emergencies, 

Because of the gifts already made by 
the father, and the logical set-up of his 
estate, there is a saving in taxes at his 
death of over $19,000, which otherwise 
would have had to be paid by the son 
and daughter. Similar tax savings oc- 
cur at the death of the son and daughter, 
which, together with the saving of an 
estimated 20% forced sale shrinkage, 
amounts to a saving of about $37,000. 
Estate Gains From $144,000 to $346,000 

Adding to these sums the excess ad- 
justed sale value, described above, the 
plan results in a total minimum gain to 
the estates of the brother and sister 
amounting to 59%, $144,000; or an esti- 
mated maximum gain of 140%, $346,000— 
depending upon how long they live and 
the sequence of their deaths. 

A fundamental necessity of this plan 
is the providing of a sinking fund of 
definite sums of money at indefinite times 
at a definite cost. Life insurance is the 
only known method of providing such a 
fund. The cost, however, is a minor 
factor, for the reason that the corpora- 
tion profits are re-allocated in a more 
logical and economical manner, showing 
a Saving in corporate and personal in- 
come taxes. This saving, plus the cash 
values set up in the life insurance, is 
greater than the amounts deposited in 
the sinking fund, namely, the insurance 
premiums. Of course, if either or both 
the insured persons, brother and sister, 
died within a few years, the profit on 
the insurance might be very large; but 
even at the twentieth year, on the basis 
of present tax rates, the entire plan, in- 
cluding the insurance, will show a net 
profit of about $14,000. 

In other words, because the owners 
of this corporation have had the good 
judgment to arrange their plans in ac- 
cordance with the tax laws, the govern- 
ment will pay the insurance company 
for protecting them to the extent of 
$250,000 for the next twenty years. Even 
if they have no occasion to use this pro- 
tection during that time they will still 
be $14,000 ahead of the situation in which 


they would have found themselves if 
their estate had not been properly 
planned. 


. ** 6 . 
Armed with a proposition of this sort, 
a salesman of life insurance does not 
find it very difficult to close his sale. 





“MOVES ALA CIRCUS” 


“Moves ala Circus” was the head that 
The White Tops, official magazine of the 
Circus Fans Association of America, put 
on a story about the moving of the Abra- 
ham Lincoln Life records from Spring- 
field, Ill., to Monmouth. Arthur T. Saw- 
yer, secretary of the Illinois Bankers 
which reinsured the Abraham Lincoln, 
is a member of the circus association. 
The 120 mile journey was made by thirty 
trucks, : : 
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A.L.C. Enters Important 
Test Case As Amicus Curiae 


\ brief as amicus curiae has been filed 
by the American Life Convention of 
Chicago in the U. S. Circuit Court of 
Appeals for the Tenth Circuit in the case 
of Stewart v. American Life of Colorado. 
The convention rarely takes an active 
part in court cases, doing so when the 
point involved is one of major import- 
ance to the member life insurance com- 
panies. f 

The brief supports the company’s peti- 
tion for rehearing. The Circuit Court of 
\ppeals held December 16 that the com- 
pany’s equitable action for cancelation of 
a policy based on fraud and misrepre- 
sentation should be dismissed due to the 
fact that the beneficiary subsequently 
had brought a law action on policies in- 
volved in the suit. ; 

This is a novel decision, since practic- 
ally all other Federal circuit and state 
courts in the past have held to the con- 
trary in cases involving policies includ- 
ing an incontestable clause and the same 
setup of facts Decisions have been uni- 
form that in such cases an equity action 
filed before a law action was not invali- 
dated by reason of the second action. 




















OUR LEADERS 

1. Low Cost Preferred Risk 
Ordinary Life—Family Income—Adjustment 
2. Retirement Income Endowments 


Income @ 55, 60, 65 or 70 
3. Juvenile Education Endowments 


4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. | 











from birth to 65 next birthday. 


Basil S. Walsh 
President 





INDEPENDENCE SQUARE, 


THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 





PHILADELPHIA, PENNA. 
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Loan Not Deductible 
From Face of Policy 


N. Y¥. MUNICIPAL COURT FINDS 


Wife Has Vested Interest in Proceeds 
of Policy; Must Consent to Loan; 
Prudential Case 


In the case of Rachel Brown, plaintiff, 
y, The Prudential the Municipal Court 
of New York ruled that a loan made by 
the insurer to the insured without the 
wife’s consent is not binding on the lat- 
ter and it is not deductible from 


any 
amount that may be found due to the 
wife eventually after the death of the 


insured. 

The case concerned a policy whereby 
the insurer agreed “that if the assured 
shall die while this policy is in force it 
will pay unto Rachel Brown, beneficiary, 
wife of the insured, if the beneficiary 
survives the insured, otherwise to the 
executors, administrators and assigns of 
the insured, the face amount of the pol- 
icy.” The court found that under such 
a policy the wife has a vested and not a 
contingent interest in the proceeds of 
the policy which interest cannot be di- 
minished without her consent either by 
the insured or the insurer. 

The decision was that the plaintiff is 
entitled to judgment against the defend- 
ant for the sum of $1,000 with interest 
from the date of the death of the in- 
sured together with the costs and dis- 
bursements of the action. 

The Prudential had issued its policy, 
containing the above quoted clause, on 
the life of one Isak Brown for $1,000. 
Isak Brown borrowed from the defen- 
dant the sum of $411 and executed the 
usual loan certificate with the assign- 
ment of the policy as security for repay- 
ment of the loan. Isak Brown died after 
the loan was made and Rachel Brown, 
the designated beneficiary, demanded 
payment of the face amount of the 
policy. 

The court stated, “Since the plaintiff 
had a vested interest at the time when 
the loan was made her interest could not 
be diminished either by the insured or 
by the insurer without her consent and 
she, not having consented to the pay- 
ment of the said $411 to the insured, is 
not bound by the transaction, and such 
moneys are not deductible from any 
amount that may be found due to her 
eventually, after the death of the said 
insured,” 





National Life Agent W rites 
64 Apps in Sixty-One Days 


Henry N. Gaspard of the Detroit 
agency of the National Life of Vermont 
wrote sixty-four applications in sixty-one 
days during October and November ac- 
cording to the National Life’s agency 
paper National Messenger. This included 
Sundays and holidays. What makes his 
performance the more remarkable is that 
there was no preparation in advance. In 
October Mr. Gaspard sent in thirty- 
seven applications, twenty-seven of which 
were life insurance and ten annual pre- 
mium Retirement Annuity contracts. In 
November he wrote twenty-seven appli- 
cations, eighteen life insurance and nine 
annuity contracts. Eight of the nineteen 
Retirement Annuities were for educa- 
tional purposes. 





OLDEST POLICY A CLAIM 

With the payment of $5,000.22 to the 
executors of John Clapp Thomas of Bal- 
timore the Provident Mutual Life 
brought to an end its oldest outstanding 
policy which was issued in 1866, one year 
after the company’s organization. The 
number of Mr. Thomas’ policy was 468. 
During the sixty-nine years in which 
this policy was in force approximately 
70,000 additional policies have been is- 
sued by the company. Mr. Thomas lived 
to reach the age of 93. He was insured 
under a ten payment life policy. He paid 
in premiums to the company a total of 
$2,195.50. The company paid out under 
the policy a total of $9,021.10. 


John H. Kull With Phoenix 
Mutual 30 Years in N. Y. 





JOHN H. KULL 


John H. Kull, who started as a clerk 
in the downtown agency of the Phoenix 
Mutual in 1906, and later was manager 
of the Columbus Circle agency, was 
suest of honor at a surprise party which 
celebrated his thirtieth anniversary with 
the company this month. The party was 
sprung in the middle of an all day sales 
meeting held by the Sam P. Davis agen- 
cy where Mr. Kull is now an associate 
manager. 

Some of the older associates of Mr. 
Kull from the downtown agency present 
were L. H. Andrews, Herbert Reinmund, 
William F. Bell and J. Renwick Mont- 


gomery, now associate manager in Phil- 
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adelphia. New York 
were Mr. Davis, Mr. Andrews, David 
Peacock and Harry Kuesel. From the 
home office came M. C. Terrill, vice- 
president, and James A. Giffin, assistant 
agency director. 

Many telegrams and letters brought 
congratulations from Mr. Kull’s friends 
and associates in the home office and in 
agencies across the country. President 
Arthur M. Collens wired, “Three decades 
of loyal service to company and policy- 
holders bring you to a point in your ca- 
reer which merits and receives the warm 
admira‘ion of all your associates.” 


managers present 





PARSONS LEADS MUT’L BENEFIT 

Bruce Parsons of Chicago led the Mu- 
tual Benefit in paid-for business during 
1935. He has well over a million for the 
year, one-half of which was completed 
in December. This is his first time as 
company leader. Second and third are 
two veterans of the high-production 
tanks, John E. Clayton of Newark and 
Samuel W. Sturm of Cincinnati. Wil- 
liam H. Cobb of Americus, Ga., is for the 
third consecutive year leader in lives 
Paul W. Cook of Chicago led the Half 
Million Club with almost a million and 
\. P. Steler is first among the Quarter 
Million Club. 





PRAETORIANS’ FOUNDER DEAD 
C. B. Gardner, founder of the Prae- 
torians, a fraternal, died January 8 after 
a short illness. He managed the con- 
struction of the Practorian Building, 
Dallas’ first “skyscraper.” 
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@ Complete Substandard and automatic Re- 
insurance facilities embrace so wide a field 
that prompt policy issuance—regardless of 
size—is the rule and not the exception. 








CARAVAN IDEA SUCCESS 


Novel California Meetings Dre-» Record 
Attendances, Says Van Winkle, Head 


Of State Association 
The caravan of speakers idea tried out 
by the State 
Life was a 


California Association of 


Underwriters success with 
record attendances everywhere, accord- 
ing to Kellogg Van Winkle, president of 
the state association and manager of th 
Equitable Society’s Southern California 
agency. The caravan idea was to have 
groups of speakers from one association 
go en masse and address another associ- 
ation, the visits being returned in some 
cases. 

In some places membership was in- 
creased by appeal made at the meeting, 
as in Fresno, where 56 members were 
added, and at Santa Barbara, where the 
membership was increased 50%. Other 
associations have advised that since the 
caravan trip they have had a remarkable 
incrcase in membership and have found 
that a better understanding exists of 
what the association movement means. 

The caravan idea was responsible for 
the organization of the San Bernardin¢ 
association, with 35 members pledged at 
the opening meeting. The high light of 
the idea was the exchange of meetings 
between the San Francisco and Los An- 
geles associations, both of which were 
largely attended. 





Dostoyefsky or Dickens? 


Whether life insurance advertising 
copy should be Dickens or Dostoyefsky 
is the subject of a debate between the 
Union Central Life’s advertising depart- 
ment and the magazine Advertising and 
Selling. The magazine in its Christmas 
issue discussed the seasonal ads in pa- 
pers and magazines and imagined that a 
visitor from Mars would get the impres- 
sion that here is the best of all possible 
worlds. “Good will is rampant. Corpora- 
tions unbend. Santa Claus is endorsed 
from coast to coast. Wassail flows, car- 
ols ring, candles glow.” 

3ut then, says Advertising and Selling 

“The Union Central Life Insurance 
Co. presents a problem to our good-will 


platform. Two sad but beautiful chil- 
dren at a toy store window over the 
headline, ‘No father ... no pay checks 


. no Christmas.’ It would be all right 
if the copy were Dickens. But it isn’t 
It’s Dostoyefsky. Let us hide this page 
from the man from Mars, and restore 
our own spirits by the comforting 
thought that the little waifs got at least 
$15 each for posing.” 


And the Union Central Agency Bulle- 


tin answers: “We say, ‘God rest ye 
merrv A & S.’ You certainly got the 
point of that ad of ours. There’s pre- 
cious little in that picture that would 
please your man from Mars. It’s a slice 
from the very heart of this whole life 
insurance business. It’s a scrap of the 


tragedy that sits on the hearts of the 
young whose elders have forgotten to- 
morrow today. That’s why we’re in this 
business, really: to help people remem- 
ber. That’s why we advertise 

“And that’s whv our Christmas copy 
can’t be Dickens; has to be Dostoyefsky 
Because there’s need for jabbing people 
in the ribs. There’s need for jarring 
them out of their complacency, if we're 
to do this job of ours the right way, the 
negressive way, the ‘greatest possible 
cood for the greatest possible number’ 
way. We're sorry that our copy brings 
in a harsher note. But doesn’t it rather 
give point to the goodness and peace that 
we all of us wish upon each other at this 
season ?” 





Mutual’s $250,000 Field Club 





IDA MAY HENRY 


\ woman member of the Harold L 
Taylor agency, Mutual Life, 521 Fifth 
Avenue, New York, has qualified for the 
company’s Quarter Million Dollar Field 
Club. She is Mrs. Ida May Henry who 
started in the life insurance business with 
the Taylor agency in January, 1932. To 
qualify it is necessary to pay on the 
annual basis for at least ten lives. 

\ Texas woman, Mrs. Henry’s hus- 
band, the late Fidelio Henry, was widely 
known in the oil business. He was also 
a brilliant football player at Yale. 

Starting with small policies on busi- 
ness women Mrs. Henry’s progress was 
slow at first, but through constant study 
she developed the ability to sell insur- 
ance for tax purposes on the lives of 
those who had sufficient means to mak« 
this problem an important one. She is 
2 hard worker and Manager Taylor pre- 
dicts she will do even a larger produc- 
tion than last year 


PITTSBURGH JUBILEE YEAR 


Holgar Johnson to Run Celebration on 
Association’s Anniversary in Decem- 
ber; Plans for 1936 
The Pittsburgh Association of Life 
Underwriters celebrates its golden jubi- 
lee this year, having been founded in 
1886, and has laid out a large program 
of activities to celebrate. The book of 
tickets to the vear’s meetings is bound 
in a gold cover with blue lettering to 
celebrate the anniversary. The 1936 pro- 
gram drawn by the committee headed by 
Ray H. Finger, branch manager Sun Lif¢ 
of Canada, includes a continuation of 
the business-getter sales clinics, a vote 
by questionnaire having favored their 

continuance 

Carroll C. Day will deliver his “Philos- 
ophy of Living” address March 17. At 
the annual instalation meeting in June 
Grant L. Hill, director of agencies 
Northwestern Mutual, will be the speak- 
er. The fifteenth annual sales congress 
October 16 will have R. S. Koehler, Jr., 
Mutual Benefit, as chairman 

Frank C. Wigginton, State Mutual 
general agent, will be chairman for Life 
Insurance Week. The early-bird break 
fast May 18 will hear Alexander E. Pat- 
terson, Penn Mutual general agent in 
( hicago 

Seminars will be held September 11 
and November 13 

Holgar J. Johnson, Penn Mutual gen 
eral agent, will be chairman of the final 
meeting of the year, a Golden Jubilee 
Celebration in December which will 
probably consist of an afternoon meet 
ing featuring life insurance celebrities, 
followed by a banquet and an evening 
entertainment. 
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United L. & A. Makes 
Changes in Its Forms 


SEPARATE DISABILITY POLICY 





Done In Order to Allow Uniform Pol- 
icies In All States; Two Changes In 
Contract Make Lower Rates 

The United Life & Accident of Con- 
cord has made a number of changes in 
its policy forms which took effect the 
first of the year. 

In order to issue uniform contracts in 
all states where is operates the company 
will issue its accident disability benefit 
as a policy instead of as an endorsement. 
The policy contains two changes: The 
indemnity provided shall not exceed $650 
for each $5 a week accident disability 
benefit for any one period of disability 
or in the aggregate for all periods of 
disability during the term of the policy 
or any renewal thereof. When this 
amount has been paid no further indem- 
nity shall be payable and all insurance 
under the accident disability policy or 
any renewal thereof shall terminate. Also 
the accident disability will be issued in 
amounts not in excess of $5 a week 
benefit for each $1,000 of face amount 
for the life policy. As a result of these 
changes premium rates for the accident 
disability portion of the policies have 
been reduced. 

In the new rate book premium rates 
for life, double and triple indemnity and 
waiver of premiums disability remain un- 
changed except for retirement income 
policies. There the annuity factor makes 
necessary a slight increase, also separate 
rates for men and women. 

Policy values on the endowment at age 
65, continuous premium policies are 
slightly increased in the fifteenth and 
subsequent policy years. On all other 
forms, values in the earlier policy years 
have been decreased so that the retiring 
policyholder cannot withdraw more than 
his just share. 

Non-medical age limits, formerly 15 to 
45, are now 0 to 40. Suicide exception 
has been extended to two years. 


CHANGES IN BRAILEY OFFICE 
New England Mutual General Agent in 
Cleveland Moves; Promotes Rafferty 
and Liscom 

Earle W. Brailey, general agent for the 
New England Mutual in Cleveland, an- 
nounces the removal of the Cleveland 
agency offices from 710 Bulkley Build- 
ing, where the offices have been located 
for the past fourteen years, to Suite 910, 
Hanna Building. 

Coincidental with this removal, M1 
Brailey announces the appointment of 
David A. Rafferty to the position of as- 
sistant to the general agent and the ap- 
pointment of William M. Liscom to the 
position of director of sales. 

The Cleveland agency of New England 
Mutual has 10,600 policies of insurance 
in force and approximately 7,200 insureds 
for a total insurance in force of over 
$37,000,000 


WERTIMER’S MOTHER DEAD 

Mrs. Agnes C. Wertimer, mother of 
Sidney Wertimer, manager of the Pru- 
dential sales division in the Buffalo area, 
died January 16 in her home in that city. 
Mr. Wertimer is a former president of 
the New York State Life 
\ssociation 


Underwriters 


GOV. DAVEY DESCRIBES DEP’T 

Governor Martin L. Davey of Ohio in 
one of his weekly radio speeches describ- 
ing state departments stated that the 
Ohio Insurance Department had been run 
by incompetents prior to his taking of 
fice and cleaning house. 

O. D. Douglas, general agent, Lincoln 
National, San Antonio, celebrated his 
fifteenth anniversary with the company 
January 8&8. 


Auto Accident Committee 


of L.A.A. to Compile Claims 


The Life Advertisers Association has 
named an automobile accidents commit- 
tee which will compile data on death 
claims paid during 1935 by leading life 
companies as a result of motor vehicle 
deaths during the year, the compilation 
to show the financial loss to the com- 
panies—a figure expected to amount to 
millions—and which will be the backbone 
of definite suggestions to the companies 
on ways and means of reducing the 
growing toll in lives and money of the 
motor vehicle. 

Arthur H. Reddall, assistant secretary 
of the Equitable Society, is chairman of 
the committee named by D. Bobb Slat- 
tery, president of the association. Serv- 
ing with him will be Bert N. Mills, sec- 
retary Bankers Life of Iowa; Lew R. 
Palmer of the Equitable Society; and 
J. J. Doyle, director of publicity for the 
Western & Southern Life. 
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EASTERN LIFE 


INSURANCE Co. 
of NEW YORK 
The ead 


Progressive Company 


with a 


Friendly Atmosphere 


— en 


303 Fourth Avenue, N. Y. 
Phone: GRamercy 5-1060-1-2-3-4 











Stop Them— 


They Don’t Know Where They Are Going 


Most men exert a lot of energy without getting anywhere in particular. 


They earn enough. 


But earning is all they think about. 


They have 


no system for converting their more or less temporary current income 


into a continuous future income. 


You eannot make the world over but you can steer your quota of the 


population onto a safe course. 


You can give them a system that will operate successfully under the 
opposite extremes of early death and length of life. 


In life insurance you furnish the only means of creating a substantial 
property early in life when family needs are at their height — to be 


paid for if time permits. 


In life insurance service you furnish the only means within the reach 
of most men for guaranteeing themselves and their families a definite 


income for a definite period or for life. 


You command a service fundamentally different from every other. It 
would be hard to find anybody better placed than you to advance 
your community's social and economic welfare. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








January 


——$—$_—_— 


——— 


Holga 
Hol 


FRANK 
Charles § 
Rut! 


One of 
by the H 
Mutual, | 
11 at th 
burgh. Ei 
organizat 
sylvania " 
President 
Stumes 
general a 
E. Ruth 
Moines. 

The cli 
dress by 
stilled in 
courage | 
do the j« 
said: “T 
the life 
crams in 
and ever 
and com 
living.” 

Eric | 
agent, @ 
a obje 
which is 
year the 
annual e 
resulted 
chosen p 
Dyke. 

Consec 
were aw 
for mot 
weekly | 
five year 
George | 
one year 
were prt 
E. Tayl 
their ex« 
dent W: 
ber. M: 
volume 
and Mr 
applicati 

Mr. S 
speaker: 
the mee 
ing the 
tical su 
thusiasn 
habits ; 
long wa 
don’t kr 
cynics.” 

Speak 

Robert 

ert E. 

Erie, ( 

Eckenr 

M. Con 

of sellii 


The 
main 
adoptec 
ance pr 
3,500 e! 
and its 
and we 
and n 
plan is 
ropolit: 
Annou1 
which 
of insu 
erman, 


—_-_~- 


WC 
* 











1936 


re 





ES IEE, 


January 24, 1936 










te 





=—THE EASTERN 


< UNDERWRITER 







Page 19 








Holgar Johnson Agency 
Holds Annual Meeting 


FRANK H. DAVIS A SPEAKER 
Charles Stumes, A. E. Patterson, J. E. 
Rutherford Present; Hodgson 
Heads Agency Ass’n 





One of the finest meetings ever held 
by the Holgar J. Johnson agency, Penn 
Mutual, Pittsburgh, was that on January 
11 at the William Penn Hotel, Pitts- 
burgh. Eighty representatives of the field 
organization throughout Western Penn- 
sylvania attended. (Guests included Vice- 
President Frank H. Charles 
Stumes and Alexander E. Patterson, 
general agents from Chicago, and James 
FE. Rutherford, general agent in Des 
Moines. 

The climax of the meeting was the ad- 
dress by Vice-President Davis. He in- 
stilled in his listeners anew the faith, the 
courage and the confidence necessary to 
do the job they have set out to do. He 
said: “The thing that thrills me about 
the life insurance business is that it 
crams into every day and every week 
and every month and every year a full 
and complete and satisfying measure of 
living.” 

Eric G. Johnson, associate general 
agent, and Holgar J. Johnson outlined 
the objective of the agency for 1936 
which is to make every month of the 
year the best in the agency’s history. The 
annual election of the agency association 
resulted in Robert Hodgson’s being 
chosen president to succeed John H. Van 
Dyke. 

Consecutive weekly production prizes 
were awarded to Herbert W. Bailey, Jr., 
for more than six years consecutive 
weekly production; James B. Eckenrode, 
five years; Homer S. Biddle, three years; 
George W. Stewart and Erle I. Shobert, 
one year. Gold pencils, suitably engraved, 
were presented to Arda C. Bowser, Paul 
E. Taylor and George W. Stewart for 
their excellent performance during Presi- 
dent William A. Law month in Decem- 
ber. Mr. Bowser led the agency in paid 
volume for the month and Mr. Stewart 
and Mr. Taylor each produced thirteen 
applications. 

Mr. Stumes and Mr. Rutherford were 
speakers at the luncheon which began 
the meeting. Mr. Patterson spoke dur- 
ing the sales meeting giving many prac- 
tical suggestions in a talk full of en- 
thusiasm and optimism. “Good working 
habits and right mental attitude go a 
long way toward success,” he said. “You 
don’t know many successful men who are 
cynics.” 

Speakers from the agency force wer: 
Robert MclIlrath, Charles R. Gies, Rob- 
ert E. Hodgson, Marshall F. Burd of 
Erie, George W. Stewart, James B. 
Eckenrode, Arda C. Bowser and David 
M. Conway. Each discussed some phase 
of selling. 


Davis, 


LOCOMOTIVE GROUP 

The American Locomotive Co., with 
main offices in New York City, has 
adopted a double coverage group insur- 
ance program which provides more than 
3,500 eligible employes of the company 
and its subsidiaries with life insurance 
and weekly benefits in case of sickness 
and non-occupational accidents. The 
plan is being underwritten by the Met- 
ropolitan Life on a cooperative basis. 
Announcement of the group program— 
which involves approximately $3,500,000 
of insurance—was made by W. S. Dick- 
erman, president of the company. 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries ©@ 
90 John Street, New York 








lelephone Beekman 3-6799 








control. 
unnecessary is in it. 


service to its agents. 








CHARTING 1936 


State Mutual's new CHARTOGRAPH is the 
greatest aid yet developed to assist agents in | 
planning their work and following through. Its com- 
pleteness and simplicity guarantee a success com- 
mensurate with the effort spent on it. 


The CHARTOGRAPH is a product refined by 
time and thought. It is the sum of the experience 
of men and companies in the field of effort 
Nothing necessary is left out, nothing 


The CHARTOGRAPH is another State Mutual 


STATE MUTUAL LIFE 


ASSURANCE COMPANY 
of Worcester, Massachusetts 


Incorporated 1844 


Over 91 Years a Synonym for Security 




















Peoria Association Active 

In “Save-A-Life” Campaign 

The Peoria unit of the National As- 
sociation of Life Underwriters’ “Save-A- 
Life Campaign” has started an aggres- 
sive campaign in the interest of public 
safety and especially against traffic vio- 
lations in the city. The secretary, 
Charles E. Thompson, has been named 
by President C. W. Reuling as the head 
of this committee, and J. Hawley Wil- 
son is in charge of cities in Illinois out- 
side of Peoria. In addition to the chair- 
man the Peoria committee consists of J. 
Hawley Wilson, co-chairman; George C. 
Fanning, W. M. Lateer, Giles Keithley, 
James W. Ross, S. Stanley Marshall, 
William F. Tuggle, Lloyd C. Franck, 
John E. Wansbrough and Roy E. Davis. 

The 202 members are already actively 
engaged in a check-up on traffic viola- 
tions which endanger lives. 





LANPHEAR EQUIOWA LEADER 

A. L. Lanphear of the Griffin, Ingram 
& Pfaff agency, Chicago, led the Equit- 
able Life of Iowa last year with a new 
all-time paid business record for the 
company of $1,313,457. He has been with 
the company since 1924 and first led the 
company last year. G. W. Randall of 
Williamsport and J. A. Mason of New 
York (Hoey & Ellison) were second and 
third. 


— 


Duffield On Crocker 


Asked by The Eastern Underwriter for 
an estimate of the late Walton L. Crock- 
er, president John Hancock, Edward D. 
Duffield, president Prudential, wrote this 
newspaper : 

“The untimely death of President 
Walton Lee Crocker of the John Han- 
cock Mutual Life severs a friendship 
which had existed between us for more 
than a quarter of a century. While that 
intimate relationship gave to me a clear 
recognition of his ability and thorough 
knowledge of the business, it renders it 
dificult for me to properly appraise it 
or to adequately give expression thereto 
because I shall recall him not as the able 
executive of a great company, but as a 
personal friend. His contribution to the 
business of life insurance and his re- 
markably successful administration of 
the affairs of his company insure him a 
lasting place in the development of the 
life insurance business, but, beyond that, 
I think he will be longest remembered, 
by those who knew him, for his kindly 
and thoughtful consideration of others 
which gave to him that peculiar quality 
for friendship which was the outstanding 
characteristic of his life.” 





The Philadelphia No. 6 district of the 
Prudential is now under the supervision 
of Anthony J. Valentine. 
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ARE YOU ANXIOUS TO ADVANCE? 


— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 
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With 674 Fewer Agents 
Penn Mutual Gained 


EFFECTIVE CUT IN TURNOVER 





Chairman Davis of Life Agency Officers 
Agency Practices Committee Sees 
Agreement Making Progress 





Vice-President Frank H. Davis of the 
Penn Mutual Life, who is chairman of 
the Agency Practices Committee, an- 
nounces his company’s compliance for 
1935 with that part of the agreement, 
signed by thirty-five companies, which 
deals with the provision relating to full- 
time and part-time agents. Cancelations 
of part-time contracts by the Penn Mu- 
tual, says Mr. Davis, were 1,635, and at 
the end of December there were 674 few- 
er contracts, full-time and part-time, than 
at the beginning of the year. Strict obe- 
dience to the spirit and letter of the 
agreement will be given in 1936. 

Operations by the signatory companies 
during the first few months of the ex- 
istence of the agreement have been sat- 
isfactory, so far as can be told by their 
reports to Mr. Davis, and by informal 
reports that have come to him from gen- 
eral agents and managers in all parts 
of the field. If the agreement continues 
to be loyally observed, and companies 
and agencies become accustomed to the 
new terms of contract-making with part- 
timers, there appears to be no question 
that the proposed end will be accom- 
plished, which is to protect the public 
from misfit insurance sold by incompe- 
tent agents, to protect the full-time agent 
from unbusiness-like and unfair compe- 
tition, and to minimize the now heavy 
cost of agent turnover. 

The Penn Mutual’s Year 

Notwithstanding this large reduction 
in the size of the Penn Mutual's agency 
force in 1935 the company’s new paid-for 
business increased 8% over that of 1934, 
and December (when there was a spe- 
cial campaign in honor of William A. 
Law’s thirteenth year as president) the 
paid new business of life insurance only 
gained 72% over the 1934 production. 
Further, while the gain in life insurance 
volume was 8% the gain in premiums on 
new first year’s business during the year 
was 23%, this evidencing that the ex- 
tremely small policies so much sold by 
part-time agents had been reduced in 
number, thereby raising the average 
amount of the policies sold by full-time 
and by the productively capable part- 
timers who still held their contracts— 
this betterment doubtless aided, of 
course, by the evident betterment in gen- 
eral business conditions. 

Mr. Davis called a good part of his 
gencral agency force together for a con- 
ference a few days ago. The purpose 
was to formulate plans for intensive re- 
cruiting during 1936, under conditions 
which should result in the selection of 
men and women of high qualifications 
for life underwriting. The contracts that 
will be issued will be in strict accord 
with that part of the requirements of 
the Agency Practices Agreement. 





D. Ross Metzger was elected president 
of the Jamestown, N. Y., Life Under- 


writers Ass’n last week-end 
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Ask Reinsurance for 
Continental, St. Louis 


NEGOTIATIONS ARE AUTHORIZED 


Court Accepts Plea of Superintendent 
O’Malley That Company Must Be 
Sold; Held Insolvent 
Circuit Judge Joynt has authorized 
State Superintendent of Insurance R. 
Emmet O'Malley to negotiate for the re- 
insurance or sale of the Continental Life 
of St. Louis, which was placed in the 
hands of the Missouri Insurance Depart- 
ment on May 25, 1934. Superintendent 
O’Malley is to advertise for bids and re- 
port back to the court on April 15 with 
recommendations, which are subject to 

approval by Judge Joynt. 

\t a hearing before Judge Joynt on 
January 20, Superintendent O’Malley 
testified that in his opinion the best in- 
terests of the policyholders would be 
served. by terminating the period of re- 
habilitation, for which purpose the com- 
pany was placed in the hands of the de- 
partment by Judge O’Neill Ryan, who 
had found the carrier to the carrier to 
be insolvent 

The company has not attempted to 
“rite any new business since early in 
January, 1934, when Superintendent 
O'Malley first filed his receivership ac- 
tion, and as a result the volume of in- 
surance in force has dropped from ap- 
proximately $98,000,000 as of the date it 
was taken over by O'Malley to $59,571,- 
067 as of December 31, 1935. 

Carroll E. Nelson, actuary for the de- 
partment, also reported to the court in 
January, that assets as of December 31, 
1934, were $13,499,464 and on December 
31, 1935, $13,196,464. Liabilities December 
31, 1934, $15,635,004 and on December 31, 
1935, $15,200,728. Insurance in force, De- 
cember 31, 1934, $72,765,454 and on 
December 31, 1935, $59,571,067. 





J. H. WOOD SUCCEEDS KENAGY 
J. H. Wood will succeed to the work 
formerly handled by H. G. Kenagy who 
has resigned as assistant manager of the 
Life Insurance Sales Research Bureau, 
Hartford, to become superintendent of 
agencies for the Mutual Benefit of New- 
ark. Mr. Wood was for eight years 
with the John Hancock Mutual at the 
home office and was also a supervisor 
in the field for that company. He has 
been Mr. Kenagy’s assistant for the past 
three years and now will direct the 
managers schools 

A. N. KEMP SPEAKER 

A. N. Kemp, new president of the 
Pacific Mutual Life, addressed the Life 
Underwriters Association of Los An- 
geles yesterday morning at a breakfast 
meeting. The other headline speaker was 
Carroll C. Day, general agent at Okla- 
homa City for the Pacific Mutual during 
the past twenty-five years. 





NEW ORANGE BELT ASS’N 
At a meeting of life underwriters held 
at San Bernardino, Cal., the organiza- 
tion of a new association to be known 
as the Oranee Belt Life Underwriters’ 
\ssociation was completed with election 
of Ray N. Halsey as president 


DURGOM WITH DAY & CORNISH 

J. Albert Durgom, Newark life insur- 
ance producer and author of a selling 
system, has joined the Dav & Cornish 
ugency of the Mutual Benefit Life there 


LITHGOW ON BOARD 

J. H. Lithgow, A.1.A., F.A.S., 
manager of the Manufacturers’ Life of 
Toronto, has been appointed a membet 
of the board of directors of the company 


cene ral 


MISSISSIPPI ASS’N ELECTS 

The Mississippi Association of Life 
Underwriters has elected Dr. J. O. Se- 
gura, vice-president and agency direc- 
tor, Lamar Life, as president. Other 
officers are A. H. Doty, Mutual Benefit, 
vice-president; J. S. Knight, Standard 
Life, secretary. 
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“Pep” Dawson to Run 
N. Y. Sales Congress 


FOR N. Y. LIFE UNDERWRITERS 


50th Anniversary Banquet; Members 
Of Committee 


C, Preston “Pep” Dawson, production 
manager of the Wm. H. Beers agency, 
New Mutual, New York, is 


chairman of the 1936 sales congress for 


England 


C. PRESTON DAWSON 


the Life Underwriters Association of 
New York City. The sales congress will 
be an all-day affair at the Hotel Penn- 
sylvania on March 12 to be followed by 
the banquet celebrating the association’s 
fiftieth anniversary. 

Wednesday of this week the committee 
met to discuss preliminary plans and to 
select speakers for the meeting. Early 
indications are that group meetings will 
be held on various topics as was done 
last year. 

Members of Mr. Dawson’s committee 
are J. P. Garry, Luther-Keffer agency, 
\etna Life; Joseph Morrison, Wolfson 
agency, Berkshire; Donald H. Cutler, 
DeLong agency, Mutual Benefit; Henry 
E. Gaudy, Taylor agency, Mutual Life; 
Frank A. Holt, Leonard agency, Nation- 
al Life of Vermont. 

Charles H. Weiss, Freid agency, New 
England Mutual; Felix Levy, Engelsman 
agency, Penn Mutual; Max Schoenberg, 
Hyde agency, Penn Mutual; Irving Nutt, 
Andrews agency, Phoenix; P. D. Fagans, 
Connell agency, Provident Mutual; 
George P. Shoemaker, Sprague agency, 
Provident Mutual; Jerome Siegel, Gar- 
rison agency, Prudential; J. Arch Wil- 
liams, C. B. Knight Agency, Inc., Union 
Central. 

McNAMER JOINS POMEROY 
Fomerly With T. G. Murrell in New 
York; Was Active in Underwriters 
Association at Chicago 

Harry McNamer, for the last two 
years with the T. G. Murrell agency, 
Connecticut General, New York, has re- 
cently become supervisor in the Rey- 
nolds Pomeroy agency, Provident Mu- 
tual, in the Graybar Building, 420 Lex- 
ington Avenue, New York. He will have 
charge of training and recruiting new 
men and increasing production of the 
present agency force. 

For many years Mr. McNamer was 
active in the Chicago Association of Life 
Underwriters holding offices of vice 
president and national executive commut 
teeman. He was one of the first to earn 
the C.L.U. designation and was presi 
dent of the alumni association of the 
American College of Life Underwriters 


in 1929, 





Continental American 
Meets in Wilmington 

J. E. HARRIS LEADS PRODUCERS 

Leaders Club ont Wiens Men Honored; 


Jones Presides; President Rydgren 
And Benner Speak 


By Max J. Hancel 


Continental American Life managers, 





together with members of the Leaders 
and the Minute Men production clubs, 
met last week-end at the home office city 
of Wilmington, sessions being in the Du- 
pont Hotel. Executives of the company, 
headed by President A. A 


groups, and 


Rydgren, ad- 
dressed the presentations 
were made to the heads of the clubs. 
The new president of the Leaders Club 
is John E. Harris, manager of the Wil- 
mington branch, while Arthur B. Chey- 
ney of Philadelphia is second. L. Reyner 
Dukes of Baltimore is commander of the 
Minute Men and Max J. Hancel, New 
York general agent, is lieutenant com- 
mander. 

Vice-President Daniel E. 
sided at the sessions. 

The convention began Thursday when 
the managers met at the Dupont. Mr 
Jones reviewed the accomplishment of 
the agencies during the year and J. 
Harry Wood of the Life Insurance Sales 
Research Bureau discussed the building 
up of additional organization. 

Thursday night there was a dinner of 
the managers followed by a talk by Mr 
Wood on the ideal accomplishment of a 
manager. 

Mr. Rydgren addressed the general 
session of the convention at the luncheon 
Friday noon in the Gold Ball Room of 
the hotel, explaining the position of the 
company at the beginning of 1936. Ralph 
Horn, supervisor of agencies talked on 
“Our Company, Our Product and, You.” 

F. R. Gale, controller, told about how 
the new premium receipt system of the 
company will use material to aid in con- 
servation. 


230 At Dinner-Dance 


Jones pre- 


At the dinner-dance Friday night 
awards were made to the leaders. There 
were 230 present. 

On Saturday Ralph Halstead, super- 
visor of agencies, discussed prospecting 
and Professors Borden & Busse of New 
York University put on one of their 
sales demonstrations. 

Claude L. Benner, vice-president of the 
company and a noted economist, ad- 
dressed the Saturday luncheon, sizing up 
the present economic situation. 

\ bridge luncheon for the ladies was 
held with Mrs. Rydgren, Mrs. Jones and 
Mrs. Benner as hostesses. 


McDEVITT OMAHA MANAGER 

Frank A. McDevitt has been appointed 
Omaha manager for the General Amer- 
ican Life of St. Louis. McDevitt has 
been in the life insurance business for 
the past sixteen years and during that 
time has attained an excellent record as 
a personal producer and branch office 
manager. He is also chairman of the 
Catholic Charities of Omaha and presi- 
dent of the Laymen’s Retreat Associa- 
tion of the Diocese of Omaha of the 
Catholic Church. 





Kenagy 
(Continued from Page 5) 
used by general agents. He is also the 
editor of “Slants on Supervision,” a book 
which has attained popularity among life 
insurance men. He is a Fellow and 
Charter Member of the Institute of 
Management, a professional organization 
devoted to research in business tmanage- 
ment. His services as a speaker have 
been in demand by various organizations 
and groups of executives in many cities. 


Public Buying High Premium 
Policies, O. J. Arnold Says 


A jump of 52% in premium income on 


new life insurance business in 1935 j< 
partially due to a shift in public buyino 
from low cost, “depression” types of 
temporary protection to higher premium 
more permanent forms of policies, ac. 
cording to O. J. Arnold, president of 
Northwestern National Life. 
_ The company’s new premium income 
for 1935 was $2,750,829, compared with 
$1,806,286 in 1934, a gain of 52%. Total 
premium income in 1935 was $10,423,928 
an increase of 13% over the $9,225,707 
figure for 1934. 
Another important factor in the gep- 
cral situation, Mr. Arnold pointed out 
has been the efforts of investors to em. 
ploy idle funds through the purchase of 
investment types of policies, notwith- 
standing the limitations placed on such 
business by many companies. 


SIMON, McKENZIE SPEAK 
The Times Square New York Agency 
of the Prudential under the manage- 
ment of John A. MeNulty, listened to 
a talk on business insurance by Leon 
Gilbert Simon, followed by a talk given 
by Fred P. McKenzie, assistant. secre- 
tary, Central Hanover Bank & Trust Co 

on the Business Trust Agreement. 


K. A. LUTHER IN HOSPITAL 

K. A. Luther of the Luther-Keffer 
agency, Aetna Life, 100 William Street, 
New York, is in Leroy Sanitarium, this 
city, recovering from an operation per- 
formed last Saturday. Roscoe H. Kef- 
fer, who was in Bahama at the time of 
the operation, flew to Newark airport 
Sunday night. 


. . 

William A. Law 
(Continued from Page 4) 
tended the William A. Law funeral ser- 
vices: Vice-President Wm. H. Kingsley, 
Frank H. Davis and Dr. J. V. E. West- 
fall; Secretary Sydney A. Smith, Actu- 
ary George R. White, Counsel Robert 
Dechert; Medical Director S. B. Scholz, 
Jr. Among general agents in the church 
from the East were John A. Stevenson, 
Philadelphia home office agency; Holgar 
J. Johnson, Pittsburgh; Osborne Bethea 
and Ben Hyde, New York City; E. R. 
Eckenrode, Harrisburg; Charles J. Ire- 
dell, Cincinnati; Hurd Crain, Atlanta; 
A. E. Patterson and Charles B. Stumes, 

Chicago. 

\ssociation of Life Insurance Presi- 
dents was represented by Walter L. Tal- 
bot, president Fidelity Mutual, chair- 
man; A. J. Davis, vice-president Provi- 
dent Mutual; Julian Price, president Jef- 
ferson Standard; A. O. Swink, president 
Atlantic Life; A. M. Lumpkin, Columbia 
S. C.,, (South Carolina representative ot 
Association of Life Insurance Presi- 
dents); and Mott A. Brooks, assistant 
secretary, Association of Life Insurance 
Presidents. 

To represent the National Association 
of Life Underwriters at the funeral of 
William A. Law President Lester 
Schriver designated John B. Cannon, 
president Spartanburg Life Underwriters 
Association and vice-president of the 
South Carolina association. 


STARTS OWN PENSION PLAN 


The American Mutual Liability, Amer- 
ican Polievholders and Allied American 
Mutual Fire, insurance fleet of Bos:on, 
has put into cffect a self-insured pension 
plan approved by Commissioner De- 
Celles, under which all payments will be 
collected in a single fund to be invested 
by six trustees who include three off- 
cers or emploves of the company an 
three directors of the company. The 
plan as originally drawn has been altered 
to provide a supplement to Federal old 
age pensions or a substitute for them 
they are declared unconstitutional. 
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B. J. Perry Heads Massachusetts Mutual 


(Continued 


sachusetts Mutual was the first company 
to employ this method now used by prac- 
tically every company in the country. 
The general transference of records from 
books to cards was quite a problem those 


days as the grade of card stock then 
available would not stand the require- 
ments of the case. Mr. Perry worked 
with various paper manufacturers, and 
with them evolved a different type ot 


card which is now in general use. 
Elected an Officer in 1915 

He was elected assistant secretary in 
1915. When the growth of the company 
necessitated the removal to a more spa- 
cious home office building, Mr. Perry 
selected the site of the new office. He 
had been working on the arrangements 
and layout of a new office for five 
years prior to that time, and the result 
is evidenced by the very practical nature 
of the new building that was finally de- 
veloped. 

In 1926 Mr. Verry became secretary 
of the company, and in 1928 he was elect- 
ed a director and vice-president at which 
time he also became head of the invest- 
ment department of the company. 

In 1929 he was appointed to the finance 
and agency committees and now in 1936 
he has attained the presidency of this 
splendid old New England company. 


SOC 


Interested in Gardening 
Mr. Perry has the unique distinction 
of being one of the few insurance offi- 
cials who do not plav golf. He is inter- 


ested in his garden and in his home, 
and these recreations together with his 
interest in his old home up in New 


Hampshire occupy most of his time out- 
side of the office. 

No mention of Mr. Perry’s record 
would be complete that did not state how 
much he has been interested in the per- 
sonnel of the home office. He has de- 
vloped what might be called the social 
side of the Massachusetts Mutual. Lo- 
cated as the company is in a country 
town, opportunities for the staff to meet 
together in various activities are more 
numerous than in the case of a company 
located in a big city. Through the li- 
brary, the gymnasium, the glee clubs, and 
other organizations he has helped de- 
velop a spirit of comradeship in the of- 
fice in which all the officers of the com- 
pany take great pride. 

Mr. Perry is a trustee of the Hamp- 
den Savings Bank and a member of th 
Colony Club of Springfield. 


New Honors for Maclean, Behan 
and Peirce 


Maclean is one of Amer- 
actuaries, 


Alexander 7 


ica’s most foremost has a 





ALEXANDER T. MACLEAN 


from Page 1) 


PERRY 


BERTRAND J. 


strong personality and is a particularly 
able talker before field men. His early 
education was in Glasgow, Scotland, 
where he was born. When he came to 
the United States he was appointed as- 
sistant actuary for the Home Life in 
1912. He joined the Massachusetts Mu- 
tual as assistant actuary in 1916; was 
made associate actuary in 1922; elected 
actuary in 1927; and a year later was 
elected second vice-president. He is one 
of the dirctors of the company. As ac- 
tuary he succeeded Charles H. Angell. 

Joseph C. Behan, one of the most pop- 
ular of all the agency executives in the 
United States, educated. in the public 
schools at Albany, began his business 
career as a stenographer. He joined the 
Massachusetts Mutual in 1896; later be- 
came chief clerk in the policy depart- 
ment; and in 1912 was elected superin- 
tendent of agencies. He was elected 
second vice-president in January, 1928 

Mr. Peirce went to Amherst where he 
was graduated with honors. He has been 
with the Massachusetts Mutual eighteen 
years and some years ago was made as- 
sociate actuary. He is a fellow of the 
\ctuarial Society of America. 


RETAINS DIVIDEND SCALE 


The Massachusetts Mutual will con- 
tinue its present dividend scale as it ap- 
plies to premium paying policies an an- 
nouncement to that effect having been 
sent to the field force in a letter from 
H. H. Peirce newly elected actuary. The 
new dividend year commences June 1, 
1936. 


Dividends on paid-up insurance will be 
reduced to correspond with the present 
trend of interest rates. Dividends on 
retirement annuity contracts will also be 
reduced for the Likewise 
the rate of interest on dividend accumu 
lations will be 3Y June 1, 

The 
book. 


same reason. 
% from 


company vie issued a new rate 


OHIO. STATE MEETING 
The Michigan agency of the Ohio 
State Life held an all-state meeting re- 
cently at Ypsilanti. H. E. Van de Walk- 
er of Detroit, state manager, presided. 





Mass. Mutual Shows 
Statement Increases 


$35,000,000 GAIN IN CO. ASSETS 


Report to Policyholders Signed by Vice- 
President Bertrand J. Perry Shows 
Satisfactory Year 


\n increase in assets of approximately 


$35,000,000, lower mortality experience 
and a gain in insurance in force are 
among the features of the annual report 


of the Massachusetts Mutual Life which 
marks a satisfactory year in gains fot 
this old New England company now in 
its eighty-fifth year. The report of the 
directors to the policyholders is signed 
by Vice-President Bertrand J. Perry, the 
president, William H. Sargeant, having 
died December 28. 

At the end of the year the Massachu- 
setts Mutual had total assets of $533,224, - 
941, an increase of nearly $35,000,000. The 
new paid for business last year amounted 
to $131,788,540 making the insurance in 
force $1,851,447,479. The company has 
nearly a half million policyholders and 
under its annuity contracts it is paying 
annual incomes to 6,464 annuitants, the 
payments aggregating $2,337,861. In addi- 
tion the company has 25,059 contracts 
which provide for future monthly in- 
comes of more than $1,200,000. 

The mortality rate experienced by the 
company last year was 56.4% of the ex- 
pected as against 60% the previous year. 
“It is interesting to note,’ comments 
Vice-President Perry, “that this figure 
corresponds with the experience of the 


leading life insurance companies as a 
whole. For the first time in five years 
the death rate from heart disease has 


decreased and is almost 1% less than ex- 
perienced in 1934. For the first time in 
ten years the death rate from cancer has 
likewise shown a decrease.” 
Investment Experience 

On the subject of investment earnings 
Vice-President Perry said, “The rate of 
interest earned during the year was not 
materially different from that earned in 
1934. The gross rate of interest was 
4.48% against a rate of 4.39% during the 
previous year. After deduction of in- 
vestment expenses the net rates were 
3.82% for 1934 and 3.70% for 1935. It 
should be kept in mind that the prevail- 
interest rates is. still 


ing tendency of 

downward and that these figures may 
not yet indicate the full extent of the 
lowering in interest earnings. The rate 


for the current year has been maintained 
as against last vear because of the bet- 


ter collection of interest and rents and 
also because of the fact that a larger 
proportion of our assets was actually in- 
vested during the year and a_ lesser 
amount carried in bank balances. 

“Your directors have felt that it was 
necessary to recognize the fact that in 
terest rates in general may remain lower 
for some time to come. It is, therefore, 


our intention to recommend a slight re- 
duction in the rate of interest to be paid 
in addition to the guaranteed rate on the 
proceeds of policies under which incomes 
are paid to policyholders or their bene- 
ficiaries as well as on the dividend funds 


left to accumulate with the company. 
Such change would be effective com- 
mencing June 1, 1936. 
To Maintain Dividends 
“Our experience of the year justifies 
the continuation of our present scale of 


dividends under premium paying con- 
tracts and this will mean a slightly lower 
cost of insurance to our policyholders 
The dividends under our participating 
annuity contracts will, however, be de- 
creased. The dividends under these par 
ticular policies depend entirely on the 
rate of interest earned and for this rea- 
son we have felt it desirable to make a 
change in these dividends.” 

Dividends to policyholders last year 
amounted to $9,539,503. Total payments 
to policyholders and beneficiaries were 
$47,893,399. 

At the close of the year the company 









LE48 


1936 





lriendly 


Experienced 


Secure 


Union Mutual 
Life lysurance 
Company 


Portland, Maine 








had outstanding mortgage loans of $1339, - 


237,984, 
previous year. The 
home office. This represe 
assets and compares with 
group of forty-nine of th 
insurance companies. 


BEH 


JOSEPH C 


nts 
8.9% 


e large 


AN 


about $24,000,000 less than the 
real estate holdings 
totalled in value $41,582,247 excluding 
78% of 


th« 


for a 
life 





UNION CENTRAL AT MIAMI 
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Milton W. Mangus has been 
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BRITISH LOYALTY 
The solidity of the British Empire is 
most clearly evident on an occasion of 
sentiment appealing to the British sense 
The death of 
King George V. brings an evidence of 


of loyalty to tradition. 


such loyalty that is reassuring at a time 
of much confusion when traditional gov- 


ernment is being challenged in many 
parts of the world. 
1. OF C’S REVIEW OF 1935 


The best of the annual insurance re- 
view numbers is that of the Journal of 
New York. It 


on Monday morning with twelve months’ 


Commerce of came out 


retrospective views written by well- 


known men of the business, and with 


souie prophecy, too. 

Che current articles strike a cheerful 
Tohn A. 
president of the Indemnity Insurance Co. 


note. Diemand, executive vice- 
of North America, sounds the keynote 
with a lead-off article, saying that cas- 
aity insurance business was better in 
1935 than 1934. 


lessons taught by the depression years, 


it was in Learning the 
the casualty companies continue to em- 
phasize profit rather than volume. 


One of the most satisfactory trends is 
Most of the 
companies last year were able to make 


that of surety insurance. 
a little money. It is the first net under- 
writing gain in the division since 1928. 
This turn for the better in surety insur- 
ance is most gratifying, especially when 
it is seen that contract bonds are com- 
ing back in Contract 
bonds furnish a good index in the direc- 
tion of the current industrial 
The contract bond situation is still con- 


larger volume. 


progress. 


siderably removed from what it was in 
1929, but there has been considerable im- 
provement over 1934. 

The companies are still having trouble 
with workmen’s compensation and auto- 
mobile little 
sight. A very fine review of the work- 


insurance, with relief in 
men’s compensation insurance is written 
in the issue by Edward C. Stone, U. S 
general manager and attorney of the 
Employers’ Liability Group. Another fine 
article describes the field of government 
and was written by Clarence W. Hobbs, 
special representative of the National 
Convention of Insurance Commissioners. 
In it the importance of the economic 
function of insurance is stressed. 
Growth of the movement towards less 


complicated coverage is discussed by J. 
J. Magrath, rating bureau chief of the 
New York Insurance Department. The 
first paragraph of his article reads as 
follows: 

Multiple line companies will soon be- 
come a fact with the adoption of legis- 
lation enabling fire and marine compan- 
ies and casualty and surety companies 
to acquire complete writing powers un- 
der a single amendment authorizing in- 
surance against any loss of or damage 
to property arising out of any other 
perils not described in the present law. 

Kenneth H. Bair, president of the Na- 
tional Association of Insurance Agents, 
finds better relationships between com- 
panies and agents. 

William S. Crawford, editor, sees few 
big problems in the fire field. He notes 
complications traceable to continued low 
fire losses; sees premiums stationary, 
and finds underwriting profits satisfac- 
tory. 

Motor car insurance is discussed by 
Ambrose Ryder, assistant vice-president 
of the Great American. He points out 
the troubled spots, which are numerous. 

Among other authors are S. Y. Tupper, 
Southern manager of the Royal, giving 
a review on fire insurance; Julian Lucas, 
president of the National Association of 
Insurance Brokers, who tells of the ac- 
tivities of that young association; insur- 
ance advertising by C. W. Van Beynum, 
manager of the publicity department of 
the Travelers; boiler machinery insur- 
ance by H. E. 
of the Hartford Steam Boiler Inspection 


Dart, assistant secretary 


& Insurance Co.; general agencies by 
Herbert Cobb Stebbens, secretary of the 
American Association of Insurance Gen- 
Agents; life insurance by Henry 
Moir, president of the United States 
Life; the National Bureau of Casualty 
& Surety Underwriters by Albert W. 
Whitney, associate manager, and E. E. 


eral 


Robinson, secretary; Group insurance by 
William J. Graham, vice-president, Equi- 
table Society; public problems as they 
affect casualty insurance by F. Robert- 
son Jones, general manager, Association 
of Casualty & Surety Executives; bur- 
glary insurance by F. S. Garrison, secre- 
Travelers Indemnity; insurance 
buyers by John G. Goetz, secretary Risk 
Research Institute. 

Also contemplated revision of New 
York insurance code by Thomas J. Cul- 
len, Deputy Superintendent of Insurance, 
this state; loss adjustments by Prentiss 
B. Reed, New York adjuster; insurance 
as seen by Ralph H. Blanchard, Colum- 


tary 














The Human Side of Insurance 














Left to right: 


Jimmie, Jr. 
(Dog—Buddy) 

Marjorie 
(Dog—Minnie) 


Susan 


(Dog—Punch) 


James A. McLain, vice-president of the Guardian Life, is father of the three 


attractive children shown in accompanying cut with their pet dogs. 


youngest of the trio. 
right is Susan. 


F. C. Ayres is superintendent of the 
fidelity 
mercantile fidelity divisions of the United 
States Fidelity & Guaranty. Hereafter 


recently merged railroad and 


all railroad fidelity items will be handled 
by Mr. Ayres. 
* * * 

Julius H. Barnes, former president of 
the United States Chamber of Com- 
merce, who at one time was a casualty 
company chairman, was one of the 
speakers at the annual meeting of Ber- 
gen County, N. J., Chamber of Com- 
merce on Tuesday. Other guests in- 
cluded Gov. Harold G. Hoffman, United 
States Senator A. Harry Moore and 
Winant Van Winkle, state senator, who 
is a vice-president of the Metropolitan 
Casualty and Commercial Casualty. 

* * * 

Walter H. Jurgensen, executive head 
of the Western Union Life of Nebraska, 
kas filed as a democratic candidate for 
lieutenant governor of Nebraska, a posi- 
tion he has held for the last three years. 
Under the unicameral legislative system, 
which becomes effective in Nebraska in 
January, 1937, the lieutenant governor 
will be presiding officer. 

* * & 

John M. Laird, vice-president and ac- 
tuary Connecticut General Life, has been 
elected president of the Hartford Uni- 
versity Club. 


bia University; corporate responsibility 
by Albert J. Rifkind, New York lawyer; 
casualty actuaries by Richard Fondiller, 
New York consulting actuary; inland 
marine insurance by L. C. Lewis, Insur- 
ance Co. of North America; Pacific 
Coast fire insurance by Edward T. 
Cairns, Fireman’s Fund; casualty claims 
by Richard Spitz, Newark lawyer; acci- 
dent and health insurance by Armand 
Sommer, Continental Casualty; mutual 
insurance by James S. Kemper, Lumber- 
men’s Mutual Casualty Co.; breaking 
down of insurance division barriers by 
John J. Iago, Fidelity & Deposit; ocean 
marine by S. D. McComb, Marine Office 
of America; Canadian fire insurance by 
W. E. Baldwin, America Fore; U. S. 
Chamber of Commerce by T. F. Cun- 
neen, manager Chamber’s insurance de- 
partment; fire protection by Percy Bug- 
bee, National Fire Protection Associa- 
tion. 


The older girl, Marjorie, is named after her mother. 


Jimmie, Jr., is 
On the 


Ernest Edward Bird has been elected 
chairman of the Legal & General in suc- 
cession to Romer Williams, who has re- 
tired after holding that office for morx 
than twenty-five years. Mr. Williams, 
however, retains his seat on the board. 
The Hon. W. B. L. Barrington has been 
appointed vice-chairman. During Mr. 
Williams’ association with the office its 
work has expanded greatly. Altogether 
he has been a member of the board for 
nearly fifty years and it is due to his 
conviction that a younger man should 
take the chair that he has now resigned 
that office. Mr. Bird, the new chair- 
man, has been a director of the Legal & 
General since 1919 and vice-chairman 
since 1933. He is a member of the Coun- 
cil of the Law Society. The Hon. W. B. 
L. Barrington has been a director since 
1914 and is also on the board of Helbert 
Wage & Co., Ltd. 

* * * 

Senator A. Crozer Reeves of Mercer 
County, N. J., was named chairman of 
the banking and insurance committee of 
the New Jersey Senate as the 1936 leg- 
islative session opened at Trenton. Serv- 
ing with him will be Senators Winant 
Van Winkle of Bergen, Charles C. Read 
of Cape May, and Theodore B. Dawes of 
Warren. Assemblyman Herbert H. Eber 
of Essex County, who last year spon- 
sored several bills pertaining to insur- 
ance, was named chairman of the House 
insurance committee. 

* * x 

George Berry, formerly field repre- 
sentative of the Pittsburgh Underwriters 
of the Loyalty Group, and now living in 
retirement at St. Petersburg, Fla. on ac- 
count of his health, writes that he is still 
under medical care after two years of 
enforced exile. Mr. Berry has a wide 
circle of friends and was a popular field- 
man in the New York area when he was 
active. He operated a general agency 
office for suburban New York, Brooklyn 
and a small part of New Jersey. 

* * x 


Wing Tabor Wetmore, once an agent 
of the old L. A. Cerf Mutual Benefit 
agency and now head of the Minute Men 
of America, which he founded, conducted 
a Benjamin Franklin Day broadcast over 
radio station WBNX in the Bronx last 
week. Among his guest speakers on the 
program were S. Stanwood Menken, 
Captain J. H. Tomb and Captain Francis 
A. Adams, 

‘ x * * 

Col. Arthur E. Kirkpatrick, Toronto 
general manager of the United States 
F. & G, has been presented with a 
bronze medal by the Royal Canadian 
Humane Association. He rescued the 
body of Ervine Leeders from High Falls, 
Ont., last August. 
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Kipling Was Favorite Poet of Insur- 
ance Men 

From the standpoint of the insurance 
fraternity the greatest poem ever writ- 
ten came from the pen of Rudyard Kip- 
ling, who died last week. That poem is 
called “If” and to say that at the present 
moment it can be found on the wall or 
on a desk or in a book in many thou- 
sands of insurance offices is not an ex- 
aggeration. Many an agent carries that 
poem in his pocket. No piece of litera- 
ture written in the past half century has 
been so inspiring and uplifting a vehicle ; 
has so consistently routed depressed 
spirits. No one can calculate how many 
times it has been recited at insurance 
conventions, banquets, luncheons, confer- 
ences. 


The poem “If” follows: 


If you can keep your head when all 
about you 
Are losing theirs and blaming it on 


you, 


lf you can trust yourself when all men 


doubt you, 
But make allowance for their doubting 
too; 
lf you can wait 
waiting, 
Or being lied about, don’t deal in lies 
Or, being hated, don’t give way to hating, 
And yet don’t look too good, nor talk 
too wise: 


and not be tired by 


If you can dream—and not make dreams 
your master; 
can think—and not make thoughts 
: your aim, 
If you can meet with Triumph and Dis- 
aster 
And treat those two imposters just the 
: same ; 
If you can bear to hear the truth you’ve 
spoken, 
Twisted by knaves to make a trap for 
fools, 
Or watch the things you gave your life 
to, broken, 
And stoop and build ’em up with worn- 
out tools; 


If ye ju 


If you can make one heap of all your 
winnings ; 
And risk it on one turn of pitch-and- 


toss, 

And lose, and start again at your be- 
ginnings 

And never breathe a word about you 
loss; 


If you can force your heart and nerve 
and sinew 
To serve your turn long after they are 
gone, 
And so hold on when there is nothing 
in you 
Except the Will which says to them: 
“Hold On!” 


If you can talk with crowds and keep 
your virtue, 
Or walk with Kings—nor lose the com- 
_ mon touch, 
If neither foes nor loving friends can 
hurt you, 

















If all men count with you, but none 
too much; 
If you can fill the unforgiving minute 
With sixty seconds’ worth of distance 


run, 
Yours is the Earth and everything that’s 
in it, 
And—which is more—you’ll be a Man, 
my son! 


A number of Kipling poems were set 
to music by David Bispham, who some 
years ago and for a long time was a 
famous concert singer. The song which 
has been most sung at insurance ban- 
quets and luncheons is “The Road to 
Mandalay.” Wallace Cox, a New York 
City insurance broker, at one time a na- 
tionally known baritone and a member 
of the Players’ Club, has sung this song 
before numerous insurance gatherings. 

ca * * 


Gets Prince of Wales’ Warrant 


The British Aviation Insurance Co. 
has been honored by the grant of a royal 
warrant of appointment to the Prince of 
Wales, who became King Edward VIII 
this week following the death of George 
V. The office becomes insurers of the 
King’s two airplanes and it is entitled 
to advertise the fact of its appointment. 
Royal warrants are highly esteemed by 
British commercial houses. and there is 
an association of firms holding them. It 
has a membership of over 2,000 and cov- 


ers nearly all commerce and industry. 
* * * 


Major H. A. Giddings and the Late 
Mark Twain 

Trying to dig up Mark Twain reminis- 

cences among Hartford insurance men in 


this the anniversary year, which has 
caused so much material about thx 
humorist to be published in American 


newspapers during recent weeks, is diffi- 
cult for the obvious reason that so many 
years have gone by since Mark Twain 
lived in Hartford. As a last resort I 
tackled Major Howard A. Giddings, vice- 
president of the Travelers, who during 
his long and exceedingly interesting 
career has had about as many contacts 
as any person in Hartford; and Major 
Giddings hit the bell as usual by coming 
through with a good anecdote. But let 
him speak for himself: 

“Time passes so quickly that I don’t 
believe you can find anyone who knew, 
played around with and was intimate 
with Mark Twain during his life in Hart- 
ford. For instance, I am and Mark 
Twain left Hartford as I recall when I 
was about 20. I went to work for the 
Connecticut Mutual Life as a runner and 
clerk in 1887. I was then 18. 

“Colonel Jacob L. Greene, president of 
the Connecticut Mutual, was one of 
Mark Twain’s intimate friends and one 
day during the first or second year of 
my connection with the Connecticut Mu- 
tual, I should say, Mark Twain walked 
into the office to see Colonel Greene 
about something, wearing a dressing 
gown and carpet slippers. He had 
walked down town from his residence on 
Farmington Avenue, a distance of a mile 
and a half, dressed that way, and I sup- 
pose after the visit he walked back. He 
naturally attracted considerable atten- 
tion, but people were more or less used 
to him and as a matter of fact he was 
a very distinguished looking figure with 
his big head of hair and imposing mous- 
tache, and he didn’t look so badly in a 
dressing gown and carpet slippers as you 
might think. 

“That is the only time I recall seeing 
Mark Twain personally and close to. Am 
sorry that T cannot help you any more, 
but Mark Twain is dead and so are most 
of his playmates.” 

* * * 


Lloyd’s Elections 
George Simmons has just been elected 
chairman of Lloyd’s Underwriters’ Fire 
and Non-Marine Association for the en- 
suing year and S. J. Trounce has been 
elected deputy chairman. Both are well- 
known underw riters. 


Two New Insurance Books 


In Great Britain two new books on in- 
surance have been published. They are 
“Common Law Liability For Accidental 
Injury or Damage” by Herbert Rowntree, 
published by Buckley Press, Ltd. and 
“Whys and Wherefores of Insurance” by 
J. Thompson Mitchell, publiis _ by him 
at 25 Lime Street, London, E.C.3 

Mr. Rowntree’s book is a fourth edi- 
tion, based on a series of lectures be- 
fore the British Insurance Institute. Mr 
Mitchell is secretary of the London Dis- 
trict of the Corporation of Insurance 
Brokers. 





Girl Operating Four “Robotypers” 





New British Appointments 

William Whyte, general manager of 
the Royal Bank of Scotland, has joined 
the board of the Railway Passengers 
Assurance Co. 

The National Provident Institution for 
Mutual Life Assurance announces the 
election to the board of L. E. D. Bevan 
to fill the vacancy caused by the recent 
death of Cosmo Bevan 

L. E. Aulagnier, A.M.I.E.E., F.C.I.1 
assistant secretary of the Gaines ter 
Fire Office, London, has retired after 
fifty-one years’ service. A. Fenwick 
Mott, chairman of the directors, has pre 
sented him with a piece of silver plat 
to commemorate the event. 

Michael Falcon, Jr., has been appoint- 
ed a director of the Norwich Union Lif« 
Assurance Society. 

* * * 
Mistaking Income For Salary 

Throughout the United States daily 
newspapers have been publishing incomes 
of insurance people and in nearly every 
town there have been repercussions, in- 
cluding some undesirable publicity based 
on misunderstandings. 

While the figures have been taken 
from tax reports there has been no ac- 


companying explanation, and, unfortu- 
nately, the public has gotten the idea 
that these incomes are salaries 

Most of the disagreeable incidents 


have been publication of incomes of gen 
eral agents. In several instances thes« 
incomes have been in excess of $100,000 
a year, and in one city, at least, daily 
papers took up incomes and wanted to 
know from the publicized individual why 
he got more “salary” than the president 
of the company. One such case was in 


St. Louis. Here the manager gave the 
explanation which threw the correct 
light. From the amount he received he 


had to deduct sub-agents’ commissions, 
assistant managers’ salaries, clerical 
wages, hire, rent, telephone bills, postag« 
and some other items 

~ a * 


David Gordon Arter 


David Gordon Arter, who won > In 
surance Institute of America’s ie for 
achieving the highest average in the fir 
insurance examinations of the Institute, 
is employed in the country fire depart 
ment of the Fireman’s Fund. A grad- 
uate of the Manual] Arts High School in 
Los Angeles in 1929 and from the Uni- 
versity of California, 1933, he holds a 
bachelor’s degree from the College of 
Letters and Science, that uni iversity. H¢ 
was an editor of the “Daily Californian” 
during his senior year 

> » om 
Typewriter Like Player Piano Writes 
Form Letters 

Making typed form letters look as 
though they are individually dictated and 
written is a job that keeps direct mail 
supervisors constantly worrying. There 
are many devices now such as large bat- 
teries of electrically controlled typewrit- 
ers. One of the newest 
tric machine which types letters from a 
player piano roll. The typewriter has an 
attachment like the one on an automatic 


ideas is an elec- 


piano, perforations in a sheet of paper 
causing different keys to be pulled down 
as the paper rolls along. The only dif- 


ference is that instead of the key sound- 
ing music it prints a letter. It is intend- 
ed to make writing of form letters easier 
and the makers are contacting insurance 
people with the idea that the apparatus 
can be used for production of direct mail 
form letters. 

The way this Robotyper, as it is call« 
is used to produce form letters is as fol 
lows: A girl operates four machines (or 
more or less) grouped around her A 
roll-record of the letter is attached to 
each machine. She types name, address 
and salutation from her list, aie a 
<~itch and the typewriter starts tapping 
all by itself. She repeats at the next 

Blanks for names or even whole para 
eraphs can be left in the letter by th 
Robotyper and filled in on the same ma 
chine by the operator. 

The Robotyper is built by Automatic 
Business Machines, Inc., of Pittsburgh 
The typewriter itself is standard. 
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Premiums on I.U.B. 
Risks Up in 1935 


YEAR 
Five Years Loss Ratio on Paid and 
Written Basis 52.4%; Governing 
Committee Elections 


TOTAL FOR $5,809,000 


Despite numerous rate reductions in 
fire insurance throughout the country 
last year total premiums reported to the 
Interstate Underwriters Board for 1935 
amounted to $5,809,000, as against $5,551,- 
000 for 1934, an increase of $258,000, or 
4.64%. The growth of I.U.B. business 
over a period of years indicates growing 
popularity of reporting forms of cover. 
Probably 1936 will witness further in- 
creases of writings due both to the 
greater demand for such insurance and 
also to the increase in values of risks 
already under I.U.B. policies. 

I.U.B. experience for the five years 
1930 to 1934 inclusive, as reported to 
the meeting of the governing committee 
last week in New York, shows premiums 
written $26,697,000 and losses paid $13,- 

2,000, which shows a loss ratio on a 
paid and written basis of 52.4%. 


Officers Are Re-Elected 
Officers of the I.U.B. were all re- 


elected for 1936. They are as follows: 
chairman of the governing committee, 
Ronald R. Martin, United States man- 
ager of the Atlas; vice-chairman, Es- 
mond Ewing, vice-president of the Trav- 
elers Fire, and treasurer, B. M. Culver, 
president of the America Fore group. 
John R. Dumont continues as secretary- 
manager; H. Belden Sly, secretary of the 
Eastern Underwriters Association, re- 
mains as secretary to the governing com- 
mittee and assistant to the management 
in an advisory capacity, and John B. 
Sirich continues as assistant manager. 

T. D. McCarl, who has been assistant 
secretary since 1929, has been promoted 
to the position of assistant manager; 
Charles A. Carr, office manager for the 
past four years, has been promoted to 
the position of assistant secretary. Mr. 
Carr joined the organization in 1931 after 
having had field and home office experi- 
ence with the National Liberty. 

Three new members were appointed to 
the advisory committee for a period of 
three years. They are Don Frary, sec- 
retary, Fire Association of Philadelphia; 
Charles S. Kremer, vice-president, Hart- 
ford Fire; Clarence T. Hubbard, assist- 
ant secretary, Automobile Insurance Co. 

They succeed the following whose 
terms are expiring; James F. Crafts, as- 
sistant manager, Fireman’s Fund; E. A. 
Dunn, assistant secretary, Crum & For- 
ster; J. N. Thompson, superintendent, 
general cover department, Royal-Liver- 
pool groups. ; 


Members of Governing Committee 

The governing committee is composed 
of the following: twelve members ap- 
pointed by the president of the Eastern 
Underwriters Association: R. M. Bis- 
sell, president, Hartford Fire; H. C. 
Conick, assistant U. S. manager, Royal- 
Liverpool group; B. M. Culver, president, 
America Fore Companies; Esmond 
Ewing, vice-president, Travelers Fire; 
F. W. Koeckert, U. S. manager, Com- 
mercial Union Assurance; R. R. Martin, 
1. S. manager, Atlas Assurance; W. 
Ross McCain, president, Aetna; J. Les- 
ter Parsons, president, United States 
Fire; Benjamin Rush, president, Insur- 
ance Company of North America; C. F. 
Shallcross, U. S. manager, North British 
& Mercantile; H. V. Smith, vice-presi- 
dent, Home; Alfred Stinson, vice-presi- 
dent, Automobile of Hartford. 

The other four members of the com- 

(Continued on Page 28) 


Insurance Buyers Form 
National Organization 


RISK RESEARCH 


INSTITUTE 


Sponsored by Insurance Buyers of New 
York; Self-Insurers Also Mem- 
bers of New Body 

Recognizing the necessity for further 
developing efficient methods of detecting 
and controlling risks, as well as the 
widespread desire for facilities through 
which buyers can exchange ideas and in- 
formation on this subject, and believing 
that most of the serious insurance prob- 
lems confronting management can only 
be solved by collaboration of buyers in 
all parts of the country, the Insurance 
Buyers of New York has sponsored the 
incorporation of the Risk Research In- 
stitute, the first national organization of 
insurance buyers and self-insurers to be 
formed in the United States. 

Headquarters have been established at 
30 Church Street, New York City. The 
officers are: President, A. M. Schmidt, 
Johns-Manville Corporation; first vice- 
president, A. V. Miller, New York Her- 
ald-Tribune; second vice-president, J. 
Albert Robinson, McKesson & Robbins; 
secretary-treasurer and managing direc- 
tor, John G. Goetz. The directors are 
the officers and W. F. Lund, United 
States Rubber Co.; J. W. Myers, Stand- 
ard Oil Co. (New Jersey); J. H. Nickell, 
Philadelphia Electric Co.; J. J. Potts, 
Ir.. American Radiator Co.; George E. 
Rogers, Robert Gair Co.; W. A. Sulli- 
van, Loose-Wiles Biscuit Co.; M. J. Ze- 
mek, Colgate-Palmolive-Peet Co. Direc- 
tors are being selected gradually, with 
due regard for the importance of assem- 
bling a strong, geographically represent- 
ative governing board. 

Takes Viewpoint of the Assured 

The Risk Research Institute is dedi- 
cated to the “development of sound, ef- 
fective and economical programs of in- 
surance protection and of loss preven- 
tion.” Through investigation and dis- 
cussion it hopes to promote principles 
and practices which will conduce to that 
end. It will publish its conclusions and 
its reasons for them from time to time. 

Its point of view is that of the insured, 
whose needs are the primary reason for 
the existence of the insurance system. 
The component parts of that system are 
justified only to the extent that they 
serve the insured and through him the 
wider public, But it is fully recognized 
that the development of insurance is pos- 
sible only with the cooperation of the 
insurance business, which is entitled to a 
reward commensurate with its service to 
the insured. The Institute does not seek 
uncompensated service; it does aim at 
effectiveness and the elimination of 
wasteful organizations and practices. 

The methods of the Institute will be 


(Continued on Page 38) 


To the ambitious Agent 
affiliated with a sound, 


conservative 
1936 beckons 


company, 
with a 


promise of good business. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


§ Fire—200 Bush Street 
| Marine—231 Sansome Street 








High School Students Studying 


Insurance In U. S. and Canada 


An experiment in insurance education, 
involving high school students, is being 
developed in Minneapolis, and possibly 
also in other parts of the country. The 
student committee on business of the 
Marshall High School there is interested 
in insurance, among other things, and is 
spending some time in developing the 
story of insurance companies in Amer- 
ica, particularly their local significance. 

Attention is also given to the study 
of insurance companies in Canada and 
twenty-two Marshall High School sen- 
iors expect to spend five or six days 
in Winnipeg early in April. There the 
students will talk with leading insurance 
men as well as executives in other lines 
of business. 

Eldon W. Mason, faculty advisor of 











J. A. Kevsey, President 


CAPITAL . ° ° ° ° 
PREMIUM RESERVE ° ° 
OTHER LIABILITIES . ° 
CONTINGENCY RESERVE ‘ 
NET SURPLUS . ° ° ° 
TOTAL ASSETS ‘ ° ° 


at $60,688.08 in the above are 


Bonds & Stocks valued on New York we Department Basis. 
A p S. in . 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Statement December 31st, 1934 


C. L. Henry, Secretary 


$1,500,000.00 
1,351,369.36 
212,275.00 
23,282.17 | 
2,587,232.01 
5,674,158.54 


Securities carried 
States as required by law. 


























the high school, outlines the purposes of 
the educational trip idea as follows: 

“This is a project which has as its end 
the quickening of the civic awareness of 
juniors and seniors in Marshall High 
School (Minneapolis). It is a challenge 
to our apparent acceptance of the no- 
tion that intelligent citizenship is pro- 
duced by the mere exposure of youth to 
the adult world This is an effort to 
get at contemporary life as the result 
of first-hand observation and study of 
the current scene. The approach is not 
perfected, but we feel we are making 
progress. 

“Thirty high school seniors are to 
make a study of Minneapolis. This study 
is to be followed by a similar first-hand 
study of Winnipeg, Manitoba, in April. 

“Having arrived in Winnipeg in April, 
the students talk with the people to 
whom they have written. Returning to 
Minneapolis, they write up their experi- 
ences, which become the record of the 
group. There have been numerous evi- 
dences of definite carry-over values from 
this experience. 

“The budget for the three 1935-193 
groups studying Hibbing, Va., and Win- 
nipeg will approximate one thousand dol- 
lars. The student will earn this money 
through individual and group efforts. 
This will involve individual sacrifice and 
a high quality of cooperative effort.” 





TO HONOR R. P. BARBOUR 

When the Insurance Society of New 
York, Inc., meets on February 26 to 
observe its thirty-fifth anniversary the 
event will take form as a _ testimonial 
luncheon to R. P. Barbour, United States 
manager, Northern Assurance, founder 
of the Society. 
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America Beas 7 Report 


Large Gains In 1935 Statements 


Assets and net surplus of fire and cas- 
ualty companies in the America Fore In- 
surance & Group 
large gains in 1935, according to the an- 
week. 


Indemnity showed 


nual statements issued late last 
Using security market quotations as of 
December 31, 1935, the assets of the 
group amount to $248,034,887, a gain of 
$44,510,672 during the year. The policy- 
holders’ surplus of the group at the be- 
ginning of the year totaled $155,423,788, 
an increase of $43,879,694. 

The Continental, largest unit in the 
group, reports assets of $88,173,881 and 
net surplus of $55,419,474 on the Conven- 
tion value basis. There was an increase 
of $16,970,926 in assets and of $16,218,200 
in net surplus. Including the capital of 
$4,873,989 the policyholders’ surplus is 
$60,293,404. The Continental’s unearned 
premium reserve totals $20,008,453 and 
the reserve for losses is $3,109,033. 

The Fidelity-Phenix reports an_ in- 
crease in assets of $14,258,420 to a total 
of $69,295,194. Surplus to policyholders, 
including capital of $3,464.824, is $69,- 
295,194, a gain of $13,941,074. Unearned 
premiums total $15,613,447 and the re- 
serve for losses $2,701,254. 


F. & C. Statement 


Assets of the Fidelity & Casualty 
amount to $40,725,088 on the Convention 
basis, a gain of $6,427,040. The policy- 
holders’ surplus is $10,762,576, including 
capital of $2,250,000. The surplus item 
shows an increase of $4,862,876. The un- 
earned premium reserve totals $10,701,210 
and the reserve for claims $16,859,560. 

Third in rank among the fire compan- 
ies in the group is the Niagara Fire with 
assets of $23,544.526, which gained $3,- 
260.179 during 1935. The net surplus 
amounts to $14,785,112, an increase of 
$3 274.296. With the capital of $2,000,000 
the policyholders’ surplus is $16,785,112. 
The company has a premium reserve of 
$5.467,042 and a loss reserve of $556,371. 

The American Eagle has assets of $14,- 
145.970, a gain of $2,108.500. The policy- 
holders’ surplus of $9,862,222 shows an 
increase of $2.263.593. The premium re- 
serve stands at $3,157,196 and the reserve 
for losses at $735,031. 

At the close of last 
American had assets 


year the First 
of $4,511,089 or 


A. T. BAILEY RECOVERING 

The recent accident at Lansing, Mich., 
of A. T. Bailey, Pacific coast manager 
for the North British & Mercantile fleet, 
was the occasion for an official expres- 
sion of regret at the malevolence of 
Michigan’s winter climate in a letter ad- 
dressed to Mr. Bailey at St. Lawrence 
hospital by the Lansing Association of 
Insurance Agents. Mr. Bailey, who had 
stopped in Lansing on the way to New 
York, to visit a friend on the faculty of 
Michigan State college, suffered a frac- 
tured knee cap when he slipped on the 
ice as he left the home of Clarence 
Dafoe, Michigan state agent for the fleet, 
whom he had been visiting briefly. 





DIVIDEND IS INCREASED 
The Insurance Co. of the State of 
Pennsylvania has mailed to stockholders 
check for the 4% dividend on the $100 
par value stock of the company. The 

January, 1935, dividend was for 3%. 





N. J. FIELD CLUB TO MEET 
The New Jersey Field Club will hold 
its annual meeting and election of of- 
ficers at the Stacy -Trent Hotel in Tren- 
ton, N. J., Monday evening, January 27. 

Dinner will be served at 6:30 p.m. 


$687,290 more than on December 31, 1934. 
Net surplus was $2,373,242, an increase 
of $596,106. With capital of $1,000,000 
the policyholders’ surplus stood at $3,- 
373,242. The First American has a pre- 
mium reserve of $899,373 and a loss re- 
serve of $132,373. 

Assets of the Maryland total $2,910,250, 
a gain of $483,793. The net surplus is 
$1,472,830, an increase of $455,078. With 
the capital of $1,000,000 this makes a 
policyholders’ surplus of $2,472,830. The 
unearned premium reserve is given as 
$349,935 and the loss reserve $35,484. 

Following is a table showing the assets 
and policyholders’ surplus, on a market 
quotation basis, together with compara- 
tive figures for December 31, 1934: 





MAJOR JAY ZORN DEAD 


Former Officer of E Sbusne and Vice-Presi- 

dent of Newhouse & Sayre, Inc.; 

Ill Only a Few Days 

Funeral services were held yesterday 
morning for Major Jay Zorn, vice-presi- 
dent of Newhouse & Sayre, Inc., inland 
marine and all risk underwriters, who 
died on Monday of pneumonia follow- 
ing a short illness. He was in his six- 
ty-fifth year and a resident of New York. 
Requiem mass was held at St. Joseph’s 
Church, Washington Place and Sixth 
\venue 

Joining the Home temporarily in 1894 
Mr. Zorn became permanently employed 
as an examiner in the Eastern depart- 
ment in 1901. He was chief of the East- 
ern division when the World War came. 
Entering the service as a member of the 
National Guard in 1917 he spent many 
months overseas and was discharged in 
1920 with the rank of major. Returning 


Assets—Market Quotations 


Continental 
Fidelity-Phenix 
Niagara 
American Eagle 
oe re 
PI itera aianed <qcorp ocean need 
Kidelity & Casualty 


Totals... 


Increase 


Dec. 31,1935 Dec. 31, 1934 


$90,248,252 $73,310,562 $16,937,690 
70,574,724 56,311,772 14,262,952 
23,940,052 20,601,950 3,338,102 
14,484,095 12,300,754 2,183,341 
4,616,663 3,891,662 725,001 
2,950,543 2,442,427 508,116 


41,220,558 34,665,088 6,555,470 


Policyholders’ Surplus—Market Quotations 


Continental 
Fidelity-Phenix 
OI ci ns et ate edhe oor oes 
American Eagle 
First American 
Maryland 
Fidelity & Casualty 


Wo co esis 


Premiums and Losses 


Premium income of the Continental in 
1935 amounted to $19,354,799, compared 
with $19,634,560 in 1934. Losses totaled 
$7,622,810 and expenses $8,875,404. In 
1934 the losses were $8,633,783 and un- 
derwriting expenses $8,224,857. 

The Fidelity-Phenix reports net paid 
premiums last year of. $15,149,414 as 
against $15,606,779 the year before. Loss- 
es amounted to $6,260,415 and expenses 
were $6,988,288. In 1934 the losses were 
$7,260,589 and underwriting expenses 
were $6,630,218. 





$248,034,887 $203,5 24,215 $4, 510,672 
$62,367,835 $45,384,954 $16,982,881 
48,424,982 33,879,822 14,545,160 
17,180,639 13,476,275 3,704,364 
10,200,347 7,706,815 2,493,532 
3,478,816 2,819,537 659,279 
2,513,124 2,009,951 503,173 
1,258,045 6,266,740 4,991,305 
$155,423,788 “$111, 544,094 $43,879,694 


to the Home he served efficiently in the 
agency record and supply departments 
and was elected assistant secretary of 
the company in 1927. Two years later 
he became secretary. Gaining a wide 
knowledge of inland marine insurance he 
resigned in May, 1931, to become con- 
nected with Newhouse & Sayre, Inc., 
general agents of the Home. 





HEADS NEWARK MISSION 
Archibald Kemp, vice-president of the 
Firemen’s of Newark, was this week 
elected president of the Goodwill Home 
and Rescue Mission of Newark. 


Declaratory Judgment to Uphold 
Special U. & O. Form Is Refused 


\ Wisconsin manufacturing corpora- 


tion had been obtaining from various 
companies licensed to do business in the 
state policies not on the uniform forms 
prepared by the Fire Insurance Rating 
Bureau but written to meet the corpora- 
tion’s special needs for use and occu- 
pancy coverage. The Bureau refused to 
approve such forms or to establish a rate 
for the company’s special form of insur- 
ance, era 

Complaining that because of this it had 
been unable to obtain the necessary cov- 
erage required for protection against loss 
due to interruption of its business in 
event of fire, the manufacturer brought 
an action for declaratory relief under the 
Wisconsin statute, 269.56 Stats., against 
the Insurance Commissioner and_ the 
manager of the Rating Bureau. 

The Wisconsin Supreme Court, Riebs 
Co. v. Mortensen, 263 N. W. 169, held 
that the allegations of the complaint 
were insufficient to show the existence 
of a controversy or any basis for declar- 
atory relief. Thefe was no controversy 
with any of the insurance companies, and 


if there were it would not relate to any 
right of plaintiff, since the company 
could decline, upon any ground it chose. 
to issue a policy to plaintiff without 
bringing into controversy any of plain- 
tiff’s rights. And there could be no 
declaration in the action since no insur- 
ance company had been made a party, 
the statute requiring that all parties hav- 
ing interests which might be affected by 
the declaration must be made parties. 

Although plaintiff objected to the de- 
fendants’ actions and rulings there was 
no actual or threatened interference even 
with what plaintiff conceived its rights to 
be. What plaintiff asked was a ruling 
that such policy as it might desire and 
obtain would be valid and not subject to 
control or criticism by defendants. It 
was held that to take jurisdiction in such 
a situation would constitute the giving of 
legal advice, not the declaration of con- 
troversial rights. 

And it was held that plaintiff had no 
standing in the action as a member of 
the general public whose rights it could 
not vindicate other than incidentally in 
the vindication of its own rights. 


F. J. Breen Vice- ore 
Standard Fire of N. J. 


MADE GENERAL MANAGER ALSO 
Was in Charge of Western Field; Has 


Been in Insurance Since 1902 Serv- 
ing With Several Companies 





Frank J. Breen has been elected vice- 
president, general manager and a direc- 
tor of the Standard Fire of Trenton, N 
J. He has been with the company since 
1922, having charge of its Western field. 

Mr. Breen made arrangements last 
week to move to Trenton from Chicago 
where he has been living. He will con- 
tinue to supervise Western business with 
an occasional trip to the West. Enter- 
ing insurance in 1902 as an office boy 
with the North British & Mercantile in 
Chicago he later joined the O. C. Kemp 
general agency. Subsequently he was 
with the Western department of the Ohio 
Farmers and also at the home office at 
Leroy, O., for a short time. His next 
position was with the St. Louis Fire 
which he left in 1922 to go with the 
Standard of New Jersey. Last year he 
became vice-president. 

Owen J. Prior, who had been presi- 
dent of the company since 1920, died 
early in December. His successor is F. 
W. Roebling, Jr., who has long been a 
director, but the active Management of 
the company will be in Mr. Breen’s 
hands. He was selected for his present 
important post because of his excellent 
knowledge of field conditions and _ his 
wide underwriting experience. 





A. O. Infanger Financial 


Secretary of Hanover Fire 


A. O. Infanger, who has had charge 
of investments for the Hanover Fire 
since 1932, has been given the title of 


financial secretary of the company. He 
has handled the difficult responsibilities 
of this post during the depression years 
with skill-and foresight. A graduate of 
Cornell University in 1919 Mr. Infanger 
has devoted all his business life to 
finance. Prior to joining the Hanover 
he was for more than seven years with 
the Bank of New York & Trust Co 


where he gained wide experience. 


R. W. SWEENEY IN FIRE FIELD 





Getting the Detroit Fire & Marine For 
Metropolitan Area; Bergen Tallman 
Heads New Department 

In a few weeks R. W. Sweeney, Inc., 
123 William Street, will enter the metro- 
politan fire insurance field as agent for 
the Detroit Fire & Marine of the Great 
American group. Bergen Tallman will 
be in charge of the newly created fire 
department as vice-president of R. W. 
Sweeney, Inc. Starting in insurance in 
1902 Mr. Tallman has long been a well- 
known underwriter and has conducted 
his own metropolitan and suburban fire 
agency in New York since 1909. He has 
represented the National Reserve Fire 
as general agent for metropolitan, subur- 
ban and New Jersey business since the 
company started writing in this territory. 
Large additional facilities are, of course, 
provided by the appointment by the De- 
troit. 

R. W. Sweeney, Inc., is one of the im- 
portant automobile and casualty agencies 
in the New York field but until this year 
has not written fire insurance. It was 
founded ten years ago and represents 
the Great American Indemnity as bor- 
ough agents and the City of New York 
of the Home group for automobile fire 
and theft. Mr. Sweeney has been in 
insurance here for a score of years and 
has a wide following among brokers. 
John S. Mulcare, vice-president and sec- 
retarv of the agency, heads the casualty 
department and has been with the agen- 
cy since the formation of that depart- 
ment. 
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hundredth anniversaries. They are the 
Liverpool & London & Globe and the 
Both 
were formed in 1836, although they were 
today affiliated, 


and today rank among the leading in- 


Northern Assurance of London. 


not then nor are they 
surance companies of the world. 

When L.&L.&G. was organized it was 
Life. 
“London” and 


known as the Liverpool Fire & 
Adding of the 
“Globe” came through the acquisition of 
the London, Edinburgh & Dublin Insur- 
ance Co. in 1847 and the Globe of Lon- 
don in 1864. 
world-wide activities while still a baby, 


words 


The Liverpool started its 


accepting its first fire insurance in Amer- 
ica on June 14, 1836, less than three 
weeks after its first policy was written 
in Liverpool. Its formal entrance into 


the United States came in 188 and it 


was the pioneer in fire insurance on th¢ 
Pacific Coast at the time of the gold 
rush. In 1919 the Liverpool joined with 
the Royal to form the Royal-Liverpool 
groups. 

In the United States, despite early 
obstacles, the Liverpool slowly but surely 
established itself on a firm basis of con- 
fidence. The appointment of an agent 
in New York in 188 came at the begin- 
ning of a period of vast national expan- 
sion brought about by new territories ac- 
quired as a result of the Mexican War 
and the discoverv of gold in California 
By 1850 increasing business justified the 
opening of an office in New York and 
the following year its operating field was 
extended by the appointment of agencies 
in Charleston, Richmond, Philadelphia 
and New Orleans. 


Swinton Boult’s Contributions 


Among the many illustrious names for- 
ever watermarked in the pages of the 
company’s history Swinton Boult’s 
stands out as representing the far-seeing, 
bold yet prudent type of organizer and 
executive responsible for the develop- 
ment of the company. Swinton Boult, 
one of the original founders and first 
chief executive officer, laid the foundation 
for the vast international structure which 
today consists of 120 offices represented 
by more than 100,000 agents in 100 dif- 
ferent countries. 


Survived Huge Conflagrations 


In the course of a trip in which he cir- 
cumnavigated the globe, Mr. Boult or- 
ganized an office at New Orleans in 1853 
to replace the original agency there. To- 
day that office is the oldest in the city. 
His journey from New Orleans to Aspin- 
wall (now Colon), thence through the 
malarial jungles of the Isthmus to the 
Pacific and on to San Francisco in order 
to avoid the long, arduous sail around 
the Horn, resulted in the appointment of 
an agency in San Francisco and the writ- 
ing of the first fire insurance policy on 
the Pacific Coast. 

By 1854 agencies had been established 
at Boston, Savannah, New Haven, Cin- 
cinnati, Cleveland, Louisville, Chicago, 
Indianapolis, Buffalo, Mobile, St. Louis 
and Milwaukee. In 1856, while railroad 
transportation was in process of develop- 
ment, the Liverpool introduced a sched- 
ule form of policy for writing railroad 
business, a distinct constructive contri- 


which the rapidly expanding structure of 
the company had been built. Previous 
minor conflagrations at New Orleans in 
1854, Troy, N. Y., in 1864, and Portland, 
Me., in 1868, were dwarfed by this catas- 
trophe which destroyed some 25,000 
buildings causing losses estimated at 
$700,000,000. In paying immediately upon 
adjustment, and to the last dollar, claims 
which reached a total of $3,270,780, the 
Liverpool proved its ability to meet full 
cbligations in any crisis. 

Within thirteen months another con- 
flagration swept Boston, causing total 
losses of approximately $80,000,000 of 
which $56,000,000 was covered by insur- 
ance. The company sustained more than 
half the total losses of all the foreign 
companies involved and again evidenced 
its dependability by the prompt and com- 
plete payment of $1,639,500 in claims. 

The Baltimore conflagration of 1904 in 
which the company again demonstrated 
its shock-proof structure by the payment 
of $1,051,543 in losses was but a forerun- 
ner of the supreme test when in 1906 the 
most disastrous fire in insurance history 
occured in San Francisco. The company’s 
losses reached a total of $4,752,000. Of 
the 230 insurance companies involved, 
only five, excepting a few whose losses 
were nominal, paid all claims in full im- 
mediately upon adjustment without cash 








Mr. Agent: 








How many of your clients know the name of the 
Company whose policies they hold— 


until they have a claim? 


How many of your claimants request that their 
insurance be continued with the same company— 


after they have had a claim? 
How much new business has come to you-— 
because of a satisfied claimant? 
How much business have you lost— 


because of a dissatisfied claimant? 


were absorbed, adding materially to the 
rapid growth of the Northern. 

Shortly after entering the United 
States in 1854, agencies were established 
in Philadelphia, Victoria, B. C., and New- 
foundland. In 1870, through reinsurance 
arrangements, a general writing in the 
States was begun. The following year 
brought the Chicago conflagration and a 
loss to the Northern of $130,000. Noth- 
ing daunted, however, an agency was 
sought in New York in 1872, but the 
3oston conflagration delayed final estab- 
lishment in this city until 1875, when the 
Northern entered a joint agency after 
making the necessary deposit for admis- 
sion into New York State. 

In 1882 headquarters offices were es- 
tablished in Boston, New York and Chi- 
cago. The first two offices were consoli- 
dated in New York in 1875, and all three 
in 1927. 

The company maintains a Cook Coun- 
ty department at Chicago under the 
management of A. W. Jenkisson, and its 
Pacific Coast department, under the 
management of C. E. Allan, supervises 
the Pacific Board States and Colorado, 
Wyoming and New Mexico. 

San Francisco Loss Heavy 

In 1906 came the earthquake and fire 

of San Francisco. The loss to the North- 














Are the POLICIES behind the POLICY Important to You? 








In 1929 the United States branch cele- 
brated its seventy-fifth anniversary in 
this country, and it is now entering its 
eighty-second year here. 

The Northern writes all forms of fire 
and allied lines, automobile, marine and 
inland marine. Its facilities are exten- 
sive and it has earned a reputation for 
doing a high-class business in a high- 
class way. 

The executives of the Northern have 
been prominent in the councils of the 
companies relative to organization work, 
George W. Babb being especially well 
remembered. The present United States 
manager is Robert P. Barbour, who as- 
sumed that position in 1925. Mr. Bar- 
bour has taken an important part in the 
councils of company organizations and is 
now president of the Eastern Underwrit- 
ers’ Association. He is the organizer of 
the Insurance Society of New York and 
author of the ‘Agent’s Key to Fire In- 
surance,’ which is recognized as a stand- 
ard book of practical value in many 
ways.” ; 


HOME CHANGES IN NEW JERSEY 
Puschel, Bross, Bachman and Griswold 
Advanced: Western Pennsylvania 
Dep’t Opened in Pittsburgh 
The Home of New York has rear- 
ranged its field force in northern New 
Jersey and western Pennsylvania, mak- 
ing announcement of several promotions 
In the New Jersey field Special Agent 
H. W. Puschel has been promoted to 
state agent to succeed Samuel A. Mehor- 
ter, who was advanced several months 
ago and his headquarters transferred to 
New York. Special Agent Frederick L. 
Bross has been promoted to associate 
state agent; Special Agent Arthur C. 
3achman is also now associate state 
agent and Special Agent L. C. Griswold 

has been appointed adjuster. 

The companies in the fleet which are 
supervised from the Newark headquar- 
ters at 744 Broad Street include the 
Home, Franklin Fire, City of New York, 
Carolina, Harmonia Fire, Homestead 
Fire, Halifax Fire and Southern Fire. 

In Pennsylvania the Home has reor- 
ganized its field forces in the western 
and west central sections of the state 
and established a department in_ the 
Grant Building, Pittsburgh, known as 
the Western Pennsylvania department. 
J. R. Wineman and H. B. White are 


manager in charge of this office. 








Henry P. Whitman 30 Years 
With Phoenix of Hartford 


Henry P. Whitman, vice-president of 
the Phoenix of Hartford, on Wednesday 
of last week completed thirty years with 
the company. His desk was covered with 
flowers and he received many messages 
of congratulations. He entered insurance 
in 1892 and joined the Phoenix in 1906 
as a special agent in Louisiana and Mis- 
sissippi. 

In 1909 Mr. Whitman was transferred 
to Pennsylvania and was called to the 
home office as general agent in 1914. Two 
years later he was elected assistant sec- 
retary and in 1923 he became secretary. 
He was elected to his present position on 
January 31, 1928. Mr. Whitman has 
charge of New York City, Long Island, 
Pennsylvania and_ several Southern 
states. 
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America Fore Insurance we 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FirRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 





NIAGARA Fire INSURANCE 
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and Indemnity Group 
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MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FIDELITY AND CASUALTY COMPANY 




















First AMERICAN FiRE INSURANCE COMPANY \ fi RI a. Sait tne o the Dom 
Eighty Maiden Lane, |RSS) New York, N.Y. 
NEW YORK CHICAGO SAN FRANCISCO — ATLANTA DALLAS MONTREAL 
1 
STATEMENTS AS OF DECEMBER 31, 1935 

BON ps SE STOC KS Reserve for Reserve for Losses POLICYHOLDERS 

aunts MSc Si1855" —Promions == “™“ciahma™” cape Pacpotdare "Succmner 1055" 
ae $88,173,881 $90,248,252 $20,008,454 $7,871,964 $4,873,990 $60,293,464 $62,367,835 
Fidelity-Phenix......... 69,295,195 70,574,724 15,613,447 6,536,295 3,464,825 47,145,453 48,424,982 
ci ccrwicainbbes 23,544,526 23,940,052 5,467,042 1,292,371 2,000,000 16,785,113 17,180,639 
American Eagle......... 14,145,970 14,484,095 3,157,196 1,126,551 1,000,000 9,862,223 10,200,347 
First American.......... 4,511,090 4,616,663 899,374 238,474 1,000,000 3,373,242 3,478,816 
ER icceeneane we 2,910,251 2,950,543 349,936 87,484 1,000,000 2,472,831 2,513,124 
Fidelity & Casualty..... 40,725,089 41,220,558 10,701,210 19,261,302 2,250,000 10,762,577 11,258,045 


*Bond and Stock valuations on basis approved by National Convention of Insurance Commissioners. 


Eagle, $40,164.00; First American, $253,223.20; Maryland, $229,749.50; Fidelity & Casualty, $1,676,685.66. 


STRENGTH 


Diversified selected investments in leading American industries. 
Reserves to meet every obligation in full. 
An outstanding net surplus for the protection of policyholders. 


SERVICE 


Experienced agents to serve capably the interests of assureds. 
Conservative underwriting pglicy for the assured’s protection. 
Adequate inspection service. 

An expense ratio that conserves assured’s premium dollar. 

Expert adjusters, assuring competent and equitable adjustment of losses. 
Payment of all honest claims in full. 


CHARACTER 


Famous for fair dealing. 
Has commanded confidence of insuring public for over 80 
Losses paid since organization $994,000,000.00. 


+Securities carried in the above statements are deposited for purposes required by law. Continental, $746,567.10; Fidelity-Phenix, $655,461.50; Niagara, $405,349.00; American 


years. 








For over eighty years companies of the “America Fore Insurance and Indemnity Group” have 
served American industry in issuing dependable insurance contracts, through periods of wars — 
conflagrations —- catastrophes — panics — depressions. 

Those years since 1853 which have seen our companies grow to their present prominent position 
in the insurance world encompassed a remarkable period in American invention and the development 
of American industry. 

Steel — telephone — motion picture — transparent photographic film — the typewriter — 
linotype — phonograph — incandescent lamp —- automobile — radio sending apparatus — aero- 
plane — are only a few of the American inventions of this era of progress. 


During this period these companies have contributed their full share to the progress of our 
Nation by lending their financial support through investment in American enterprise and by provid- 
ing sound insurance protection for American industry and other property owners. 


a 
Chairman of the Boards. 
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Late Dan E. McGugin Han- 
dled Many Ins. Law Cases 


Dan E. McGugin, famous athletic di 
rector of Vanderbilt University and head 
coach of the Vanderbilt football team 
from 1904 through 1934, who died Sun- 
day of a heart attack at Nashville, Tenn., 
was well-known to many fire insurance 
men. Outside of his coaching activities 
he was a member of the law firm of 
Anderson, Aust, McGugin & Evans 
which handled many cases for insurance 
companies. He died at the home of John 
R. Aust, his law partner. 


CHAS. E. GAUSS A DIRECTOR 

Charles E. Gauss, former Michigan In- 
surance Commissioner and long identi- 
fied with Marshall, Mich. business en- 
terprises, was chosen vice-president and 
director of the First National bank there 
at the annual meeting during the past 
week. He replaces on the directorate 
C. L. Hubbard, who had asked that he 
be allowed to retire from the board. 

MISS RUSSELL ENGAGED 

Miss Elizabeth Russell of Montclair, 
N. J., daughter of Joseph W. Russell, 
New York resident vice-president of the 
Aetna (Fire), has announced her engage- 
ment to Albert C. Thompson 3rd. Miss 
Russell is a graduate of the Knox School 
at Coaneveneiin N. Y., and is active in 
Montclair’s social circles. 


L U.B. Report 


(Continued from Page 24) 
mittee are Robert P. Barbour, president, 
Eastern Underwriters Association; C. A 
3ickerstaff, president, South-Eastern 
Underwriters Association; John C. Hard- 
ing, chairman of governing committee, 
Western Underwriters Association; Joy 
Lichtenstein, president, board of Fire 
Underwriters of the Pacific. 

The five members to represent the fire 
insurance interests on the Joint Commit- 
tee on Interpretation and Complaint 
were named as follows: Paul L. Haid, 
president, Insurance Executives Associa- 
tion; Harold Warner, U. S. manager, 
Royal-Liverpool group; Harold M. Hess, 
manager, New York Fire Insurance Ex- 
change; R. P. Barbour, U. S. manager, 
Northern Assurance; B. M. Culver, pres- 
ident, America Fore Companies. Mr. 
Dumont acts as an alternate. 

Developments During Year 

Following the meeting of the govern- 
ing committee, the annual meeting of the 
subscribers was held at which reports 
were submitted by Mr. Martin and Man- 
ager Dumont. The Interstate Under- 
writers Board is delegated by the New 
York Insurance Department to secure 
reports from all fire insurance companies 
admitted to the State of New York as to 
premiums written and losses paid on all 
reporting forms of contract 

Among the accomplishments reported 
for the year was the completion of the 
withdrawal of all old general cover con- 
tract rules throughout the United States 
and the substitution for them of 1.U.B 
Forms 1, 2 and 5 and Single State Forms 
\ and B. 

During the year the I.U.B. reached an 
agreement with the New York Fire In- 
surance Exchange whereby its rules and 
forms on reporting forms are nov’ in 
conformity with those of the remainder 
of the State of New York and with the 
I.U.B. 

One of the most important achieve- 
ments of the year was the series of con- 
ferences held with representatives of the 
National Association of Insurance 
Agents. It is felt that these brought 
about a much better understanding be- 
tween the agents and companies and re- 
sulted in an agreement to continue their 
respective conference committees as 
standing committees. 

KY. STATE INS. BILL 

House bill No. 130 has been entered 
in Kentucky legislature by Representa- 
tive C. S. Matherly providing that the 
state carry its own insurance. 
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WILL TO GO PITTSBURGH 


Many Leaders in Fire and Casualty 
Fields to Attend Pittsburgh Insur- 
ance Day Celebration Feb. 10 
General Chairman H. P. Lichtenthaler 
in charge of the tenth anniversary cele- 
Insurance Club of Pitts- 
burgh announces that many company ex- 


bration of the 


ecutives have accepted invitations to at- 
tend the annual Pittsburgh Insurance 
Day to be held Monday, February 10th, 
at the William Penn Hotel. Among those 
who have definitely accepted invitations 
or signified their intentions of being 
present are the following: 

Robert R. Clark, manager, Caledonian; John 
G. Yost, first vice-president, American Bonding; 
Richard Deming, first vice-president, American 


Surety; Frank D. Moses, secretary-manager, 
Pennsylvania Association of Insurance Agents; 
John F. Gilliams, vice- president, Camden Fire; 


Edward W. Elwell, assistant U. S. manager, 
Royal Exchange; Vincent Cullen, president, Na 
tional Surety Corp.; A. G. Kaufmann, president, 
Birmingham Fire; ¢. A. Nottingham, assistant 
J. S. manager, Royal-Liverpool group. 

Harold Warner, U. S. manager, Royal-Liver 
pool group; W. T. Harper, vice-president, Mary 
land Casualty; F. J. O’Neill, president, Royal 
Indemnity; Robert P. Barbour, U. S. manager, 
Northern -Assurance; Alfred Stinson, vice-presi- 
dent, Automobile; Gilbert Kingan, manager, Lon 
don and Lancashire; A, W. Barthelmes, man- 
ager, inland marine "department, Amerie~ Fore; 
Harry F. Legg, vice-presidnet, Fireman’s Fund. 

Robert W. Crowther, secretary, Springfield 
Fire & Marine; Paul Sommers, president, Amer- 
ican; H. G. Casper, U. S. manager, Eagle Star 
& British Dominions; Victor Roth. nresident, 
Security; Peter J. Berry, vice-president and gen- 
eral manager, Connecticut Indemnity; Richard 
V. Goodwin, vice-president, Fireman’s Fund In 
demnity; F. W. Hoffrogge, vice- -president, New 
Amsterdam Casualty; Harry Ogden, vice-presi 
dent, Fidelity & Guaranty Fire; *. Krafft, 
secretary, Continental Casualty; Elmer VanDus 
en, assistant secretary, Insurance Company, State 
of Pa; L. L. Wiltbank, general agent, Commer 
cial Union Assurance. 

J. Irvine, U. S. manager, Phoenix of Lon 
don; ‘Chas. C. Hannah, manager, or James F. 
( "rafts, assistant manager, Fireman’s Fund; J. M. 
Haines, U. S. general attorney, Phoenix group; 

F, Minninger, secretary, Queen; Harry Von 
der, eith, general agent, United Firemen’s; Percy 
Louis, general agent, Queen; Walker D. Waters, 
general agent, Royal Exchange; Robert Stewart, 
secretary, North British Group; Spencer Welton, 
vice-president, Massachusetts Bonding; E. S. 





Joseph, Deputy Insurance Commissioner of 
Pennsylvania. 

Norman McCullough, Lancaster, Pa., Paul An 
cona, Reading, Pa., Jack Payne, Philadelphia, 
Pa., Pennsylvania Association of Insurance 
Agents; Edward J. Bond, vice-president, Mary 
land Casualty; Jesse S, Phillips, president, Great 
American Indemnity; A. Duncan Reid, presi- 
dent, Globe Indemnity; W. T. Ashby, superin- 
tendent of production, Globe Indemnity; James 
R. Stewart, vice-president, Aetna (Fire); C. L. 
Miller, vice-president, National of Hartford; 
Frank Voorhies, general agent, Fireman’s Fund; 
J. Dillard Hall, assistant agency director, U. S. 
F. & G. 

\s previously announced, Louis H. 
Pink, Superintendent of Insurance of 
New York; Ernest Palmer, Director of 
Insurance of Illinois; Owen B. Hunt, In- 
surance Commissioner of Pennsylvania; 
Kenneth H. Bair, president, of the Na- 
tional Association of Insurance Agents, 
and W. Owen Wilson, chairman of the 
executive committee of the National As- 


sociation, will appear on the program. 





LUMBERMEN’S DIRECTOR 
William H. Loesche, trust officer of the 
Girard Trust Co., Philadelphia, was elect- 
ed a director of the Lumbermen’s and 
Philadelphia National insurance compa- 
nies at meetings of their boards held 
January 14. 


MUNICH RE INCOME 
The annual report for 1934-35 for the 
Munich Reinsurance has just been sub- 
mitted to its board of directors. It shows 
favorable results at home and abroad. 
The premium income for the year was 
RM _ 197,274,225. 





E. HOPKINSON, JR. DIRECTOR 

Edward Hopkinson, Jr., has been 
elected a director of the Insurance Co. 
of North America for the unexpired term 
of his father. Mr. Hopkinson is asso- 
ciated with J. P. Morgan & Co. and 
Drexel & Co., Philadelphia. 





J. C. TAYLOR WITH PHOENIX 

Jack C. Taylor, formerly with Hart- 
ford-Connecticut Trust, has been ap- 
pointed assistant to Treasurer S. T 
Mitchell of the Phoenix of Hartford. 
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LIFE INSURANCE IS SECURITY 


children must be allowed to live out 
their childhood secure from the struggle fer existence; 
because wives must be so protected that they will 
never have to face the world uncertain of food and 
shelter; because ambitious youth must have an edu- 
cational equipment adequate to meet the competition 
of the business and professional world; because every 
man and woman must feel safe against the storms 
bring;—life 
strong wall of protection between humankind and 
human catastrophe, always serving its fundamental 
purpose of making and keeping secure those things 


which men and women hold most precious. 





LiFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


insurance sti::nds as a 























Re-elected President of 
New York City Agents’ Assn, 





A. J. SMITH 


Officers of the Association of Local 
Agents of the City of New 
re-elected at the annual meeting held 
Tuesday in New York. Archibald J. 
Smith, for years prominent both in local 


York were 


organization work and as a member of 
the National 
Agents, is president for the second term. 
Other officers held over are as follows: 
vice-president, Willard S. Brown, and 
secretary-treasurer, E. Stanley Jarvis. 

Committees were elected to serve dur- 
ing the new year as follows: 

Executive committee—Sydney T. Per- 
rin, chairman; Charles W. Sparks, Clar- 
ence McDaniel, Charles A. Fowler and 
George F. Kern. 

Membership 
Wright, chairman ; 
Michelsen, R. B. 
Charles Geel. 

Public relations committee — James J. 
Hoey, chairman; John Lynch, Edwin 
W. Sohmer, Ray O’Brien and D. J. Mc- 
Auliffe. 

The association voted to amend its by- 
laws, changing the time of the quar- 
terly meetings from the third to the 
second Tuesdays in January, April, July 
and October. 


Association of Insurance 


committee — Robert F. 
John F. Nubel, G. R. 
McFalls and L. H. 


American of Newark To 


Hold Regional Meetings 


On Monday, Tuesday and Wednesday 
of next week American of Newark field- 
men of the Eastern, New England and 
Southern territory will gather at the 
home office of the company where they 
will discuss fieldmen’s problems. Presi- 
dent Paul B. Sommers, Vice-President 
Laurence E. Falls and Secretary Fred- 
erick Hoadley will preside at the various 
sessions. It is also expected that George 
W. Carter, president of the Detroit In- 
surance Agency, will address the gath- 
ering Tuesday morning. 

Tuesday evening the officers of the 
American and the Bankers Indemnity 
will be hosts to the fieldmen at a ban- 
quet to be held in the Newark Athletic 
Club. The following week, February 4. 
5 and 6, a regional meeting for Western 
fieldmen will be held at the Rockford, 
Ill., office of the American where Mr. 
Sommers, Mr. Falls and Harold E. Tay- 
lor will address the gathering. 





NEW JERSEY BROKER DIES 

Kaspar Hufnagel, 71 years of age, an 
insurance broker and formerly in the 
bakery business, died late last week in 
Newark, N. J. He is survived by his 
widow, two daughters and two sons. 
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HONESTY OF PURPOSE - INTEGRITY 
OF MANAGEMENT . PAYMENT IN FULL 
OF INDEMNITY DUE FOR LOSSES, 
GREAT OR SMALL, IN EVERY PART OF 
THE WORLD, ON LAND OR WATER OR 
IN THE AIR - PURSUING A STEADY 
COURSE IN GOOD TIMES AND BAD, 
PEACE TIMES OR WAR .- SEEKING 
THE RESPECT AND CONFIDENCE OF 
ITS AGENTS AND POLICYHOLDERS 

KEEPING ABREAST OF THE TIMES TO 
FURNISH REAL INSURANCE 
SERVICE - ENDEAVORING TO DO 
BUSINESS IN A FIRST CLASS WAY 
FOR 100 YEARS + THE NORTHERN 
STARTS ITS SECOND CENTURY 
VIRILE, STEADY AND DEPENDABLE, 
TRUE TO ITS TRADITIONS, HOPING TO 
KEEP ITS OLD AND MAKE NEW FRIENDS 
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Deferred Payment and Installation 


By A. W. Barthelmes 


Manager, Inland Marine Dep't 
America Fore Group 


Modern methods of merchandising re- 
quire modern insurance contracts. The 
many classes of merchandise sold today 
on the deferred payment plan require 
special insuring conditions which the in- 
land underwriter is prepared to grant. 
The business of insuring financed auto- 
mobiles forms an important part of auto- 
mobile underwriting. Other personal 
property and merchandise sold on “time” 
is reserved for inland marine considera 
tion. Policies are available for each type 
of conditional sales contract. Where 
standard forms of policies do not exactly 
fill the bill the inland underwriter will 
“tailor-make” a contract of indemnity to 
fit any peculiar insuring requirement. 

The framers of the marine definition 
recognized the need for flexible covers 
to protect individual and combined in- 
terests under deferred payment contract 
and allocated broad writing powers for 
the class to marine insurers. Authority 
appears in the definition as follows: 

“Installment sales and leased property. 
Policies covering property sold under 
conditional contract of sale, partial pay- 
ment contract, instailment sales contract, 
or leased. Such policies must cover in 
transit but shall not extend beyond the 
termination of the seller’s or lessor’s in- 
terest. 

“Provided, however, that property not 
mobile in character under lease or leased 
on a royalty basis may not be so insured 
although title remains in the lessor.” 

Interpretative Bulletins 

In interpreting this authority the joint 
committee has issued the following en- 
li¢htening bulletins: 

“Installment sales—interest of finance 
company—A marine or inland marine 
form of policy may be issued to cover 
the interest of a finance company as the 
assured. Such policy is not to attach 
beyond the termination of the seller’s, 
lessor’s, or finance company’s interest in 
such installment sales.” 

“Installment sales—lunch wagons and/ 
or dining cars — lunch wagons and/or 
dining cars sold on installment (whether 
or not on permanent foundations) may 
be insured under Section E-2 (q) under 
a marine or inland marine form of policy 
until the interest of the seller ceases. 
Lunch wagons and/or dining cars (not 
on wheels) under a lease or leased on a 
royalty basis may not be insured under 
marine or inland marine form of policy, 
such property not being mobile in na- 
ture.” 

“Installment sales leased property 
(E-2 (q) ) cigar making machinery — 
cigar making machinery, in use as such, 
under lease to cigar manufacturers be 
insured under a marine or inland marine 
form of policy, such machinery not be- 
ing mobile in character.” 

“Installment sales — seller’s and pur- 
chaser’s interest—An inland marine or 
marine policy may be issued to cover 
both the interest of the seller and the 
purchaser provided such policy covers in 
transit and does not continue after the 
interest of the seller or lessor has 


ceased.” 
“Installment sales—Goods under chat- 
tel mortgage—A marine or inland ma- 


rine form of policy may be issued to 
cover installment sales whether sold un- 
der a conditional contract of sale, partial 
payment contract, installment sales con- 
tract or a chattel mortgage provided the 
policy covers while in transit and the 
assured conducts a bona fide business of 


selling merchandise on the deferred in- 
stallment payment plan and_ provided 
that the insurance in question covers 
such a sale and the transaction is not 
a loan of money.” 

“Installment sales—when seller’s inter- 
est ceases certificates issued under 
such policies must contain the provision 


Inland Marine Lecture 
The accompanying explanation of | 
deferred payment and_ installation | 
floaters was presented by A. W. Bar- | 
thelmes, manager of the inland ma- 
rine department of the America Fore 
companies, in the form of a lecture to 
the inland marine class of the ew | 
York Insurance Society. | 


| 








that same are automatically terminated 
when the interest of the seller or lessor 
ceases.” 

Subjects of Insurance 


Few are the articles of house furnish- 
ings which may not be purchased on the 
installment sales plan. Many items for 
commercial use are commonly sold under 
conditional sales contracts. The follow- 
ing are frequent subjects for insurance 
under this class of policy: 

Adding and computing machines. 

Addressing machine manufacturers. 

Agricultural implement manufacturers. 

Agricultural implement dealers. 

Amusement device manufacturers. 

Cash register manufacturers. 

Cash register dealers. 

Department stores selling furniture and pianos. 

Dentists’ equipments. ' 

Electric cooking and heating apparatus. 

Farm and country home lighting system man 
ufacturers. 

Hospital equipments. 

Retail piano dealers. 

Furniture retail dealers. 

Soda fountain manufacturers. 

Radio equipments. 

Fixtures of all kinds—bank, showcase, butch- 
ers, barber shop, electric and gas. 

Sewing machines, 

Slot machine manufacturers and dealers. 

Trunks. 

Vending machines. 

Vacuum cleaners. 

Washing machines. 

X-Ray machines. 

The great majority of insurance is 
written to cover the seller’s interest only 
and it is that policy we shall treat first 

The policy covers named classes of 
property sold by the Assured (seller) 
under partial or deferred payment con- 
tracts, whether secured by conditional 
sale contract or chattel mortgage, it be- 
ing understood for insurance purposes 
that the assured or the holders of notes 
shall be deemed to have an insurable in- 
terest in all property to the extent of 
their equity regardless of the terms and 
conditions of the contract of sale. 

Situations Covered 

\fter the property is delivered to the 
purchaser the exact whereabouts there- 
of cannot always be known by the seller. 
\ purchaser might move from one abode 
or location to another despite warranty 
in the sales contract that prior notice of 
removal will be given to the vendor. 
Likewise, the property sold might be 
sent out for repairs or removed for some 
other reason, thereby rendering it neces- 
sary that the insurance be floating and 
follow the property wherever it may be 
located. 

The marine policy covers while the 
insured property is in transit from the 
point of shipment to the premises of the 
purchaser and thereafter wheresoever 
situated—whether in transit or otherwise 


Floaters Explained 


while in custody or possession of the 
purchaser within the limits of Contin- 
ental United States and Canada. 


The policy covers all property sold on 


the basis described either before or after 
attaching date of insurance and continu- 
ous until cancelled by either the Com- 
pany or the Assured giving the other 
fifteen days’ written notice. 

Perils Covered 

Against direct loss of and/or damage 
to the above described property by 

(1) Fire. ; 

(2) Lightning (meaning thereby the commonly 
accepted use of the term lightning, and in no 
case to include loss or damage by cyclone, tor- 
nado and/or windstorm). 

(3) Collision and/or derailment and/or over- 
turn of the transporting vehicle on land. 

(4) Collapse of bridge or culvert. : 

(5) Stranding, sinking, burning and/or col- 
lision of the vessel, including general average 
and salvage charges, while waterborne. : 

(The coming together of railroad cars during 
coupling and/or shunting shall not be deemed a 
collision within the meaning of this policy). 


Perils Not Covered 


Against loss or damage by— 

(1) War, invasion, hostilities, acts of foreign 
enemies, riot, strike, civil war or commotion, re- 
bellion, insurrection, military or usurped power 
or martial law, or by order of any Governmeiit 
or public authority. 

(2) Any electrical injury or disturbances to 
dynamos, exciters, lamps, motors, switches or 
other electrical appliances, whether from arti- 
ficial or natural causes, unless fire ensues, and 
then only for such loss or damage to them as 
may be caused by such ensuing fire; this limita- 
tion to be operative notwithstanding any pro- 
vision to the contrary contained herein. 


Application and Premium 

Each policy is rated on the basis of the 
application which gives the underwriter 
a picture of the risk he undertakes. 

The application reveals the following: 

(1) Business engaged in. 

(2) Class of merchandise. 

(3) Territory in which purchasers lo- 

cated. 

(4) Terms of sales. 

(5) Average amount per sale. 

(6) Average first payment. 

(7) Unpaid balances due seller on in- 

stallment merchandise. 
(8) Average number of sales per month. 
(9) Percentages of distribution of lia- 
bility by class of occupancy and 
location. 

(10) Annual contents rates where mer- 
chandise will be located. 

(11) Limit of insurance required at any 
one location. 

(12) Previous loss experience. 

The rating of these policies is most in- 
teresting. The basis of rating is the 
average fire contents rate at locations 
where the company’s liability will attach. 
This is arrived at by ascertaining the fire 
contents rates for various occupancies— 
dwellings, apartment houses, etc., by ter- 
ritory and striking an average according 
to distribution of sales. Where tornado 
or other hazards are covered, suitable 
loadings are added. The annual rate thus 
arrived at is divided by twelve to pro- 
duce the monthly base rate for location 
perils. A loading is added to that rate 
for transit risks to produce the final 
monthly policy rate. 

A deposit premium is agreed upon by 
the company and the assured. The As- 
sured warrants that he will maintain a 
complete and accurate record showing 
the unpaid balance on all property cov- 
ered by the policy and to report .prompt- 
ly to the company the total outstanding 
balance due the assured as of the last day 
of each month. Premium is calculated at 
the monthly policy rate on the amount 


oo 
so reported to produce the premium dye 
under the policy for each month’s liabil. 
ity. When the monthly earned premiums 
exceed the deposit premium charged the 
excess premium thereupon becomes pay- 
able to the Company. 

Unintentionial delay or error or inad- 
vertent omission in reporting liability to 
the company does not prejudice the in- 
surance if prompt notice is given to the 
company as soon as said delay, omission 
or error becomes known and deficiency 
of premium, if any, be made good, ~ 

Limit of Liability 

It is necessary that a limit of the com. 
pany’s liability appear in the policy form 
This amount should be large enough to 
take care of any value likely to be ex. 
posed in any one casualty. 

In case of total loss or destruction of 
any property in respect of which this in. 
surance covers, the extent of loss or 
damage shall be conclusively presumed 
to be the amount due the assured on the 
purchase obligation evidencing the as- 
sured’s equity in such property, and ir 
case of partial loss or destruction, if the 
damage cannot be repaired or replaced 
the extent of loss or damage shall be 
conclusively presumed to be the excess 
of the amount due the Assured on the 
purchase obligation evidencing the as- 
sured’s equity in such property over the 
salvage value of the said property. 

Other Insurance 

_ It is agreed that where any specific 
insurance exists, in the name of the as- 
sured or in which the assured may have 
an interest, on property in respect of 
which this insurance covers, the insur- 
aitce hereunder shall be considered as 
excess insurance and shall not apply or 
contribute to the payment of any loss 
until the amount collectible from all such 
specific insurance shall have been ex- 
hausted and then shall be liable, subject 
to the terms and conditions of this pol- 
icy, only for the excess of the amount 
collectible from such other insurance. 

The policy specifically provides that 
the insurance is not to inure to the bene- 
fit of any purchaser or other party of 
interest. 

The balance of the policy deals with 
such standard conditions as—notice of 
loss, sue and labor, appraisal, payment of 
losses, replacement and repair, subroga- 
tion, suit against. Company, misrepre- 
sentation and fraud. 

Double Interest Policies 

It is permissible to write policies cov- 
ering both the seller’s and purchaser's 
interests under conditional contracts of 
sale. In such event the Assured agrees 
to report the selling price values (in- 
stead of unpaid balances) of all mer- 
chandise on which payments have not 
been completed as of the last day of each 
month. The policy rate is then applied 
to such values to produce the premium 
charge for each month’s insurance. Un- 
der the double-interest form recovery 
may be effected on the basis of actual 
cost of repairs or replacement but in no 
event to exceed the selling price. 

Property leased, loaned, rented or on 
approval—Where such property is in- 
sured the Assured includes their value in 
the report made to underwriters monthly 
for premium calculation. The liability of 
the Company is usually limited to the 
manufacturing or wholesale cost plus in- 
curred delivery charges with due allow- 
ance for depreciation. 

Certificate Form 

Policies are sometimes issued on an 
open form under which certificates are 
issued. These certificates which are 
written for the term of sales contract 
(seldom exceeding three years) describe 
the articles insured, and set forth the 
amount insured, terms and perils cov- 
ered. Premium is charged in advance on 
each certificate for its full term thereby 
doing away with monthly reports of 
values. 

Seller’s Interest (Contingent Form) 

Many sellers impose upon purchasers 
in the sales contract obligation to keep 

(Continued on Page 40) 
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Underwriters’ Ass’n of N. Y. and 
Empire State Pond Elect Officers 


Herman S. Visscher of the Royal at 
Rochester was elected president of the 
Underwriters Association of New York 
State at the annual meeting in Syracuse 
last week. He succeeds George F. 
Krank of the Hanover at Albany. Other 
officers are as follows: First vice-presi- 
dent, W. H. Bryant, Syracuse, American 
of Newark; second vice-president, J. W. 
Summers, Albany, Home of New York, 
and chairman of the executive commit- 
tee, John E. Forbes, Rochester, Sun. 
Lawrence Daw of Syracuse, secretary, 
and Arthur Birchenough, assistant sec- 
retary, were re-elected. 

As members of his executive commit- 
tee Mr. Forbes will have as new asso- 
ciates E. O. Yackel, Svracuse, Camden 
Fire; E. R. Pond, Albany, National 
Union: R. E. Wands, Syracuse, London 
Assurance. Other members of the com- 
mittee continuing in office are: H. E. 
Bross, Rochester, Niagara Fire; P. YD. 
Foeg. Syracuse, Travelers Fire; David 
Davidson, Albany, America Fore; R. C. 


FIRE PROTECTION HANDBOOK 


New Edition of Crosby-Fiske-Forster 
Volume, Over 1,150 Pages, Received 
With Wide Interest 
The eighth edition of the Crosby- 
Fiske-Forster Handbook of Fire Protec- 
tion has been issued by the National 
Fire Protection Association. Embracing 
over 1,150 pages this book is character- 
ized by many as one of the most im- 
portant contributions in the field of fire 
protection that has ever been published. 
Copies may be purchased for $4.50 each 
at the offices of the N.F.P.A., 60 Battery- 

march Street, Boston. 

Forty years ago this handbook was 
first published by its authors, Everett 
U. Crosby, Henry A. Fiske and H. Wal- 
ter Forster. They later turned over their 
rights to the N.F.P.A. No edition has 
been published since 1924 and the pres- 
ent edition has been completely revised 
in every detail and greatly enlarged. The 
compilation and editing of the handbook 
was handled in the executive offices of 
the N.F.P.A. under the direction of Tech- 
nical Secretary Robert S. Moulton. Many 
leaders in the fire prevention field 
throughout the country cooperated in the 
preparation of this book. 

Some idea of the comprehensive treat- 
ment accorded the general subject of fire 
prevention may be gained from reading 
the titles of the fifty-eight chapters of 
the handbook. Among the chapter head- 
ings are the following: fire protection 
organizations, laws and regulations, com- 
mon hazards, heating appliances, flam- 
mable liquids, gases and internal com- 
bustion engines, finishing processes, elec- 
tricity, protection against lightning, dust 
explosions, hazardous chemicals and ex- 
plosives, spontaneous heating and igni- 
tion, fire causes by occupancies, retard- 
ing of the spread of fire, construction 
hazards, prevention of water damage, fire 
extinguishers, automatic sprinkler protec- 
tion, sprinkler leakage, smothering sys- 
tems, private fire organizations, confla- 
gration hazards and farm and forest fire 
protection. 

This book, which is completely indexed, 
constitutes another valuable addition to 
the fund of knowledge available to those 
who are interested in fire prevention 
work. Information is provided on prac- 
lcally all angles of the subject. 


BUFFALO FIELD CLUB OFFICERS 
The Buffalo Field Club has elected 
Ralph Eisert of the Agricultural as pres- 
ident. Fred Beebe of the Underwriters 
Salvage Co. is vice-president and L. D. 
Goulding, Jr. of the Fireman’s Fund 
IS secretary-treasurer. 


Brown, Buffalo, Hartford; W. H. Coop- 

er, Rochester, London & Lancashire, and 

M. G. Knapp, Albany, Royal Group. 
Blue Goose Meeting 

Nearly fifty members of the Empirc 
State Pond of the Blue Goose attended 
the annual meeting prior to the meeting 
of the Underwriters’ Association. The 
pond now has about 175 members and 
plans are under way to increase. this total 
to at least 200. 

Frank M. Kelley, Syracuse, Home of 
New York, was elected most loyal gan- 
der, succeeding J. R. Ryan, Albany, New 
Hampshire Fire. Other officers elected 
were: W. C. Truncer, Buffalo, St. Paul 
Fire & Marine, supervisor; F. J Doyle, 
Albany, North America, custodian; S. 
W. Rose, Rochester, Aetna Fire, guar- 
dian; E. B. Judge, Syracuse, Atlas, 
wielder; J. A. Semple, Albany, American 
of Newark, keeper. David Davidson, 
America Fore, deputy most loyal grand 
gander, attended the meeting and induct- 
ed into office the newly elected officers. 


Field Men of Aetna (Fire) 
Hold Meeting in Hartford 


Field men from the home and Cana- 
dian departments of the Aetna (Fire) 
and its fire subsidiaries, the World Fire 
& Marine and the Piedmont Fire, last 
Friday concluded a four day conference 
held at the home office in Hartford. 
About seventy state and special agents 
from New England, the entire Atlantic 
coast states, West Virginia, Georgia, Al- 
abama, Mississippi, Louisiana, Arkansas, 
Oklahoma and Texas were in attendance. 

The meeting opened January 14 with 
an address by President W. Ross Mc- 
Cain. Following this W. H. Boutell, 
state agent for eastern Massachusetts, 
was appointed chairman, assisted by 
Henry P. Latham of Arkansas, who was 
named secretary of the conference. The 
meeting was then turned over to the field 
men who continued for two days with 
general and sectional meetings. Friday 
was devoted to an all day discussion with 
officers of the topics developed. The 
conference adjourned Friday night fol- 
lowing a dinner at the Hartford Golf 
Club at which there were 117 Aetna 
(Fire) group field men, officers, super- 
visors and guests. 


JOSEPH M. LAWRENCE DEAD 

Joseph M. Lawrence, formerly mana- 
ger of the Birmingham, Ala., office of 
the Fire Companies’ Adjustment Bureau, 
died January 15, following a long illness. 
He was born in Scrivens, Ga., on Jan- 
uary 15, 1877. He started his insurance 
career in Savannah, Ga., and was later in 
the local agency business in Birmingham. 
In 1913 he joined the Southern Adjust- 
ment Bureau, being assigned to the 
Tacksonville, Fla., office, and in 1917 was 
transferred to Birmingham. He retired 
last August because of ill health. 





MACK HEADS INSURANCE PRESS 


L. Alexander Mack has been elected 
president of The Insurance Press, pub- 
lisher of Industrial Insurance, succeeding 
Margaret Webster. Mr. Mack is also 
president of the Weekly Underwriter. 
S. M. Seipp is vice-president and editor 
of Industrial Insurance; J. P. Jeffrey is 
secretary. Two new directors have been 
elected, Fred S. Knight and Henry D 
Chaplin. Mr. Chaplin. will take over 
business management of the magazine 





LOCAL AGENCY 40 YEARS OLD 

The Frank N. Winters agency of 
Hamburg, N. Y.,. is preparing to cele- 
brate its fortieth anniversary early this 
vear. 

















With economic conditions 
considerably improved and a 
continuance predicted for the New 
Year, every Agent is offered a 
definite opportunity to increase his 


Set yourself a regular 


North 


income. 
quota ... and live up to it. 
America Agents will find their quota 
easier to reach because of our help- 
ful folders, sales letters, newspaper 


and 


advertisements other 


promotional aids. 


See our full page advertisement in the January 
issue of Fortune, January 25th issue of the Saturday 
Evening Post and January 27th issue of Time 





Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Founded 1792 
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Installed as President 
Of Brooklyn Brokers Ass’n 


Officers of the Brooklyn Insurance 
Brokers Association were inducted into 
office by Rollin M. Clark, First Deputy 
Superintendent of Insurance of New 


York, on Wednesday evening, the in- 
stallation ceremonies being held at the 
Hotel Bossert in Brooklyn. The heads 
of the association for 1936 are: president, 





STERN 


BERNHARD 


Bernhard Stern; vice-president, Arthur 
Arnow; treasurer, E. C. McCormack; 
secretary, Fred H. Schriefer, and attor- 
ney, Abraham Greenberg. 

Members of committees are as follows: 
executive committee: H. Lester Heistad, 
Chairman, S. P. Eisemann, Victor Gauth 
ier, Jacob L. Schneider, Charles Reppa. 

Grievance committee Alex Goldberg 
er, chairman. 

Finance committee: V. C. 
chairman 


Steuerwald, 


Legislative committee: M. L. Nathan- 
son, chairman 
Membership committee: Norman 


Wykoff, chairman, all members of the 
association. 
Entertainment committee: 
chairman. 
Publicity 
chairman 


John Piselli, 


committee Fred Schmidt, 


HARRY YOUMANS WITH G. & R. 


well-known in pro- 
duction circles along William Street for 
lany years, has joined the Globe & Rut- 
ers where he will aid in the develop 
nent of both local and country-wide 
business For the last ten years Mr 
Youmans has been associated with the 


Harry Youmans, 


North british & Mercantile Prior to 
that he was binding agent for the Hart- 
ford Fire for about ten years, after 
which he conducted his own country- 


ile binding office 


MARINE MANAGER IN CHICAGO 
G. D. Millikin has been appointed man 


ager of the marine department in_ the 
Chicar office of Fred S. James & Co 
He was formerly with Johnson & Hig 
gins, in Chicago 




















Pacific Coast Fire With 
Theurer-Hennessy Corp. 


MEMBER OF ‘CENTURY GROUP 


To Start Writing | in » New York State 
With U. S. Assets Over $1,100,000; 
Home Office in Vancouver 
Theurer-Hennessy 
Street, has been 


The newly formed 
Corporation, 116 John 


appointed New York metropolitan and 
suburban agents for the Pacific Coast 
Fire of Vancouver, B. C. This company 
is affiliated with the Century of Edin- 


While the Pacific Coast itself is 
not one of the larger companies operat 
ing in this country it will enjoy, through 
the Century, the reinsurance facilities of 
the Commercial Union and consequently 
will provide the Theurer-Hennessy Cor- 
poration with large writing facilities 


burgh 


The Pacific Coast was formed in 1890 
in Vancouver, B. C. In July, 1926, the 
company began doing business in the 
United States and while its business here 
has been comparatively limited the com 
activities. It 


pany is noty expanding its 

will start business in New York State 
with assets of over $1,100,000 and will 
enter other states in this part of th 
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country. Most of the assets will repre- 
sent policyholders’ surplus as the present 
prenuum reserve is small. 

The Theurer-Hennessy Corporation 
was formed the first of this year by the 
consolidation of the Hennessy Agency, 
Inc., and the fire denartment of the 





HERNANDEZ 


LEON C. 


Theurer Agency, Inc. The last named 
agency continues as underwriters of in- 
land marine, casualty and automobile 
business. John Beier Theurer is presi- 
dent, Leon C. Hernandez vice-president 
and Maurice F. Hennessy secretary of 
the new corporation. Mr. Theurer, be- 
fore opening his own agency in June, 
1933, was with Jones & W hitlock, Inc., 
for many years as treasurer and inland 
marine underwriter. Both Mr. Hernan- 
lez and Mr. Hennessy have had long 
and valuable experience in New York. 





LEON C. HERNANDEZ, Vice President 





JOHN BEIER THEURER, President 


THE 


THEURER - HENNESSY 
CORPORATION 


116 John Street, New York 
Telephone: BEekman 3-4597-8 


ANNOUNCES 


ITS APPOINTMENT AS 


Metropolitan and Suburban 
Agent of 


THE 


PACIFIC COAST FIRE 
INSURANCE COMPANY 


(A member of "The Century" group) 


MAURICE F. HENNESSY, Secretary 
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Insurance Premiums 
Financed 
Our plan meets today's needs for 
Individuals and Business Concerns 
No Fees e Small Interest — 
. . Assured May Retain Policies . 
.. Fire .. Automobile . . Casualty .. 
.. Inland Marine. . Jewelry . 





‘FULL COMMISSION PAID | BROKER 


White & Camby, Ine. 
INSURANCE UNDERWRITERS 
41 East 42nd Street, New York 
VAnderbilt 3-4400 





Telephone: 











William M. Prentice, Head of 
Gordon, Roberts & Co., Dies 


William M. Prentice, president of the 
New York insurance brokerage firm of 
Gordon, Roberts & Co., 110 William 
Street, died suddenly of an apoplectic 
stroke at his office last Friday. He was 
58 years old and a native of New York 
City. Mr. Roberts was for more than 
thirty years associated with Gordon, 
Roberts & Co. and served as vice-presi- 
dent and treasurer until the death about 
two years ago of President George W. 
Glaentzer. 

Surviving Mr. Prentice are his widow, 
a brother and two sisters. 

Gordon, Roberts & Co. is one of the 
old established brokerage houses in New 
York, having been started in 1875 by the 
late William J. Roberts. 


JAMES A. ‘BLAINEY’S ‘NEW POST 


Associated With py & Whitlock, Inc.; 
Will Aid in Production; Well-Known 
In the Agency Field 

James A. Blainey, formerly president 
of the Cosmopolitan Fire and for years 
an executive of both fire and casualty 
companies, has joined the well-known or- 
ganization of Jones & Whitlock, Inc. 
This office, of which C. A. Siebold is 
president, acts as managers for the in- 
land marine departments of the Globe & 
Rutgers, American Home and Insurance 
Co. of the State of Pennsylvania for the 
United States and Canada. Jones & 
Whitlock, Inc., also represent several 
leading companies for fire and casualty 
insurance. 

Mr. Blainey will devote his energies to 
the further development of business in 
the large agency plant which Jones & 
Whitlock, Inc., have throughout the ter- 
ritory in which they operate. Before this 
present connection Mr. Blainey was as- 
sociated with the Premium Salvage Bu- 
reau of New York City. 


 ‘Mivtalle Personal 





Re B McFalls, president of the New 
York agency of R. B. McFalls & Son, 
Inc., and Mrs. McFalls together with 
Chas. H. Roloson, Jr., president of the 
Central Fire of Baltimore, and Mrs. Rol- 
oson, sailed on the Empress of Aus- 
tralia yesterday for a three weeks’ cruise 
to the West Indies. 

Mr. McFalls is a director of the Cen- 
tral Fire of Baltimore and his agency 
has represented the company in the 
metropolitan and suburban territories 
from the time it entered New York 
State. They will return from their cruise 
several days before the wedding on 
February 21 of Mr. and Mrs. McFalls’ 
eldest son, David S., who is vice-presi- 
dent of the agency. 

’ * 








* * 


Isidor J. Pelzner, insurance broker of 
50 Court Street, Brooklyn, left this week 
for a trip to Florida and Cuba. 

* + * 
agent of 138 


Cc. R. Rikel, Brooklyn ] 
from 


Montague Street, returned today 
five weeks in Florida. 
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Sees All-Risk Forms 
Creating New Markets 


MAGRATH EXPECTS LAW CHANGE 





Believes Multiple | Line and Full Cover 
Fire Forms Will Be Made Available 
to Public Soon 


Further evidence that New York State 
will be a leader in the East in the move- 
ment to broaden fire insurance policies 
and ultimately to permit multiple line 
fre-casualty coverage by the same com- 
pany is supplied by Joseph J. Magrath, 
chief of the rating bureau of the New 
York Insurance Department, in an arti- 


cle he wrote for the annual insurance 
number of the New York Journal of 
Commerce. Mr. Magrath, who has an 


analytical mind, is a keen thinker and a 
student of the future needs of insurance, 
says that all risk coverage will be a 
reality with the passage of an amend- 
ment authorizing insurance against any 
loss of or damage to property arising out 

f any other perils not described in the 
present law. It is expected that such a 
bill amending the insurance laws of New 
York will be introduced at the present 
session of the legislature at Albany. 

Discussing further the important sub- 
ject of broader forms of insurance Mr. 
\lagrath writes in part: 

“Multiple line companies will soon be- 
come a fact with the adoption of legisla- 
tion enabling fire and marine companies 
and casualty and surety companies to ac- 
quire complete writing powers under a 
single corporation. Statutory control of 
standard policy forms or provisions must 
be relaxed in order to facilitate the use 
f comprehensive and all risk policies 
The present requirements are nothing 
short of absurd in the light of present 
day needs. Protection of the public 
against the evils of misleading contracts 
should be available in another manner, 
such as through department review. 
Flexibility of form is desirable to meet 
popular demand. 


Restrictions Logical But Must 
Be Overcome 

“Marine underwriters, conforming to 
the law and the definition of their au- 
thority, have made available a number of 
attractive all risk policies. The limita- 
tions put upon their field of operations, 
however, results in withholding from 
many who wish it the advantages of 
complete coverage. While it is true that 
the restrictions are logical, it is an in- 
escapable fact that the public prefers this 
broader kind of coverage and must 
eventually receive it from those under- 
writing non-marine lines. 

‘Desirable forms of combination con- 
tracts are now available to home-owners 
and automobile owners. These have been 
drafted with some difficulty, and in the 
case of the automobile is now quite com- 
plete, in covering all loss of or damage 
to the vehicle and ail legal liability, when 
the policy is signed by both a casualty 
and a fire company. Contracts covering 
the home and its contents are written on 
a named peril basis and are not complete 
although the combination forms are a 
considerable improvement over the num- 
erous separate policies otherwise needed 
to cover the same perils. 

“It should be feasible for rating or- 
ganizations to consolidate or at least co- 
ordinate in the rating of combination and 
all risk covers to avoid conflicting pro- 
visions and conditions and inconsistent 
practices. The present departmental 
treatment of rates and rules in company 
bureaus is worthy from the viewpoint of 
specialization but the assembly of their 
separate products into a complete unit of 
usefulness has been neglected. In many 
respects insurance rate making resembles 
the early stages of radio when, it will 
be remembered, the average man had to 
buy various parts and attempt to assem- 
ble a home-made model. 

Single Rate of Commission 


“For convenience and economy the 
Premium should be subject to a single 


rate of commission representing acquisi- 
tion cost and a single rate of overriding 
commission payable to general agents for 
supervision, collections, underwriting and 
policywriting. To accomplish this it 
would be necessary to combine the func- 
tions of underwriters’ associations, estab- 
lishing standards of commission, acquisi- 
tion cost and field supervision allowance. 
The effect of multiple line underwriting 
would aggravate the old problem of 
agency quotas which could only be 
solved by a joint conference. 

“Since the vital changes cannot be made 
without preparation, it is incumbent upon 
those who believe in the change to un- 
dertake all necessary research. - While 
some experimentation may be unavoid- 
able, it is essential that all reliable data 
be studied so that the advent of a new 
order of business may not find them un- 
prepared. Sound standards and a healthy 
start are sufficiently important to war- 
rant worthwhile underwriting, rating and 
commission reforms. 

“Although combined coverage and all 
risk underwriting would undoubtedly di- 
vert much of the present business into 
that channel, it should be instrumental in 
developing a substantial volume of new 
premiums from _ currently uninsured 
sources. Those that have had a taste of 
complete coverage have been enthusiastic 
and it should not overtax the imagina- 
tion to conceive of its being met with 
popular response by many that have not 
yet learned to question the shortcoming 
in their present insurance coverages. 


Some Desirable Types of All 
Risk Forms 


“Worth while combination and all risk 
policies should be prepared that are suit- 
able to the status or business of the as- 
sured. Some desirable types might be: 

“1. Home owner. 
. Store keeper. 
Office or professional. 
Merchant or jobber. 
Manufacturer. 
“6. Contractor. 
“7. Warehouseman and shipper. 
“8. Garage and filling station. 
“9. Hotels, restaurants and clubs. 
“10. Theatres and amusements. 
“11. Bankers and brokers. 
“12. Transportation. 


Ui te Ge DO 


“Economies resulting from administra- 
tion, acquisition, inspection, collection, 
supervision and the elimination of over- 
lapping coverages and adverse selecti 
should be passed on to the assureds n ar 8 
ing the proposal doubly attractive both 
as to scope and price. 

“The multiple line principle will make 
available the combined resources of fire, 
marine, casualty and surety companies 
for purposes of underwriting capacity 
and catastrophe reinsurance.” 


Quick Thinking Burglar 
Outwits Fire Patrol Man 


burglar 





The story of a quick-thinking 
who outwitted a member of the Balti- 
more Fire Patrol and at the same time 
set fire to a house is contained in the 
following Associated Press dispatch 
written early this week: 

One of Baltimore’s quickest 
was at large today. 

A burglar was discovered early today 
in the home of C. I. T. Gould, foreman 
of the Grand Jury. He dashed down 
a flight of steps, dived headlong through 
a closed window—and into the arms of 
Warren De Preis, an employee of the 
Baltimore Fire Patrol. 

The burglar said: 

“Don’t stop me, there’s a burglar in 
that house. I’m going for a policeman.” 

So they set off together, seeking a 
policeman. They came to a corner. 

“I'll go around this way, you go that 
way,” the burglar suggested to De Preis 

They did. 

Then Gould’s 
fire. 

The burglar had 
match. 


thinkers 


son found the house on 


dropped a lighted 





Circumstantial Evidence Is Held 
Admissible to Prove Conspiracy 


In an action on two policies for $4,500 
and $5,000, covering a general store and 
the stock and pictures therein, the de- 
fense was conspiracy to defraud the 
company out of $9,500, the amount claim- 
ed as loss and damage under the pol- 
icies as the result of a fire, the secretion 
of the insured stock of goods, arson by a 
person employed for the purpose by in- 
sured and false and fraudulent proof of 
loss claiming the full value of the build- 
ing and its contents. 

The Fifth Circuit Court of Appeals, 
National Ben Franklin Fire v. Stuckey, 
79 F. (2d) 631, reversing judgment for 
plaintiff in the Federal District Court for 
southern Georgia, held that testimony of 
a witness tending to prove that a cocon- 
spirator with insured sought to induce 
the witness to join in the enterprise and 
to “keep his mouth shut and quit talking 
so damn much” was not rendered inad- 
missible by the fact that the conversa- 
tion occurred after the fire. The burn- 
ing of the building and its contents was 
not the object of the conspiracy, but 
merely an incident thereof. The object 
of the conspiracy was to defraud the 
company, by enabling the insured to as- 


Rieaeiies Distilleries Now 
Are Operating at Capacity 


With Kentucky’s two money 
a lot of insur- 
ance is being With 
cold weather and a good water supply 
operating at capacity, 


lines, to- 
bacco and whisky active, 
placed at this time. 


distilleries are 
some forty-five plants now being in op- 
eration and producing more whisky than 
at any time since before prohibition, with 
some enlargements in progress and some 
additional plants to start. 

In December approximately 6,000,000 
gallons were produced, and for the year 
approximately 58,839,479 gallons for the 
state as a whole, an increase of 22,329,360 
gallons over 1934 production. Rum pro- 

luction was 71,169 gallons and brandy 
23,266 gallons. 

Whisky is generally selling at a mini- 
mum of around sixty to sixty-five cents 
a gallon, exclusive of the state produc- 
tion tax of five cents a gallon, and in 
new cooperage. 

Tobacco movement has been active and 
at good prices, with the state average 
fairly close to twenty cents a pound. The 
crop is short and selling freely, and it is 
reported that the loose leaf markets will 
be about through for the season around 
February 1, in that the 1935 crop by that 
time will have been sold to the manu- 
facturers, speculators, etc. 





G. W. WELLS HEADS COMMITTEE 

George W. Welis, secretary of the 
Northwestern National Life of Minne- 
apolis and formerly Insurance Commis- 
sioner of Minnesota, has been named 
general chairman of the committee on 
arrangements for the annual meeting in 
June at St. Paul of the National Asso- 
ciation (Convention) of Insurance Com- 
missioners. 





N. J. INSURANCE COMMITTEE 
The following have been appointed tc 
the committee on insurance and banking 


in the New Jersey Senate: Senators 
Reeves, Van Winkle, Read and Dawes. 
Assemblymen Eber, Highie, Evans, 


Geddes and McAlevy have been appoint- 
ed as members of the insurance com- 
mittee in the Assembly. 


ELMIRA AGENCY 83 YEARS OLD 
Swan & Son-Morss Co., Inc., Elmira, 
insurance, has been appointed branch 
N. Y., loca! agents, is observing its eigh- 
ty -third anniversary recently. 


excessive 
rejection 
reversible 


sert and maintain a grossly 
claim of loss or damage. The 
of this evidence was held 

error. 

Evidence of the surreptitious removal 
and concealment by, or with the assent 
cf, the insured, of insured merchandise 
from the place named in the policy, and 
that such removal was soon followed by 
a fire, evidently incendiary, causing loss 
or damage to merchandise remaining in 
that place grossly less in amount than 
the amount of loss and damage to mer- 
chandise claimed by the insured in his 
sworn proof of loss and in his suit on 
the policy, has some tendency, the court 
held, to prove that the insured planned 
the fire with intent to defraud the in- 
surer, especially in the absence of evi- 
dence that any one other than the in- 
sured had a motive to cause the fire or 
would be benefited thereby. 

Co-operation or concert of action be- 
tween insured and another person in 
bringing about the fire was held provable 
by circumstantial evidence. Acts and 
declarations of one conspirator done and 
made while the conspiracy is pending, 
and in furtherance of its object, are ad- 
missible against his coconspirator. 


pm EB. Beardsley’ s Son Wins 
High Honors from Engineers 


Guy E. Beardsley, vice-president of the 
\etna (Fire) is justly proud of honors 
won by his son, Guy E. Beardsley, Jr., 
project engineer of the Pratt & Whit- 
ney Aircraft Co. in East Hartford. The 
latter last Thursday was awarded the 
Manly Memorial medal at the annual 
meeting of the Society of Automotive 
Engineers in Detroit. The medal, offered 
yearly for the best paper relating to the 
construction of, or research on, aero- 
nautic power plants, was won by Mr 
Beardsley, Jr., because of the excellence 
of his paper entitled “An Automatic 
Power and Mixture Control for Aircraft 
Engines”, which was presented to a re- 
gional meeting of the Society in Hart- 
ford last April. Mr. Beardsley is a grad- 
uate of Yale University and has been 
associated with the Aircraft since 1928 





Transportation Coverage On 
200-Inch Telescope Disc 


Preparations for moving the 200-inch 
telescope disk now successfully made in 
Corning, N. Y., 
with the selection of the Continental t 
protect the disk against all damage until 
it is loaded on the train bound for Cali- 
fornia. Such a policy has been issued 
in the inland marine department of the 
home office of the company at 80 Maiden 
Lane. 

The disk, which weighs twenty tons, 
will be shipped to the California Insti- 
tute of Technology in a specially con- 
structed freight car and will stand up- 
right in the sunken well of the car 
Transportation from the glass works 
the train, a distance of several hundre 
yards, will be by motor truck and it is 
expected that it will be necessary t 
move all or part of a small building to 
transport the disk from the factory 


have gotten under way 


] 
4 





WIRT LEAKE DEAD AT 68 


Wirt Leake of aunt retired Texas 
state agent of the North British & Mer- 
cantile group, died Monday morning fol- 
lowing a stroke. He retired from active 


service last April after twenty-four years 
in the Texas “field for ~ companies in 
the North British group. He was 68 
years old last Saturday In 1927 he served 
loyal grand gander of the Blu 
Goose and for years was active in thx 
organization. 


as most 
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There’s Music In The Air; 
Let It Scale Up Premium Income 


Musical Instrument Floater Form of Coverage Which Should 
Show Increasing Popularity With Orchestras 
and Amateurs 


The Boston and Old Colony companies 
of Boston, in a recent issue of their 
house organ, the Accelerator, feature the 
musical instrument floater as a form of 
insurance which gives needed protection 
and which should have a wider sale 
among orchestras and individual owners 
of various instruments. Some excellent 
suggestions are contained in the follow- 
ing from the Accelerator: 

Setter get a bass horn, a saxophone, 
or a flute if you want to be in tune with 
the American public. A musical fervor 
has certainly struck the country. 

Even the noise abatement commissions 
have taken it up and in one large city 
have included these instructions to mu- 
sicians in their regulations: “Don’t tap 
on the floor with your foot to keep time,” 
and “Keep windows shut when practic- 
ing.” 

You've heard a lot about the snappy 
acceleration of automobile and electrical 
equipment sales and the looked-for boom 
in real estate, but—have you heard about 
this “sweet music” the musical instrument 
industry is playing? It’s time that as an 
insurance man you should cup your ear 
and listen to it. 


Sale of Musical Instruments Gains 

“Music Trades” for September reports, 
for instance, “Retail sales of musical 
instruments during August, usually an 
off-month, were reported conside rably 
ahead of a year ago in most sections of 
the country, particularly in the larger 
cities. Manufacturers reported shipping 
schedules for August far in excess of 
any corresponding month in the last sev- 
eral years. One New York maker an- 
nounced his production for last July and 
August was double that of a year ago, 
and that September shipments would be 
the best of the year for him. The music 
business is definitely headed into a great 
buying era.” 

The happy manufacturer says it’s due 


to better business, generally, improved 
incomes, increased interest in music fos- 
tered by the radio—perhaps the amateur 
hours have a good deal to do with it, 
certainly the big-name bands have—more 
leisure, musical instruction in the schools, 
and a vast amount of out-and-out pro- 
motional work done by far-sighted man- 
ufacturers. 

Whatever it is, the stage is set for the 
local agent who is looking for @ew ways 
to contact the average-family and good 
insurance prospects in his community. 
He should use the musical instrument 
floater to make new friends and widen 
his field of service. There is little money 
in the coverage, itself, but it will prove 
a worthwhile entering wedge to much 
business that will bring sizable returns. 
He should start the following campaign 
at once and be a jump ahead of compe- 
tition. 

The musical instruments floater is a 
broad form of cover, comparatively small 
in cost. 

Who should go on your prospect list? 
Concert musicians cannot afford to be 
without this protection. You know such 
musicians in your locality, or can easily 
prepare a list of them. Professionals 
who play in ordinary dance orchestras 
should not be solicited. But you should 
contact all symphony, concert and other 
players who are members of well organ- 
ized orchestras. 

Collectors of musical instruments, also, 
need the coverage. Remember that Will 
Rogers owned a hurdy-gurdy, piano, vio- 
lin, banjo, drums, mandolin and guitar— 
and couldn’t play one of them! You'll 
find plenty of homes where musical in- 
struments are prized for the instruments 
themselves. 

Prospects Among Non-Professionals 
there are the non- 
including many 

taking lessons. 


Then, of course, 
professional _ players, 
young people who are 


The private teachers of your town can 
give you these names. Also, the music 
stores. Since the owner of an insured 
musical instrument will be better able 
to replace his instrument in case of loss, 
the stores will find it to their advantage 
to cooperate with you in this. If mu- 
sical instruction is given in your schools, 
and the children buy their own instru- 
ments, here is another source of pros- 
pects——the key to many worth-while, 
average families who set great store by 
their children’s musical education and 
who should be protected on the fairly 
major purchase of the musical instru- 
ment. 

Second, there are the groups that need 
this coverage. The big increase in school 
bands and orchestras, for instance, brings 
many, many opportunities to the local 
agent. In most cases these instruments 
are owned by the school, and little sales 
resistance will be encountered when the 
insurance is brought to the attention of 
the school principal or music director. 
Few seem to know, at present, that this 
coverage can be bought—and there is a 
sizable investment in instruments for 
every group of this kind. Plan to visit 
schools and colleges and get this busi- 
ness. Also contact American Legion 
bands and those of fraternal organiza- 
tions on the same basis. The average 
price of instruments used in these bands 
and orchestras is $75 to $150. If you 
insure a school or organization band, 
that fact will be known and talked about 
among the members, and your agency 
will receive much favorable publicity 
therefrom—again an entering wedge to 
other business. 

So make up your list, study the cov- 
erage and know it thoroughly, and go 
ahead. 

Sample Letters to Prospects 

Here are two letters to send to pros- 
pects in advance of your calls, one for 
professional musicians and one for ama- 
teurs. In both letters name the instru- 
ment, if possible, to make the messages 
more personal. 

To professionals: 

POOR acd pon cae aoa aaa 

You have a sizable investment tied 
up in your (kind of instrument). And 
naturally, you’re interested in keeping 
that investment protected. As well as 
the instrument itself. 

But using it as you do, many 
can happen to it. 


things 








standing. 


to assume. 
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That’s why I’d ‘like to tell you about 
the kind of insurance you can Carry on 
it at small cost—Musical Instrument 
Floater Insurance—that gives you broad 
protection against loss or damage, You 
can’t afford to be without it. I won't 
do any “high-pressure selling,” though, 
I just want to tell you about it, that’s 
all—you, of course, to make the decision 
as to whether or not you want it. 

WUE so sicceaenawaen a oO ‘clock be 
a convenient time for me to call? 

Sincerely, 

To amateurs: Address this 
either to the musicians, 
to the parents of childre n: 
EMRE coccex ¢esnkeanaens 

You have quite a bit of money invested 
in your (or your son’s or daughter's) 
(kind of instrument). 

Many things can happen to it, even 
if a person is careful. That’s why I'd 
like to tell you about the kind of insur- 
ance you can place on it at small cost— 
Musical Instrument Floater Insurance— 
that protects you, if it should be lost by 
chance, or damaged. I assure you I 
won't do any “high-pressure selling.” | 
just want to tell you about it, that’s all— 
you, of course, to make the decision. 

Will it be convenient for me to call 
OR: nicccsacsa ewes eer o’clock ? 

Sincerely, 

lf you can add a paragraph to the 
letter above, saying that the music 
teacher or the school gave you the in- 
formation about the instrument, it might 
be of considerable help to you. 

Now is the best possible time to start 
pushing sales of Musical Instrument 
Floater. 

Start some good premium income slid- 
ing up the scale. 


letter 
themselves, or 





INSURER WINS COURT CASE 


Evidence of Settlement With Another 
Company For Proportion of Fire 
Loss Inadmissible 
In a suit by F, B. Larsen against the 
Firemen’s of Newark on a fire policy the 
Georgia Court of Appeals, 182 S. E. 677, 
reversed judgment tor the plaintiff for 

the following reason: 

The plaintiff’s building was insured 
with three insurance companies, each 
contracting to pay one-third of whatever 
loss not in excess of $3,000 the plaintiff 
should suffer on account of fire. There 
was a fire and damage to the plaintiff's 
building. The defendant denied that the 
damage was as great as claimed by the 
plaintiff but did not deny liability to pay 
its share of the loss actually sustained 


by the plaintiff. It was held error to 
permit the plaintiff to introduce testi- 
mony that one of the other insurance 


companies had settled with him for its 
proportion of the loss involved. 

Admissions or propositions made with 
a view of compromise or in settlement 
are, the court held, not admissible for or 
against either litigant if there is a failure 
to adjust and suit follows. For a much 
stronger reason evidence of a settlement 
with a third person injured in the same 
casualty ought to be excluded. 





CANDIDATE FOR OFFICE 

Former Mayor Thomas Williams of 
Elizabeth, N. J., who has been in the 
real estate and insurance business since 
1912, has announced his candidacy for 
the Republican nomination for county 
clerk in Union County. The elective 
term is for five years, at an annual salary 
of $8,000. Williams was elected mayor 
of Elizabeth in 1932 breaking up a 
Democratic regime of ten years. 


ON CONFERENCE COMMITTEE 

The Pennsylvania Association of In- 
surance Agents announces that Norman 
B. McCulloch of the Engle & Hambrigh 
Agency, Lancaster, Pa., has joined the 
conference committee of the association, 
succeeding Kenneth H. Bair of Greens- 
burg. Mr. Bair has withdrawn because 
of the pressure of his duties as presi- 
dent of the National Association of In- 
surance Agents. 
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Explains Why Non-Stock Insurers 
Have Advanced In Last Few Years 


Several aspects of non-stock competi- 
tion were discussed by Frederick W. 
Doremus, assistant secretary of the 
American of Newark, when speaking be- 
fore the meeting of the Bergen County 
,ssociation of Insurance Agents at 
Hackensack, N. J., on January 16. 

“There are 2,565 mutual fire and cas- 
ualty organizations doing business in the 
United States as compared with 428 
stock fire and casualty companies, to 
which we must add seventy-nine stock 
fire and casualty companies of foreign 
countries admitted to do business in the 
United States,” said Mr. Doremus. “A 
majority of the mutual fire insurers are 
purely local whereas most of the stock 
companies do a general country-wide 
business. 

“One of the distinct features in the 
mutuals’ method of operation is that 
there is no uniformity among them as 
to the transaction of fire insurance busi- 
ness. They employ several methods: 
some issue nolicies of perpetual insur- 
ance; others issue contracts at a nominal 
fee and make periodical assessments 
ment mutual); others charge a sizable 
deposit premium and return a goodly por- 
tion at the expiration of the policy which 
they misname a dividend. 

Why Mutuals Have Gained 

“\ review of the period of depression 
indicates that mutual fire insurance has 
progressed. The answer to this can be 
found only by learning from the buyers 
of mutual insurance the reasons why 
they select mutual instead of capital 
stock insurance. It is my studied opin- 
ion that many buyers of insurance are 


temporarily willing to sacrifice security 
for reduction in cost; and, furthermore, 
most mutuals make a definite appeal to 
ciass distinction, You will notice that 
most of their advertising is directed 
toward a limited group of persons who 
consider themselves and their risks bet- 
ter than the average. We know the fire 
insurance business must rely upon the 
major fundamentals of spread and aver- 
age. These two fundamentals are never 
disregarded; but the mutuals, in their at- 
tempt to create a class distinction, are 
destroying spread and average. There is 
no question but that a stock fire insur- 
ance company could solicit only the best 
risks, ignore the local agent and reduce 
its rates below the net now charged by 
mutuals. 

“However, this would not be service to 
the public and the community as a whole. 
We must be in the position to offer and 
grant insurance to any worthy citizen 
regardless of the type of business con- 
ducted by him after measuring his risk 
by the yardstick of the rating schedule. 

While we have reviewed only a few 
of the aspects of non-stock competition 
it might be well to conclude with the ob- 


; rvation that competition is good for 


our business and likewise good for the 
agency forces. It makes agents analyze, 
sell and service their business. It creates 
within them a desire to contact custom- 
ers more closely. It stirs them to a de- 
sire for a more complete knowledge of 
our business. Above all, competition op- 
erates towards the destruction of the 
agent who is content to sit in a com- 
fortable swivel chair and mail renewals 
to his customers.” 





HOLDS LINE FOR STOCK CO.’S 





Rutherford, N. J., Local Agency Tells 
Board of Education Why Offer of 
Mutual Should Be Rejected 
The Board of Education of Ruther- 
ford, N. J., last week retained its stock 
fire insurance on the school property 
after giving serious consideration to a 
proposition offered by a mutual com- 
pany, the new offer involving promise of 
arate reduction through dividends. The 
Weed & Bloecher Co., Inc., local agents 
of Rutherford, helped save the line for 
themselves and the stock companies 
through presentation to the Board of 
Education of arguments tending to show 
the advantages of stock fire insurance 

over assessment mutual coverage. 

First of all the agency pointed out to 
the school board that it is a question 
whether or not the New Jersey state 
constitution will permit a board of edu- 
cation to carry mutual fire insurance. 
The names of states that have ruled 
against governing bodies using mutual 
insurance were listed. 

Going into a financial review of the 
insurance companies seeking the school 
fire insurance of $951,540 the agency said 
that the mutual has a surplus to policy- 
holders of $1,740,000 while the twenty- 
two stock companies carrying the cover- 
age had combined surpluses’ of 
$380,022,000. 

The agency stated also that if the mu- 
tual plan of insurance entered every walk 
of life there would be no retail business 
In any community. Not only would most 
insurance agents lose their jobs but the 
large proportion of persons engaged in 
other lines of selling would also soon be 
out of employment. 





GETS 7 YEARS FOR ARSON 


_Judge J. Edward Knight at Freehold, 
N. J., last week sentenced Philip Latini 
ot Long Branch to seven to ten years in 
State prison on a conviction of arson. A 
co-defendant, who was freed on _ bail 
when the jury disagreed, will be retried 
early in March. 


Still Differ on Definition 
Of Solicitor in Phila. 


A difference of opinion as to the defi- 
nition of a solicitor and the manner in 
which he should be defined prevented the 
final solution of the problem at the latest 
meeting between the Philadelphia Insur- 
ance Agents Association committee and 
the group representing the Eastern Un- 
derwriters Association. 

Seeking to solve this question “across 
the table” rather than by legislation, the 
companies and agents have had several 
meetings to discuss the solicitor question. 
At the first two meetings the agents and 
companies presented their sides of the 
matter. At the last session two definitions 
were presented—one drawn up by the 
agents and one by the companies. Ex- 
ceptions were taken to both and the 
differences argued. At the conclusion 
of the meeting it was decided to draw 
up a new definition for presentation at 
a later meeting. 

The solicitor question has long been 
a moot one in Philadelphia with the 
agents seeking abolition of all solicitors 
who were not in reality in the insurance 
business. They sought to gain this end 
through passage of Senate Bill 945 at 
the last session of the Legislature. Now 
they are seeking to gain their end 
through peaceful negotiations. 

The definition of a solicitor, when it 
was finally approved, will be made part 
of the by-laws of the Philadelphia Fire 
Underwriters Association. The present 
licensing act precludes the complete op- 
eration of the definition before next Sep- 
tember. 


G. & R. ENTERS MORE STATES 

The Globe & Rutgers Fire has been 
licensed in Rhode Island and New Hamp- 
shire. The company is now entered in 
forty-one states in addition to Alaska, 
Hawaii and the District of Columbia. 
Starkweather & Shepley, Inc., will rep- 
resent the company in Providence while 
Ralph E. Came of Rochester, N. H., is 
the first agent to be appointed in that 
State. 
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An old insurance friend of mine, now 
president of the leading bank at Fulton, 
N. Y., told me that if he had had a son 
he would have apprenticed him in the 
start to a local agency and after four 
or five years of that he would have 
placed him in another business. That 
would have given him the advantage of 
the training that comes to a young man 
being a local agent both by coming into 
personal contact with all kinds of pros- 
pects and learning a little something of 
every kind of business (in a manufac- 
turing town like Fulton). He himself 
went through the routine: after running 
a successful agency for many years he 
became a manufacturer, financier and 
bank president. This man is N. L. Whit- 
aker and many old-timers will remember 
hin. 

At one time, when the executive com- 
mittee of the old Underwriters Associa- 

on of New York was looking for a suc- 
cessor to Frank Jenness, Mr. Potter and 
myself (Mr. Potter was then a fieldman) 
had him in mind as well qualified to fill 
that position, but he wouldn’t have tak- 
en it. Mr. Potter and I were working 
on behalf of the committee and this was 

ork that was off the record and it not 
known generally nor remembered. 
* a *x 
A “Delightful” Combination 

The combination of a cold, damp morn- 
ing and having to trot into the suburbs 
of a small town to inspect a risk where 
a stranger is always under close observa- 
tion and suspicion, then having a shoe 
lace become untied and flop around the 
muddy sidewalk and then having to bend 
over and tie it has always been a distress- 
ing combination to me even after forty 
years of traveling. I wonder whether 
others of my traveling friends have felt 
the same way. 

* * 
A Tribute to Bill Hecox 

The following tablet hangs in Billy 
Hecox’s office at Binghamton, N. Y., 
neatly framed with a picture of Bill in 
his uniform when he was “doing his bit”: 

Motto of the Old Red Horse 
I serve 

I serve my country 

Serve my State 

& dear old Bingo-town 

The tattered and torn 

The ladies jorn 

The regular guys and those forlorn 
And looking for more 

The old Red Horse is now 74 

Feb. 9, 1935 
Guest of a few of the boys at luncheon 
at Elks Club 12:30 P.M. that busy day 

I called at Bill’s office recently and he 
wasn’t in. so I had a chance to copy this 
without his knowledge and consent. All 
of us traveling men share the friendship 
and respect his friends expressed in that 
tablet and wish him many more years of 
health and happiness, rightly deserved. 

x = @ 
“Fossil” Animals May Still Exist 

Referring to the following clipping 
this confirms the stories explorers in 
South America heard from the interior 
that some species of “fossil” mammals 
still exist in the tropical jungles where 
conditions caused by luxuriant vegeta- 
tion approximated prehistoric conditions. 
I remember reading a story by a novelist 
thirty years ago who had above subject 


as his theme. The 
herewith: 

“Dr. W. B. Scott of Princeton Uni- 
versity told the academy that the last 
of the giant mastodons in the western 
hemisphere, ordinarily believed to have 
been ancient creatures, were killed in his- 
toric times by Indians in South America. 
The giant groundsloths that migrated to 
North America after the Isthmus of Pan- 
ama emerged from the ocean also existed 
in comparatively recent times, part of the 
hide and hair of an animal having been 
found in a South American cave.” 

.* 6 «© 


Modern Youth and Its Lack of 
Consideration 

Several friends have asked me what 
could be done about the great American 
annoying pastime of sticking knees into 
the back of your seat in trains, movies 
and in other places. Modern youth, es- 
pecially, is fond of this rough-neck, in- 
considerate practice. They don’t seem 
to be able to sit upright in their seats 
with a straight backbone. They have 
to work themselves into a position so 
that the center of gravity rests on their 
spine with their legs upright into the 
back of your seat. We have been prone 
to decry European compulsory military 
training for youth, but a certain amount 
of this discipline would do the youth of 
our land a lot of good. Of course, you 
can’t expect much consideration from a 
lot of hoodlums, but this custom is in- 
dulged in by the so-called “best young 
people” when away from their own 
homes—and if older people indulge in 
the custom they should be apprehended 
and fined. 

Lack of consideration for the comfort 
of older people, I am sorry to say, is 
rampant. The other day, coming from 
Schenectady towards New York, I en- 
tered the day coach, which was well 
filled, and after looking around and not 
finding anyone who was occupying two 
seats willing to move, I stopped before 
two fat young men who between them 
were occupying four seats, having turned 
one over. I asked them to make room 
for me, stating they could not occupy 
four seats in a crowded car, and when 
their movements were too slow I put 
their packages off the seats and delib- 
erately turned the back of the chair over, 
thus forcing them to occupy two seats 
only. 

Hardly had I become seated when a 
colleve bo¥ asked me whether I wouldn’t 
vacate my seat and take one down the 
aisle, because he and his three college 
“chumps” wanted to sit together. The 
answer on my part was a decided “No!” 
and I told them that kids shouldn’t ex- 
pect older people to sacrifice themselves 
for them. 

The two dark, fat men back of me 
were very quiet for a while. They knew 
I had the whole car of people solidly 
supporting me and finally left to go into 


clipping is given 
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the smoking car, for everybody was 
watching them and me. The young men 
also subsided and peace settled down on 
us for a while. I have asked movie pro- 
ducers to post signs in their auditori- 
ums next to posters asking for silence, 
so hard to obtain in movie audiences, 
these suggested posters to bear the in- 
scription: 

“You have paid for one seat only, 
therefore your price does not entitle you 
to monopolize two seats by sticking your 
knees into the back of the chair in front 
of you. Be considerate, even if it comes 
hard to you.” 

One movie magnate asked me what I 
could suggest to make his pictures more 
enjoyable, and I offered the above. He 
answered that he could not well do that. 
Why not? If people behave like cattle 
they should be so treated. 





TAMPA EXCHANGE OFFICERS 


Officers and directors of the Tampa 
(Fla.) Insurors Exchange, elected last 
month to serve during 1936, were install- 
ed at the annual meeting of the organ- 
ization held January 16, at the Tampa 
Yacht and Country Club. Wallace O. 
Stovall is the new president; R. B. Diaz, 
vice-president; Charles C. Light, treas- 
urer, and L. A. Roos, secretary. 

The directors on the new board are 
C. H. Bleck, Jr., O: H. Carter, L. A. 
McGeachy, Lester Pearson, Robert C. 
Rice, C. A. Stroud, and Henderson War- 
ren. The retiring directors are H. L. 
Crowder, Glen Evins, Wallace O. Stovall, 
and Carl B. Smith. L. A. McGeachy, 
retiring president, who also has been 
acting as treasurer, was presented with 
a gift by the members in appreciation 
.- services to the exchange during 

35. 





SUCCEEDS JOHN D. SAINT 


S. G. Otstot, local agent of Ashe- 
ville, N. C., and former president of the 
North Carolina Association of Insurance 
Agents, was last week elected secretary 
of the organization to succeed John D. 
Saint, who has become executive secre- 
tary of the Oklahoma agents’ association. 
Mr. Saint was presented with a traveling 
bag at a testimonial luncheon given in 
his honor at Raleigh. 
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25 YEARS WITH AETNA (FIRE) 





S. W. Ross, State Agent at Rochester, 
N. Y., and John K. L. Marvin, Special 
Agent, Mark Anniversaries 

Two well-known fieldmen of the Aetna 
(Fire) group, S. W. Ross, state agent for 
western New York, and John K. L. Mar- 
vin, associated with Mr. Ross at Roches- 
ter as special agent, have completed a 
quarter century of service with the com- 
pany. 

Mr. Ross, a native of Cambridge, 
Mass., spent a year with a local insur- 
ance agency in Hartford before joining 
the Aetna’s home office staff. Eight 
years later he was appointed special 
agent for automobile lines in the Penn- 
sylvania territory which he covered for 
four years. He was then transferred to 
Syracuse, N. Y., to act in a similar 
capacity. 

In 1928, on the resignation of Burton 
B. Gracey as state agent for central New 
York, Mr. Ross succeeded to his place 
In 1934, when Robert S. Garvie, then 
State agent, was elected assistant secre- 
tary and moved from Rochester to Hart- 
ford, Mr. Ross was moved from Syracuse 
to Rochester and given charges of the 
western New York territory. 

Mr. Marvin was born and educated in 
Deep River, Conn. Until 1919, he was 
located at the home office in Hartford. 
He was then transferred to the field as 
marine special agent for up-state New 
York with headquarters in Albany and 
two years later he was moved to the 
Syracuse office. Since 1924 Mr. Marvin 
has been iocated at Rochester covering 
the _western New York territory as 
special agent. 





FIRE MARSHAL FOR TAMPA, FLA. 


Gus A. Bremer, former Tampa election 
board official, has been appointed fire 
marshal of Tampa, Fla., by Mayor R. E. 
L. Chancey. The job of fire marshal 
was abolished three years ago and since 
then fires have been investigated by the 
police department. 
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Many Leaders at South 
Jersey Club Banquet 


FIELD MEN HOSTS AT CAMDEN 








Withers, Watson, Read, Schmults, Kite 
and Hickman Address Several Hun- 
dred at Annual Dinner 


The South Jersey Field Club Monday 
night held its first annual dinner since 
1929 with several hundred in attendance, 
filling the ballroom of the Walt Whit- 


man Hotel in Camden. In the list of 
those present were many company of- 
fcials, including William T. Read, presi- 





K. WITHERS 


CARL 


dent, Camden Fire; John Kremer, vice- 
president, Insurance Company of North 
America; John and Samuel Rodgers, 
vice-presidents, State of Pa.; Harry 
Huth, Barry Truscott, vice-presidents, 
Camden Fire; Elwood Thompson, secre- 
tary and treasurer, Camden Fire; A. W. 
Tyrol, secretary, Hartford Fire; Ray- 
mond Reider, secretary, America Fore; 
Elmer Van Dusen, secretary, State of 
Pa.: John Glendenning, secretary, 
Franklin Fire; W. Stanley Kite, resident 
vice-president, Hartford Accident. 

A number of agents’ association county 
vice-presidents also were in attendance, 
among them being William Wilson, At- 
lantic City; Roy Darby, Ocean City; 
Clarence Reeves, Cumberland; O. W. 
Acton, Salem; William Hambleton, Cam- 
den; H. F. Stockwell, Jr., Burlington, 
and Warren Curry, Gloucester. 

_Leon A. Watson of the New Jersey 
Schedule Rating Office, who acted as 
toastmaster, paid high tribute to Carl K. 
Withers, New Jersey Banking and In- 
surance Commissioner and _ feature 
speaker of the evening. He asserted that 
Mr. Withers was one of the best insur- 
ance commissioners in the history of the 
state and was a full-time commissioner 
working on a part-time salary. 

Withers On State Insurance 

In his address, which was brief, as 
were all of the talks on the program, 
Commissioner Withers outlined his plan 
for handling the insurance on the institu- 
tions taken over and being liquidated by 
his department. He defended the plan 
and declared that “it is working to our 
entire satisfaction.” He said that as a 
result of the plan, whereby the fifty-six 
or fifty-eight companies and some 5,600 
pieces of real estate are insured in one 
master policy, reinsured in every com- 
pany licensed in the state doing % of 1% 
ot the total business, with the business 
distributed to the agents through the 
Jersey agents association, the business 
has been centralized and confusion elim- 
inated. 

William T. Read, Camden Fire presi- 
dent, urged no meddling with the Con- 
Sttution. “Keep the Constitution and 
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” he de- 


you'll always have prosperity, 
clared. 

Mutual co-operation between agents 
and companies, rather than legislation, 
should be used to solve problems of the 
business such as agents’ qualification, 
Edward M. Schmults, president, New 
Jersey Association of Underwriters, ad- 
vocated. He asserted that agents and 
companies must work together to solve 
the many problems of the business; must 
have mutual respect for each other, and 
should be open to constructive criticism. 

A closer intermingling and relation- 
ship between fire and casualty agency 
groups was urged by W. Stanley Kite, 
resident vice-president Hartford Acci- 
dent. He pointed out that the insurance 
business from a standpoint of both per- 
sonnel and annual sales is one of the 
most important in the United States but 
has never been able to make its influ- 
ence felt because it has lacked a co- 
operative spirit. He suggested that the 


insurance business present a united front, 
all insurance men to oppose habit of leg- 
islators continually seeking to liberalize 
and overhaul insurance laws to detriment 
of the business, and also to oppose un- 
just taxation of companies. 
Hickman on Safety Work 

The final speaker of the evening was 
Frederick Hickman of Atlantic City, 
chairman of the accident prevention com- 
mittee of the National Association of In- 
surance Agents. He told how his com- 
*mittee had found hundreds of organiza- 
tions interested in safety work with the 
National Safety Council as the clearing 
house. He cited the number of dead and 
injured through accidents yearly and re- 
marked that the economic loss from ac- 
cidents amounted to $3,500,000,000 a year. 

Former United States Senator David 
3aird, Jr., of New Jersey, who was to 
have delivered the address of welcome, 
was unable to be present because of ill- 


ness. 


Ralph H. Morrell to Assist 


Reed in Fire Loss Course 


Prentiss B. Reed, who for several years 
has conducted the course in adjustment 
of fire losses at Columbia University, has 
arranged this year for the cooperation 
of Ralph H. Morrell of Davis Dorland 
& Co. It is felt that an understanding 
of the viewpoint of the broker and of 
the insured in loss adjustments is of 
great importance in the work of the 
adjuster. Mr. Morrell’s experience as a 
broker in handling adjustments and as 
a lecturer make him particularly fitted 
for presenting this side of the work. 





COX ON I.M.U.A. COMMITTEE 

Douglas F. Cox, head of Appleton & 
Cox, Inc., has been elected to the ex- 
ecutive committee of the Inland Marine 
Underwriters Association to fill the un- 
expired term of the late C. Curtis Macy 


With Help at His Fingertips... 





When fire breaks out, your watchman must discover it quickly, and summon the fire department 
immediately. Any delay may mean the difference between a trivial loss and disaster. 

But unless your watchman is under the continuous supervision of an outside agency, you 
can never know that he is actually patrolling your premises. Nor does he have at his finger- 
tips the instant aid of emergency forces. 


To entrust your protection to your watchman alone—isolated from the outside world, with 
only his sense of duty to keep him alert, only his unaided judgment to rely on in emergencies 
—is to gamble with CHANCE. 


An A. D. T. Supervised Watchman Has Emergency Help at His Fingertips 


A.D.T. Supervision eliminates the watchman’s greatest handicap— isolation. His patrol stations are electrically 
connected with the A.D.T. Central Station. Any delay in his signals is immediately investigated by an armed 
and bonded A.D.T. Patrol. In case of fire, private fire alarm boxes conveniently located throughout the build- 
ing enable him to summon the fire department instantly and accurately. 

By keeping your watchman ever alert . . . by taking over his duties when for any reason he abandons his 


patrols . . . by placing at his fingertips the means to summon instant assistance in emergencies . 


0 ee Bh Te 


Supervision assures you of positive and continuous protection against the hazard of fire. Means are also provided 
for the watchman secretly to summon armed assistance in case of burglary or holdup. 

A. D.T. Central Station Watchman Supervisory and Manual Fire Alarm Service is available in all prin- 
cipal cities. Send for our free booklet, “And All Is Well’’, which completely describes this service. 


WATCHMAN SUPERVISORY AND MANUAL FIRE ALARM SERVICE 
WATERFLOW 


SPRINKLER SUPERVISORY AND 


=EaD> 


A. D. T. Central Station Protection Services 


ALARM SERVICE 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY - 155 Sixth Avenue, New York, W. Y. 


BURGLAR ALARM 
‘“*AERO”™ 


HOLDUP ALARM 


AUTOMATIC FIRE ALARM 





A NATION-WIDE PROTECTION SERVICE 
AGAINST FIRE, BURGLARY AND HOLDUP 
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New Buyers’ Ass’n 
(Continued from Page 24) 


such as seem best adapted to promoting 
its ends within the pattern of its an- 
nounced limits. Its primary activity will 
be encouragement of the formation of 
local buyers groups and their develop- 
ment as forums for discussion of insur- 
ance problems. Out of this framework 
it is expected that later a research or- 
ganization may be built up the field of 
which will be the whole range of insur- 
ance and prevention problems. It is ex- 
pected that by investigation and confer- 
ence its work will benefit legitimate in- 
surance and other business interests and 
that it will set up standards of lasting 
value. 


President Explains Growth of Movement 

President Schmidt in a statement on 
the genesis of the Institute states: 

“In May, 1933, the insurance managers 
of five business concerns, with headquar- 
ters in New York and environs, met by 
appointment for a frank round table dis- 
cussion of their mutual problems. These 
men had become acquainted previously 
at the annual conference of the insur- 
ance division of the American Manage- 
ment Association, gatherings at which 
both buyers and sellers of insurance ex- 
changed opinions on matters of common 
interest. Although these formal confer- 
ences provided all who attended with a 
wealth of information and valuable ideas, 
individual buyers sensed that even great- 
er benefits would be derived from sim- 
ilar and more frequent meetings com- 
posed of buyers only, and this conviction 
was primarily responsible for absence of 
sellers from the round table inaugurated 
by the five insurance managers on the 
occasion referred to above. 

“This initial private meeting of the 
buyers was so fruitful that all who par- 
ticipated agreed that much could be 
gained by holding similar conferences 
each month. Moreover, they decided ‘hat 
the insurance managers of other con- 
cerns should be invited to join the group. 
Both of these ideas were put into effect 
and by the following December the orig- 
inal group of five had grown so large it 
became necessary to organize their ac- 
tivities along more formal lines. By- 
laws were adopted, officers and directors 
chosen, membership dues collected and 
the organizatian was put on a sound 
business basis generally. 

“Thus more than two years ago Insur- 
ance Buyers of New York was born. To- 
day it is a thriving and energetic body 
and a recognized factor in the insurance 
attairs of the state and nation. Similar 
associations have snrung up in other scc- 
tions of the country, and in addition 
many trade associations have established 
permanent insurance committees. All of 
these groups came into existence b« 
cause, first, their individual members 
found it increasingly difficult to procur 
essential insurance on satisfactory terms, 
and, second, they have recognized tht 
fashioning and buying such protection is 
a major phase of business management 
requiring specialized knowledge. Thx 
splendid progress which these groups 
have made is a matter of record. 

“Every insurance buyer is familiar 
with the obstacles which he encounters 
when he tries to purchase at reasonable 
cost insurance designed to fill his partic- 
ular requirements. These obstructions 
are the result of unsound practices and 
conditions which have become so thor- 
oughly a part of our insurance system 
that buyers must take the initiative if 
the situation is to be remedied. Morc- 
over, if anything worth while is to be 
accomplished, buyers in all parts of the 
country must act in unison.” 





NATIONAL F. & M. DIRECTOR 

(,eorge W. Bauer, president of th: 
Union County Trust Co. of Elizabeth, 
N. J.. has been elected a member of the 
board of directors of the National Fir: 
& Marine of Elizabeth of which E. ¢ 
Jameson is president. 
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Memory of Late O. A. Hine 

Follett L. 
dent of the New York State Association 
of Local Agents, Inc., pays the following 
tribute to the late Omar A. Hine, 96 year 
old agent of Watertown, N. Y., who died 
recently: 


Greeno of Rochester, presi- 


“He was a familiar figure at the con- 
ventions of the New York State Associa- 
tion, At the convention in Syracuse last 
May he gave his report as presidcnt of 
the Watertown association and received 
an ovation from the membership present 

“He was remarkably active and alert, 
maintaining his interest in New York 
State and National Association affairs 
despite his advanced age. His high stand- 
ing with the agents of his own city, his 
long years of service and local agency 


work and his fidelity to the American 
Agency System and the principles of the 
state association remain as an enduring 
memory and an inspiration to the young- 
er members of our organization. 

“In a meeting held at Syracuse on 
January 11 resolutions were adopted by 
the executive committee of the New 
York State Association of Local Agents 
in a tribute to his memory.” 


NEW BRITISH DIRECTORS 

Sir Vincent Baddeley, K.C B., and J. 
W. Beaumont Pease have been appoint- 
ed directors of the Alliance Assurance. 
Sir Vincent has taken up this office on 
retirement from the position of Deputy 
Secretary of the Admiralty, which he 
has held since 1931. Mr. Pease is chair- 
man of Lloyd’s Bank, Ltd., and of the 
Bank of London and South America 
He is alternate chairman of Lloyd’s and 
National Provincial Foreign Banks Ltd. 








mobile purchases called 


paper. 


99 John Street 


HAVE YOU SEEN.....? 


the new booklet on bank financing ol aulo 
“A. Profitable Thought. 
Mr. Banker”? This plan will bring automobile pre 
miums to your office in important volume. 

Long ago we realized that automobile buyers 
get more salislactory service if their automobile in 
surance is all written by their own local insurance 
agents. Study of the subject convinced us that 
buyers will get lar better financing service by borrow- 
ing directly from their local banks. So we pul the 
results of our discussion and study of automobile 
financing into a booklet for bankers. It gives a prac- 
tical, profitable, eminently safe and sound way for 


commercial banks to write the individual automobile 


Set forth in this booklet, in a conversation be- 
tween a typical agent and a typical commercial 
banker, is a message you should deliver personally to 
your banker. You and he will both profit from. it. 


Send for your free copy today. 


The 
LONDON ASSURANCE 


The 
MANHATTAN 


Fire and Marine Insurance Company 


The 
UNION FIRE 


Accident and General Insurance Company 


New York 























Dies in Pittsburgh 





HELEN M. 


FREUND 


Miss Helen M. Freund, secretary of the 
Pittsburgh Insurance Club and for ten 
years connected with the John C. Me- 
Carthy brokerage office there, died this 
week of pneumonia. She was twenty- 
seven years old, and had been active in 
state and national insurance organiza- 
tions in addition to the Pittsburgh Club. 
The funeral was held Wednesday at 
Holy Rosary Church. She was born in 
Pittsburgh, educated at Holy Rosary 
School and had been with the McCarthy 
office since she was seventeen. As an 
officer of the Vittsburgh club she was 
one of those responsible for the smooth 


running of the famous annual dinner 
cvent. 


TO HONOR WILLIAM H. KELLY 
Christopher A. Gough, Deputy Insur- 
ance Commissioner of New Jersey, and 
Walter Snedeker, chief of the license di- 
vision of the New Jersey Insurance De- 
partment, will be two of the principal 
speakers at the testimonial dinner to be 
given William H. Kelly, former New Jer- 
sey Commissioner of Banking and In- 
surance, tomorrow evening at the Elks’ 
Club in East Orange. Many insurance 
men will be among those attending. 





HARTFORD BOARD OFFICERS 


T. W. Brown, secretary of the George 
B. Fisher Co., was re-elected president 
of the Hartford Board of Fire Under- 
writers at the annual meeting last week. 
Paul B. Godard of Godard, Rice & Co. 
was re-elected vice-president, and Edwin 
S. Cowles, Jr., of E.S. Cowles & Son, was 
re-elected secretary-treasurer. W. H. 


Wiley again heads the executive com- 
mittee. Other members of the commit- 


tee include Thomas F. Oakes, William G. 
Berman and John Morrison. 





INSURANSHARES ASSETS 


Insuranshares Certificates, Inc., reports 
that the assets value of its stock on De- 
cember 31 was $7.95 a share, compared 
with $5.44 at the close of 1934, a gain 
of 46.13%. Investments held are all in 
fire, life and casualty insurance compa- 
nies, with close to 79% of the holdings 
being those of fire companies. Total 
assets of the holding company are $6,- 
756,065. 





NEW BOWRING DIRECTORS 

Three new directors have recently been 
elected to the board of C. T. Bowring & 
Co. (Insurance), Ltd. They are Cosmo 
S. Crawley, Leslie B. Wimble, and 
Montague D. Hargreaves. 

George Leonard Lambert has_ been 
elected to a seat on the board of the Re- 
insurance Corporation. ; 

Lord Cottesloe has been elected chair- 
man of the Guarantee Society. 
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Agent Cannot Change Policies 


Without Consent of Assured 


The Essex ire insured the dwelling 
house of Mrs. S. T. Buchanan in South 
Carolina for $1500. The local agent, who 
had attended to her insurance business 
for fifteen years, represented a number 
of companies, including the Sussex, suc- 
cessor in interest to the Essex, and the 
Standard Fire. On November 21, 1931, 
in response to a request from the Sussex 
to cancel all South Carolina risks, he 
wrote a policy in the Standard insuring 
the risk and made a notation in his rec- 
ords indicating cancellation of the Es- 
sex policy. Next day the Standard pol- 
icv was mailed to the insured, with a 
request for the return of the Essex 
policy. Early on November 23, before 
the insured received the Standard policy 
or the request for the surrender of the 
Essex policy, the house was destroyed 
by fire. ; 

The Sussex, in settlement of an action 
against it by the insured, paid her the 
full amount of her claim and sued the 
Standard as assignee thereof on the 
Standard policy. 





L. & L. & G. CHANGES IN OKLA. 


John A. Bosdett Named State Agent to 
Succeed Late James E. Sharpe; As- 
sistants Are Appointed 
Harold Warner, United States mana- 
eer of the Liverpool & London & Globe, 
has announced several field changes in 
Oklahoma following the death on Decem- 
ber 31 of State Agent James E. Sharpe, 
one of the L. & L. & G.’s oldest fieldmen 
in point of service. Mr. Sharpe became 
associated with the New Orleans depart- 
ment of the Liverpool in 1905 and was 
later transferred to field work in Texas 

and Oklahoma. 

John A. Bosdett, previously state agent 
for the Royal and Queen at Oklahoma 
City, has been appointed to succeed Mr. 
Sharpe and to act in a similar capacity 
in the State of Oklahoma, with super- 
vision over the companies of the Royal- 
Liverpool groups with the exception of 
the Federal Union and American & For- 
eign. Mr. Bosdett will have his head- 
quarters in the Mercantile Building, 
Oklahoma City. 

As assistants Mr. Bosdett will have J. 
V. Keating and J. W. Hartney. Mr. 
Keating has had a seasoned experience 
in the insurance field and has occupied 
various responsible positions in New Or- 
leans, Atlanta and other southern cities. 
His connection with the Royal-Liverpool 
groups dates back to 1931, at which time 
he was appointed special representative 
for the Royal Indemnity and Eagle In- 
demnity companies. In 1934 he was made 
assistant production manager of the 
Eagle Indemnity. Mr. Hartney, son of 
Agency Superintendent Hartney of the 
Chicago office, entered the Western un- 
derwriting department of the L. & L. & 
G. in New York in 1929 and was trans- 
ferred to the metropolitan adjusting de- 
partment in 1931. Since October, 1935, 
he has been connected with the special 
service department. 





WISCONSIN AGENCIES MERGE 


The French Insurance Agency, found- 
ed more than fifty years ago, and the 
Gail Insurance Agency, two of the larg- 
est and most prominent general agency 
trms in Kenosha, Wis., were consoli- 
dated on January 1 as French & Gail. 
The partners:are A. H. French and 
\rthur N. Gail. The latter recently was 
re-elected president of the Kenosha As- 
sociation of Insurance Agents for a sec- 
ond term. He also is a director of the 
Wisconsin Association of Insurance 
Agents. Mr. Gail also is widely known 
for his vigorous and successful opposi- 
ton to the State Fire Fund, not only 
in local matters, but as a_ state-wide 
Principle 


Affirming a nonsuit, the South Caro- 
lina Supreme Court, Sussex Fire v. 
Standard Fire, 179 S. E. 903, held there 
was no evidence that the insured au- 
thorized the agent to waive for her any 
of the contractual provisions of the Es- 
sex policy, especially the five-day notice 
required for its cancellation, or that she 
constituted him her agent, to accept de- 
livery, without her knowledge.and con- 
sent, of a policy issued in lieu of the 
one held by law. 

It was also held that insured’s reten- 
tion of both policies did not, in the cir- 
cumstances, show ratification of the 
agent’s acts in making the substitution. 
Generally, ratification of an unauthor- 
ized substitution cannot be made by the 
insured after loss has occurred. If the 
agent had been the insured’s agent in 
the matter, the court said, a different 
situation would have been presented. 
The Sussex company could cancel the 
policy only by giving the five day no- 
tice. No such notice having been given, 
there was no effectual cancellation, and 
the second policy did not attach. 


Present Officers, Directors and Com- 
mittee Members Re-elected at 
Gathering in Chicago 
All the present officers, directors and 
members of standing committees were 
re-elected at the annual meeting of 
stockholders of the Underwriters’ Lab- 
oratories in Chicago recently. Among 
those attending the meeting were the 

following: 


President F. W. Koeckert, National Board of 
Fire Underwriters and manager of the Com- 
mercial Union fleet; Vice-president Paul B. 
Sommers, National Board of Fire Underwriters 
and president of American; Frank D. Layton, 
chairman of the executive committee of the 
National Board of Fire Underwriters and presi- 
dent of National; John F. Gilliams, chairman of 
the committee on fire prevention and engineer- 
ing standards of the National Board of Fire 
Underwriters and vice-president of Camden Fire; 
and W. E, Mallalieu, general manager, National 
Board of Fire Underwriters. 

In attendance also were President A. R. Small, 
Underwriters’ Laboratories, and the following 
members of the fire protection committee of the 
Western Underwriters’ Association; Chairman 
A. G. Dugan, general agent, Hartford Fire; 
George H. Bell, manager, Western Department, 
National Fire; J. C. Harding, associate manager, 
Western Department, Springfield Fire & Marine; 
Charles W. Higley, president, Hanover Fire; 
C. R. Street, vice-president, Great American; 
Charles R. Tuttle, general manager, Western 
Department, Insurance Co. of North America. 
all of Chicago, and Walter D. Williams of 
Rockford, Ill., vice-president, Security of New 
Haven. 

Guests in attendance at the meeting were W. 
E. Baldwin, manager for Canada of the Amer- 
ica Fore group, and A. H. S. Stead, manager, 
Dominion Underwriters’ Association, 


BENJAMIN C. HINIG DEAD 
soniamin C. Hinig, president of the 
Hinig-Bixby Co.. Cleveland, died a few 
davs ago after thirty-three years in the 
insurance business, 


Agreement to Insure In Agency 


Oil Burners Investigated 
For Use With Standard Fuel 


The investigation of oil burners made 
necessary by the adoption last year of 
Commercial Standard CS12-35 specifica- 
tions for fuel has recently been complet- 
ed by Underwriters’ Laboratories after a 
study of the performance of labeled 
burners fired with fuel meeting the 
standard specifications. Recommended 
grades of oil for each labeled burner 
determined by this investigation are pub- 
lished in the List of Inspected Gas, Oil 
and Miscellaneous Appliances of Decem- 
ber, 1935, the oil numbers referring to 
those grades of fuel defined by the 
CS12-35 specifications 

The investigation showed that some 
types of burners were capable of safe 
operation when using fuel of the same 
erade designation as recommended by 
the Laboratories prior to the adoption 
of the standard specifications. For such 
burners which included those of the 
pressure atomizing type, the wrade num- 
ber of the fuel recommended in the 
December, 1935, list remains the same as 
that recommended for use with these 
burners in previous lists. In other cases, 
however, it was found that safe perform- 
ance could not be expected with the 
grade of fuel of the same number under 
the new specifications. The listing of 
these burners has therefore been revised 
to show the proper grade of oil under 
the new specifications. ; ; 

Copies of the December, 1935, list of 
labeled burners may be obtained from 
the Chicago, New York or San Francisco 
office of Underwriters’ Laboratories. 


Reorganize the Examining 
Division of Pa. Department 


Continuing the reorganization of the 
examining division, the Pennsylvania In- 
surance Denartment has consolidated the 
mutual and stock fire divisions into one 
fire division and has also merged the 
fraternals with the life companies to 
form one life division. Thomas J. Kean, 
former chief of mutual fires, has been 
named chief fire examiner. James Kane 
was appointed assistant chief examiner 
in charge of stock companies and Joseph 
McGowan, former secretary of the Svl- 
vania Fire and who has been in the 
liquidation division of the department, 
has been made assistant chief examiner 
in charge of mutual fire companies. 

Leon McArdle, a protege of former 
Registration Commissioner James Fields, 
who is an active supporter of the Earle 
administration, was appointed chief fra- 
ternal examiner, succeeding W. C 
Curnow. McArdle had been in the build- 
ing and loan division of the banking 
department. 

In addition to Curnow, four others in 
the examining division were dismissed 
over the weekend. They are J. H 
Young, chief life examiner; Thomas 
Paul, assistant chief fire examiner in 
charge of stock life companies: W. Mc- 
Call. assistant fraternal examiner, and 
Guidio Casari, compensation claim man. 


Designated By Mortgagee Upheld 


The granter of a trust deed of real and 
personal property in Florida agreed 
therein to keep the premises insured 
against fire and tornado through the 
Mortgage & Securities Co., New Orleans, 
or any insurance agent or agents desig- 
nated by it. The Mortgage & Securities 
Co., designated Pallardy-Watrous Insur- 
ance Agency as the agency through 
which the insurance should be written 
during the period of the loan secured by 
the deed of trust. For two years the 
owner insured the property through a 
subagent or broker designated by the 
Pallardy-Watrous Agency, the latter re- 
ceiving commissions on account of same. 
The owner then repudiated the agree- 
ment and refused to pay for any insur- 
ance written by the agency. 


The Florida Supreme Court, in an ac- 
tion by the agency against the owner of 
the property, held that the agency had 
a valid cause of action to enforce the 
agreement although it was not a formal 
party to the contract and could recover 
the premiums to accrue on the amount 
of insurance required to be carried after 
the date of institution of the suit. The 
contract fixed the amount of insurance 
to be carried and the minimum term for 
which it was to be carried. The com- 
missions on that amount of insurance 
were definitely fixed and therefore the 
amount the agency was entitled to re- 
cover was ascertainable by simple math- 
ematical calculation. Judgment sustain- 
ing demurrer to the declaration was re- 
versed and the cause remanded. 


RULES ON PREMIUM FINANCING 





Commissioner Hunt of Pennsylvania 
Says All Premiums Must be Financed 
At 6% Interest Rate 
Insurance Commissioner Owen B 
Hunt of Pennsylvania has just ruled that 
no premiums may be financed at an in- 
terest rate other than 6% and that any 
violations of this ruling will be prose- 
cuted on charges of rebating. In order 
to clarify the premium financing situa- 
tion in Philadelphia and the rest of the 
state, one of the leading agents of Phila- 
delphia wrote the commissioner for a 
ruling, stating that he was contemplating 
financing premiums at a rate lower than 
6% and asking if such a procedure would 

be legal. 

The ruling of the 
lows in part: 

“IT find that Section 635 of an Act ap- 
proved May 17, 1921, P.L. 789, and Sec- 
tion 346 of an Act approved May 17, 
1921, P.L. 682, relate to the financing di- 
rectly or indirectly of insurance pre- 
miums written in Pennsylvania by ot 
through any agent, solicitor, broker 
company, association, exchange, etc 

“In the administration of the insurance 
laws of this State, I am quite naturally 
bound by the sections cited, and 1 shall 
therefore insist that the financing direct 
ly or indirectly of insurance premiums 
written in this Commonwealth by or 
through any agent, solicitor, broker. 
company, association or exchange shall 
bear interest at the rate of 6% per an- 
num. In other words, if this ruling with 
respect to the above sections is violated, 
I shall invoke the penal sections pertain- 
ing thereto.” 

Insurance attorneys who have studied 
Major Hunt’s ruling state that as Insur 
ance Commissioner he has the power ar- 
bitrarily to fix the legal rate of interest 
for premium financing at 6% on the 
ground that a lower rate would prove 
detrimental to the business. 


commissioner fol- 


ISTITUTO BUYS OIL STOCKS 


Italian Government Insurance Co. Fur- 

nished Funds For Purchase From 

Eagle, Star & British Dominions 

According to the Roman newspape: 
Il Tempo, when the Eagle, Star & British 
Dominions sold its shares in the two 
Irak oil companies, British Oil and Mosul 
Oil, shares were purchased by funds of 
the Istituto Nazionale, Italian govern- 
ment-owned life insurance company. Sir 
Edward Mountain of the Eagle, Star & 
British Dominions resigned as head of 
the oil companies and was succeeded by 
Senator Bevione, president of the Isti- 
tuto. The English shares were sold to 
the “Agip” (Agenzia Generale Italiana 
Petroli) 52% of the money coming from 
the insurance organization. Mussolini 
has announced that Industrial insurance 
will be made a corner stone of a vast 
Italian social security system, a confer 
ence having been held recently at Venic« 
to that end, and the Istituto will play a 
large part in such a program. 


KENTUCKY TAX REVENUE UP 

The Kentucky State Insurance Depart- 
ment collected $87,153 more in taxes and 
fees last year from insurance companies 
than in the previous vear. Collections 
last year totalled $1,218470. Insurance 
Commissioner McKay Reed said in his 
report just submitted to Governor Laf- 
foon that 459 insurance companies are 
now operating under license in the state 
Policyholders paid premiums to these 
companies last vear totalling $33,912,594 
for life insurance, $11,089,121 for fire in- 
surance and $8,513,216 for casualty i 
surance including automobile liability 


NEW LAWS IN ECUADOR 


A new irsurance law for Ecuador went 


into effect on January 1. Each insur- 
ance company must have a minimum 
capital of 500,000 sucres (one sucre is 


equal to 20 cents normally) and it must 
invest 50% in government bonds and 
mortgages. 
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Electrical Testing Devices On 


Large Ships to Control Fire Risks 
By A. C. Hardy 


Some well-considered suggestions and 
ideas on emergency power arrangements 
and electrical testing devices on large 
vessels in order to control fire risks are 
published in the current issue of the 
Marine Underwriter, the organ of the 


International Union of Marine Insur- 
ance, published in Germany. A. C. 
Hardy, the author, is a marine engineer. 


Extracts from the article follow: 

It seems aimost superfluous to state 
today that the underwriter must be re- 
garding the increasing complexity of the 
modern ship with concern. In_ particu- 
lar, electricity is playing a greater and 
greater part on shipboard. This has the 
dual effect of making it necessary to 
ensure that electrical gear shall be fire- 
proof and that any electrical leakages shall 
be easily traceable. At the same time elec- 
tricity while bringing with it a few po- 
tential dangers, has many advantares 
not the least among which is flexibility 
of standby power in the event of a 
major casualty when the sh'p ts at sea 
These aspects are very much inter-con- 
nected, for lack of proper testing p-e- 
cautions may easily cause a major casu- 
alty through a fire. While this latter 
in itself may be sufficient to sweep a‘ay 
any emergency devices fitted there is no 
excuse for their not being put on ship- 
board to take care of accidents other 
than fire. Even then, standby light and 
power mav function long enough to mini- 
mize panic to some lines and to maintain 
communications to the last. 

Normandie and Queen Mary Compar-d 

From a standby point of view the Nor- 
mandie of the French Line is undoubt- 
edly one of the most lavishly equipp-d 
ships in the world. She makes inter- 
esting contrast with the Cunard White 
Star Queen Mary where the arrange- 
ments for maintaining light and power 
are of an entirely different nature. Par- 
ticulars are not yet available concerning 
the complete equipment of this ship, but 
it would seem that in addition to ar- 
rangements whereby steam can be kept 
on certain boilers for supplying certain 
auxiliary electrical power to the last mo- 
ment, the only emergency power produc- 
ers above deck are two 75 kw. 220 volt 
d. c. petrol parafin engines. Also there 
are two powerful searchlights fitted on 
the bridge top. These two oil engine 
units, assuming the engine room com- 
pletely flooded, would have to take care 
of all the panic lighting on the ship 
and any other emergency duties. 

A list of the emergency arrangements 
on the Normandie in contrast is almost 
bewildering. There are two generator 
sets on the promenade deck each com- 
prising a 150 kw. 220 volt d. c. unit, capa- 
ble of operating at 187.5 kw. overload 
for over one hour. These supply lighting 
and power to certain parts of the ship 
and also can give sufficient current for 
operating the capstan and mooring 
winches so that the ship can be moved 
along a quay side without steam being 
on any of the boilers 


Emergency Equipment 


In addition there is a most complete 
battery set for emergency services. A 
group of accumulators of cadmium nickel 
type of 528 ampere-hour capacity at 110 
volts is located in the after part of the 
ship on the upper deck. This battery 
feeds a secondary emergency circuit, 
duplicating in part the first emergency 
circuit. This battery also supplies current 
for the twenty-eight high power reflector 
lamps which are provided for supplying 


light to the passengers when entering the 
lifeboats and for lighting a sufficient area 
of the sea around the ship. Additional 
services operated by this battery are the 
lighting of the sun deck, the operation 
of the alarm bells, Tyfon whistles on the 
funnels, the order transmitters and con- 
trol circuits throughout the ship. 

For additional emergency services fif- 
teen batteries of cadmium nickel accu- 
mulators of twenty ampere-hour cz apacity 
at twenty-four volts are provided for 
panic lighting, and are automatically 
brought into action in the event of any 
of the vital I'ghtine circuits being acci- 
dentally deprived of current. These bat- 
ieries, which have a restricted field of 
ac ion, are maintained under continuous 
load by current fed from the turbo-gen- 
erators through junction switches, which 
keep them ready to be brought into in- 
stant use. The lighting from this source 
is naturally of reduced intensity, but is 
nevertheless sufficiently effective to al- 
low the crew to find their way through 
compartments where the more important 
equipment is located or behind the 
switchboards. 

It is hardly fair perhaps to make a 
comparison such as we have made abov 
particularly in view of the lack of in- 
formation concernine the Queen Marvy 
In any case, it should be said that beth 
ships have an extensive selective system 
for circuits whereby in the event of 
overloads occurring certain circuits are 
cut out. Opinions in the ship constrne- 
tional no less than in the underwritine 
world vary as to the decree of standby 
measures which are necessary. 

Localizing Fire Risks 

Most people are agreed, however, on 
the fact that if fire does occur from elec- 
trical connection then it is best that the 
chances of it occurring should be min:- 
mized or localized by careful testing 
while the ship is in normal operation 
at sea. Apart from this, from the un- 
derwriting point of view, it is also of 
interest to encourage any methods which 
shall minimize the likelihood of delay 
at sea due to electrical breakdowns. This 
applies to ships of all types and sizes 
It is usual that electrical breakdowns 
are due to faulty insulation and this will 
cause: 

(a) fires—local heating may cause these 
event before ultimate breakdowns. 

(b) A flash-over causing danger to op- 
erators as well as a probable fire and 





(c) Disorganization of services, delays, 
harbor dues and cost of heavy repairs. 


Hazards of Lack of Continuity of 
Bonding 


Of importance also is the continuity 
of the bonding of all armoring, lead 
sheathing, junction boxes, etc., so that in 
the event of a fault occurring, there is a 
low resistance path for the fault current. 
The fuses or breakers will then isolate 
the faulty circuit. A lack of continuity 
may result in the following: 

(a) That portion of the sheathing or 
junction box, ete. where the fault has 
occurred will become alive and hence a 
source of danger. 

(b) The fault current may leave the 
sheathing and spark over to the frame 
of the ship, possibly causing a fire. 
Where this sparking occurs moreover, 
the sheathing soon becomes perforated 
and the internal insulation quickly de- 
teriorates. 

(c) Electrolysis will probably occur 
wherever the bonding is bad, resulting 
in the eating away of the metallic cover- 
ing of the cable. 


Deterioration of Insulation 
All insulation progressively deterio- 
rates, the rate of deterioration gradually 
increasing. Eventual failure may be due 
to: 
(a) Absorption of moisture. 
(b) Decay through heating. 


(c) Leakage paths due to oil, metallic 
dust, condensed moisture, etc. 
(d) Chafing of the insulation. This 


risk is especially great on board ship as 
the structure is always on the move. 

(e) Electrolysis 

Insulation resistance decreases consid- 
erably with rise in temperature, conse- 
que ntly as all insulating materials conduct 
current to a certain extent and as cur- 
rent through resistance produces heat, 
if this heat is not dissipated, it causes 
«a reduction in resistance of the insulat- 
ing material thus creating further heat- 
ing and eventuaily resulting in failure. 
Obviously therefore, this breakdown phe- 
nomenon has a time factor. 

Heating may also be produced from 
other causes such as choked ventilating 
ducts, proximity of wiring to apparatus 
working at a considerable temperature 
and so on. 

It appears at first sight therefore, that 
the use of electricity on board ship intro- 
duces considerable risks, and this indeed 
would be the case were it not for the 
fact that by means of simple tests con- 
ducted at regular intervals with a “Meg- 
ger” or similar testing set and forming 
part of the routine of organized mainte- 
nance, incipient faults can be detected 
and remedied before actual breakdown 
occurs. By regular logging and plotting 
on a curve the results of these tests, the 
rate of any deterioration can be easily 
observed. In this wav, defective insula- 
tion may be detected in advance of trou- 
ble and repairs made at convenient times. 
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Deferred Payments 
(Continued from Page 30) 


the property insured. Where purchasers’ 
responsibility is so lodged the seller jg 
interested in insurance that will reim- 
burse him if his efforts to collect from 
the purchaser in the event of loss are 
unsuccessful. This is known as a con- 
tingent form and includes the following 
pertinent wording :— 

“The assured warranted to make all 
reasonable efforts to collect the unpaid 
balance after any loss or damage and 
upon failure to collect said unpaid bal- 
ance the company will advance the 
amount of the loss or damage to the 
property, not exceeding the sum of the 
unpaid balance except that no claim shall 
attach under this insurance where the 
value of the salvage after any loss or 
damage equals or exceeds the amount of 
the unpaid balance due on the property 
Upon making any advance the company 
shall thereupon become subrogated to all 
rights of recovery by the assured and 
such rights together with vendee’s con- 
tract shall be assigned to the company 
by the assured on receiving said ad- 
vance.” 

Because of the limited cover in thi 
instance the policy rate is somewhat less 
than that applicable to policies hereto. 
fore described. Policies are usually on 
a monthly reporting basis, whereby 
monthly premiums calculated at the pol- 
icy rate are assessed. 

Installation Policies 


Authority for this inland marine policy 
is found in the original definition and 
reads thusly: 

“Marine policies may be issued on in- 
stallation risks covering loss to seller on 
account of physical damage to the prop- 
erty. Such policies shall cover articles 
of machinery or equipment only during 
the period of installation and testing.” 

Many interesting coverages fall under 
this heading. The insuring of heavy ma- 
chinery, for instance, from the time of 
leaving premises of the manufacturer 
continuously during transportation (in- 
cluding loading and unloading risks) un- 
til arrival and completion of installation 
at the purchaser’s premises tests the im- 
aginative powers of the _ underwriter. 
Type of property being moved and in- 
stalled, its weight, size, shape and con- 
struction must be known. Extent of load- 
ing and unloading risks and whether 
hoisting or skidding methods will be em- 
ployed are important. The obstacles to 
be overcome in installing must be ana- 
lyzed. Of paramount importance is the 
rigger or mover who undertakes the in- 
stallation. What has been his experience 
in handling similar work and has he been 
successful in completing safely difficult 
operations? Is his equipment suitable 
for handling the property insured and 
what is his financial responsibility ? 
What liability does he assume for the 
safety of the property? 

Many risks become writable with the 
application of a substantial deductible 
pertaining to breakage losses. Riggers 
and movers should not be released from 
liability if these risks are to be under- 
taken by insurers. 

In addition to the individual trip risks 
outlined there are many annual policies 
written to cover various other types ol 
cquipment and property for sellers whose 
practice it is to assume responsibility un- 
til completion of installation or testing 
of property at purchaser’s premises. 

The rate basis in any event should be 
the trip transit rate for perils insured 
plus a ratable proportion of the annual 
tariff fire contents rate at place of in- 
stallation for the period of installation 
Where other perils such as tornado are 
covered the tariff rates for such hazards 
must be used. 

There are many pitfalls to be avoided 
in the underwriting of installation risks, 
but the underwriter who is thoroughly 
familiar with the movements to be 1n- 
sured and draws his contracts properly 
should find these writings profitable. 
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Baltimore Companies Gain 


1935 Operations of U. S. F. & G. and Fidelity & Deposit 
Produce Underwriting Profit for Both; Increases in 
Assets, Premiums, Surplus 


Two of the Baltimore companies held 
their annual stockholders’ meetings this 
week—the United States F. & G. and 
Fidelity & Deposit—at which the results 
for 1935 were made known. Distinctly 
encouraging, they indicate that both 
companies made a profit from operations 


of the past year, increased premium 


volume, added to surplus and assets. The 
United States F. & G. made two addi- 
tions to its board of directors: E. 
Gallagher, president, E. J. Gallagher 
Realty Co., and C, j. Fitzpatrick, vice- 
“ee and secretary of the company. 

Asbury Davis, president of the U. S. 
‘ & G. in his report noted that profits 
from 1935 operations amounted to $1,526,- 
821 before credit for appreciation of se- 
curities and payment of interest on its 
loan from the R.F.C. This is equivalent 
to approximately $1.53 a share on the 
1,000,000 shares of common stock. In 1934 
the company had an operating loss of 
$33,123. 

After credit for the increase in invest- 
ment values, totaling $805,397, and allow- 
ance of $141,666 for dividends paid and 
accrued on the preferred stock, the com- 
pany’s total addition to surplus for the 
year amounted to $2,190,552, or $2.19 
share for the common stock. Surplus as 
of December 31, 1935, stood at $7,665,419, 
compared with $5,474,867 as of the end 
of 1934. 

Premiums Up $516,000 

Premiums written before payment of 
reinsurance were $32,786,808, an increase 
of $516,000, and the total income from 
earned premiums, interest and_ rents 
amounted to $31,514,232 Mr. Davis dis- 
closed. Total deductions from this gross 
income included losses of $19,018,728, ex- 
penses incurred of $10,068,517 and taxes 
incurred of $900,165, a total of $29,987,411. 

The company carries a contingency re- 
serve of $1,500,000, a reserve of $3,578,055 
representing the amount required to 
place on a market value basis all stocks 
and all bonds not amortized and a de- 
preciation reserve of $270,260 on its office 
buildings. 

Losses Drop, Taxes Rise 

Mr. Davis’ report further shows that 
the company’s cash at the close of the 
year was $4,271,000 and its holdings of 
bonds and stocks $32,163,256. Cash and 
additions to investments in the year in- 
creased $2,370,970. Total admitted assets 
were $49,573,985. Losses incurred dropped 
$1,835,000, while taxes increased from 
$665,000 to $900,000. Loans outstanding 
against which the company holds collat- 
eral were reduced almost $1,000,000 in the 
year, 

Commenting on the year’s operations, 
President Davis said: 

“While the increase in premium in- 
come was not large, it should be borne 
in mind that our policy has been to cur- 
tail materially the writings in unprofit- 
able lines and to regard them as an ac- 
commodation. This policy has resulted 
a marked reduction of losses which 
Previously characterized these lines. The 
liquidation of our liabilities in connec- 
tion with mortgage guarantees is pro- 
ceeding in an orderly manner in accord- 
ance with the refunding plan.” 

President Miller Points to $490,169 

Profit 

President Charles R. Miller in present- 
ing the annual report on Fidelity & De- 
Posit operations in 1935 said total net 


earnings of the company last year were 
$1,124,611 of which $490,169 represented 
profits realized on the year’s underwrit- 
ing. This latter figure compares with an 
underwriting loss in 1934 of $358,926. 
Total premium income after deducting 
coinsurance and reinsurance, was $10,- 
257,876, represented by $9,085,192 in fidel- 
ity and surety premiums and $1,172,683 
in burglary and plate glass premiums. 





John G. Yost Promoted 


John G. Yost, long in the service 
of the Fidelity & Deposit and one of 
its most popular executives, was elect- 
ed a first vice-president by the board 
this week. He has been holding this 
rank in the American Bonding, affili- 
ated company, for the past year. 











Net income from investments and profit 
from the sale of securities amounted to 
$034,441. 

During the year, dividends amounting 
to $240,000 were paid and on December 
31, 1935 an additional $60,000 was set 
aside to cover payment of a dividend of 
50 cents a share in January 1936, making 
a total of $300,000 paid or set aside for 
dividends out of 1935 earnings. After 
payment of these dividends and losses 
and expense, and making liberal addi- 
tions to reserves, the company added 
$513,918 to surplus, making its net sur- 
plus as of December 31, 1935, $2,546,904 
Assets as of the same date were $20,561,- 
853, an increase for the year of $2,060,638. 

President Miller pointed out that there 
will be a variance in the company’s sur- 
plus as given above and that shown in 
the reports which the F. & D. will make 
to the insurance departments of the var- 
ious states, due to requirements of the 
latter with respect to the valuation of 
securities and other assets and the de- 
duction of outstanding 90-day old 
premiums, which will materially increase 
the surplus over that shown in his report 
to the stockholders. 

Included among the Company’s assets 
are $1,713,501 in cash, $6,266,525 in U. S. 
Government bonds (direct and_ fully 
guaranteed obligations) and $384,965 in 
Federal Land bank bonds. Government 
bonds are carried at par and all other 
securities at or below actual market 
values as of December 31, 1935. A re- 
serve of $1,000,000 for future fluctuations 
in market value of securities is being 
maintained. 


SEN. BERG'S ‘TAXI BILL 

Senator Julius S. Berg, who has been 
chairman of the New York legislative 
commission on automobile insurance, has 
entered an amendment to the vehicle and 
trafic law which permits formation of 
a group for self-insuring purposes of at 
least 350 taxicab owners in a city of 
175,000 population or over. 





VA. COMPULSORY BILL 


A compulsory automobile insurance bill 
has been introduced in the Virginia 
House of Delegates by Delegate A. O. 
Boschen which is modeled after the 
Massachusetts law. 





LEE TRICE DINED 
Lee Trice, Par promoted to field 
supervisor of U.S. & G. in its New 
York office, was gine Tuesday. evening 
by his associates. 
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BERGEN’S SAFETY CONFERENCE 


Agency Leaders of N. J. Active in Spon- 
soring Hackensack Affair Tomorrow; 
Dr. H. J. Stack Conference Consultant 

Insurance men are taking an active 
part in the first Bergen County Safety 
Conference to be held tomorrow after- 
noon in the Hackensack, N. J. High 
School under the auspices of the Bergen 
County Safety Council and the Police 
Chiefs’ Association of New Jersey. Pur- 
nose is to discuss ways of reducing auto 
accidents in Bergen county. Seven sec- 
tional conferences are scheduled includ- 
ing one on insurance at which Walter A. 
Schaefer, agent of Newark, will speak on 
“Will Compulsory Auto Insurance Min- 
imize Accidents.” New York Police Com- 
missioner Lewis J. Valentine will open 
the conference. 

Among the prominent insurance 
agents of the state who have helped to 
formulate tomorrow’s program and who 
have long been active in safety work are 
Alan V. Livingston, Englewood, past 
president, New Jersey Association of Un- 
derwriters; Edward M. Schmults, Ridge- 
wood, its present leader; Carl Bloecher, 
Rutherford; Ira Kelsey and John Neil- 
son, Hackensack, the latter being presi- 
dent of the Bergen County Agents’ As- 
sociation. Before the safety council was 
formed two years ago the agents’ associ- 


ation had entire responsibility for acci- 
dent prevention activity. 
Two National Bureau safety experts 


are also on the program—Harold Ham- 
mond, traffic engineer, who will speak at 
the mayors’ section, and Dr. H. J. Stack, 
conference consultant, who will preside 
over the police chiefs’ section. George B. 
Schwoebel, Trenton, is speaking on 
“Financial Responsibility.” ‘ 





MILTON ACKER HONORED 

Milton Acker, manager, compensation 
and liability department of the National 
Bureau of C. & S. Underwriters, who 
was dined last night by the Liability 
Underwriters Forum in New York City, 
spoke earlier in the week before the 
highway contractors’ session of the con- 
vention of American Road Builders As- 
sociation in Cleveland. Mr. Acker spoke 
on “Variations in Cost of Compensation 
and Public Liability Insurance.” He is 
also lecturing this year at Columbia Uni- 
versity on casualty insurance subjects. 





NEW LONG HAUL TRUCK CO. 

The G-I Service is a new company in 
St. Louis formed to service long haul 
truckers for insurance companies. Its 
president is C. W. Buschman; general 
manager, C. C. Rosenbarger, recently in 
charge of motor truck division of Mar- 
kel Service, Kansas City. The G-I Ser- 
vice, which is affiliated with the J. P. 
Wall organization of Chicago, will not 
write insurance but act in advisory ca- 
pacity. 

Everette Price, American Surety, is 
the newly elected president of the Syra- 
cuse Casualty & Surety Club. 


Hall, Hammond Give 
Traffic Safety Aid 


MID-WEST ACCOMPLISHMENTS 
Motor Vehicle Chiefs Approve Uniform 
Traffic Control Code in Chicago 


Executive Session 


Harold Hammond and J. J. Hall, Na- 
tional Bureau of C. & S. Underwriters, 
have returned from successful field trips. 
Mr. Hammond, traffic engineer, spoke at 
Purdue University’s public safety con- 
ference, then reviewed Michigan’s state- 
wide traffic survey, conferred with the 
Michigan Siate Police on its program 
of traffic safety in smaller communities, 
and appeared in Chicago at the meeting 
of the Society of Automotive Engineers. 


J. J. Hall, street and highway safety 
expert, first went to Nebraska where 
he conferred with the Governor and 
state officials, organized a traffic com- 
mission and state-wide traffic program 
embracing periodical inspection of cars. 
Salt Lake City, Utah, was his next stop 
where a three-day regional conference 
of the American Association of Motor 
Vehicle Administrators was in session 
Mr. Hall gave an illustrated talk on 
“Death Takes No Holiday”; urged uni- 
versal driver’s license laws and more 
strict supervision of younger drivers. He 
complimented the radio, motion pictures 
and outdoor advertising agencies as pow- 
erful influences in the safety field. 


Sturm’s Comment on Code 


At an executive committee meeting in 
Chicago of the motor vehicle adminis- 
trators, which Mr. Hall also attended, 
approval was given to the newly com- 
piled standards for uniform traffic con- 
trol devices which are expected to save 
thousands of lives and millions of dollars 
in property damage annually. Prepared 
by the American Standards Association, 
the new traffic code will be sponsored by 
the American Association of Motor 
Vehicle Administrators and the National 
Bureau. 

Favorably received by insurance peo- 
ple the code’s chief features were re- 
cently reviewed by Ernest Sturm, board 
chairinan Fidelity & Casualty. Although 
several years may be required for the 
achievement of complete nationwide uni- 
formity, Mr. Sturm believes almost im- 
mediate effects may be noted as the new 
code begins to extend its influence. Not 
only accidents, but costly and annoying 
delays may be avoided by the elimina- 
tion of confusion due to traffic misunder- 
standings. 

The new manual for uniformity covers 
in detail virtually every known traffic 
control device, from the most trivial 
wayside sign to the most intricate form 
of “rotary island” for diverting traffic by 
a circular, weaving route, through a 
busy intersection. Among salient fea 
tures of the new manual was approval of 
the red-yellow-and-green type of signal 
lights. 








Page 42 








4e°u4@2tt ind 





—<—<———VF— 
THE EASTERN 
INDERWRITER 






















On the Production “Firing Line” 








Warren E. Day of Syracuse 


Head of 65-Year-Old Agency Prominent in Both Insurance 
and Civic Affairs; Initiated Co-Operative Local Board 
Newspaper Advertising 18 Years Ago 


By Spencer Welton, Peripatetic Vice-President 


If you happen to be a member of the 


local insurance board of any one of 
thirty-four major citics scattered about 
immediately follows 


the country what 


will be an old story to you. Otherwis« 
you may find it an interesting and useful 
bit of insurance history. 

One day eighteen years ago a slender, 
dark-haired, keen-witted young insurance 
agent of Syracuse, N. Y., named Warren 
E. Day went to the local board of that 
city with a suggestion. In brief, he pro- 
posed that board members join in a cam- 
paign of advertising in the local daily 
newspapers to preach the gospel of 
sound stock insurance and to atiempt to 
raise insurance standards and ideals. 

Trenchantly he pointed out that peo- 
ple uninsured and those inadequately or 
improperly protected greatly exceeded in 
number all their clients combined and 
produced a startling array of facts and 
figures to prove his assertion. So the 
local board agreed that there existed a 
real opportunity to make Syracusans in- 
surance-conscious and adopted the Day 
plan. 

18 Years of Cooperative Advertising 

For eighteen years he has written the 
copy for this cooperative advertising 
campaign and purely as a labor of love. 
The advertisement reproduced below is a 
typical example of how the space is 
filled. Each of the three leading Syra- 
cuse dailies is used once weekly so that 
presumptively every possible buyer of 
insurance is reached and always an ef- 
fort is made to show the relation of in- 
surance as an institution to community 
safety and progress. : 

The slogan at the bottom is invariably 
used and today after eighteen years’ trial 
the board members are a unit in their 
approval of this institutional publicity 
which is, of course, entirely apart from 
such other advertising as each may do 
individually. And as has been said be- 
fore, local boards in thirty-four cities 
throughout the country have adopted and 
are using the Syracuse Plan. 

Day Agency Sixty-five Years Old 

Now what about Warren E. Day? First 
of all, he is a native New Yorker of 
English and Dutch descent. So far as 
Syracuse is concerned his forebears go 
back to 1792, having moved there from 
some Atlantic seaboard town whose name 
is not recalled at the moment. 

The Day agency is now in its sixty- 
fifth year of existence but not under that 
business style. It was founded in 1870 
by Thomas Truair but was bought by 
Warren Day in 1909 and has under his 
direction continued to represent only 
stock companies of “highest financial and 
ethical standing.” 

Insurance executives and people he 
meets casually at insurance conventions 
would never suspect, and few of his 
friends at the Century Club where he 
lunches daily remember, that Warren 
Day started work at sixteen because his 
youthful exuberance caused him to be 
“busted out” of school. 

People who insist that bent twigs 
mean inclined trees may draw whatever 
moral they can from the further state- 
ment that when the votes were counted 


in the Syracuse city election of 1915 it 
was found that Warren E. Day had been 
elected commissioner of education. Al- 
though some years apart those two facts 
are very closely related. 

Warren E. Day is distinctly the vital 
type—intense, enthusiastic, dynamic. He 
never just “sits.” His mind and body 
work together and there is always be- 
fore him some business or civic project 
at which to direct his nervous energy 
School routine was abhorent to him and 
the very qualities which accounted for 
his later success made him too much of 
a handful for his teachers. 

There is perhaps a bit of gentle irony 
in the fact that almost immediately after 
Warren Day was elected commissioner 
of education he decided that a salary 
revision upward was necessary for school 
teachers and just as promptly started to 
do something about it. With others he 
saw the right people politically and final- 
ly the state legislature passed a_ bill 
properly recognizing the importance of 
the teaching profession. 

Forceful Speaker; Facile Pen 

Teachers throughout the state were 
benefited including the very high school 
principal who had had young Day “bust- 
ed out” of school years before. Later 
they chuckled over it together, both glad 
but for different reasons that the boy 
Warren was no spineless “grind.” 

By way of paradox the Warren Day 
of the present is a fluent and forceful 
speaker; he writes with a facile pen, and 
he is an omniverous reader with special 
liking for biographies, of which his li- 
brary contains many volumes. 

Some of that intellectual development 
may be attributed to the environment 
surrounding his first job in 1900. Then 
he entered the insurance agency of 
White & Greenland, White being a 
brother of former Governor Horace 
White. The Day agency is today housed 
in the same White Memorial Building 
in which the young man got his start. 

Warren Day has made insurance a 
profession and has contributed notably 
to its, progress as an institution beyond 





WARREN E. DAY 


his local board advertising campaigns. 
Always he has interested himself in state 
and national activities and has been in 
attendance at national conventions for 
twenty-five years. 


Outside Activities 


In 1916 he was a member of the Na- 
tional Association’s special committee on 
workmen’s compensation when it met at 
Richmond, Va., with the presidents of 
the various stock casualty companies to 
consider mutual competition. 

He has been president of the Syracuse 
local board and is now chairman of the 
executive committee. He is and _ for 
many years has been an active member 
of the Century Club, belongs to the Co- 
senovia Country Club and was an organ- 
izer and governor of the Bellevue C. C. 
He is a member of the Chamber of Com- 
merce, is active in community drives and 
civic movements of every kind, but his 
real enthusiasm is insurance. 

Syracuse, he tells you, is (other than 
New York City) the Empire State’s 
greatest insurance center with 5,000 peo- 
ple dependent upon it for livelihood. 
What he does not tell you and what the 
insurance minded visitor to Syracuse 
soon learns for himself is that much of 
the forward impetus of the insurance 
profession in that city comes from the 
cooperative advertising plan of the local 
board as directed by Warren Day. 

Not bad for a youngster who couldn’t 
make the grade in school, eh? 





3,000 every day 


The insurance business is making 
appalling loss through the preaching 


will prevent the loss of that life. 
accident than to “pay as you kill.” 


4. T. Armstrong Co. 
3each, Hills & Newhall 
Bowen, Perry & Fobes, Inc 
Warren E. Day Co., Inc. 
Ellis, Moreland & Ellis 
W. J. Farber Agency, Inc. 
Gere & Stohrer, Inc. 
Graham & Newton, Inc. 
Lewis F. Lighton 
Mawhinney-Waack, Inc. 





3000 A DAY IS THE FIGURE 


\merican men, women, and children, dead, dying, or suffering from more 
or less serious injuries are gathered up along our highways at the rate of 
victims of automobile accidents. 


\ll the insurance in the world will not bring back a lost life but carefulness 
f We believe it’s better to prevent an 


Syracuse Underwriters Exchange, Inc. 


“Old Line Stock Insurance Costs Less Because It Goes Further’ - 


every possible effort to reduce this 
and practicing of carefulness. 


Northrup & Dillenback, Inc. 
Arthur E. Post Agency 
Raleigh & Munns, Inc. 
Shimberg & Gerber, Inc. 
The Bruns Co., Inc. 
Steinbicker Agency, Inc. 

C. H. Twichell 

Hamilton White . 
Yackel, Rupp & Sleeth, Inc. 
Geo. Young Insurance Agency 








(Cooperative Ad from Syracuse Paper) 





January 24, 1936 


W. A. EDGAR NEW PRESIDENT 








U. S. F. & G. Resident Manager jy, 
Philadelphia Is Honored by Casualty 
Underwriters Ass’n; Other Officers 


The Casualty Underwriters Association 
of Philadelphia, at its annual meeting, 
elected W. A. Edgar, resident Manager 
of the United States Fidelity & Guar- 
anty, as president. Other new officers 
are F, A. Roberts, Glens Falls Indem- 
nity, first vice-president; and C. T. Eas- 
terby, Zurich, second vice-president. 
Charles W. Stockwell, Standard Surety & 
Casualty, was re-elected secretary and 
treasurer. 

The new 
are: 


executive committee men 


J. A. Berry, Fidelity & Casualty; 
W. W. Berry, Massachusetts Bonding; 
Dodd Bryan, Indemnity of North Amer- 
ica; Samuel J. Carr, Standard Accident: 
J. F. Clancy, New York Casualty; John 
W. Donahue, Maryland Casualty; T. A, 
Engstrom, Aetna; W. Stanley Kite, 
Hartford Accident; A. H. Reeve, Tray- 
elers; J. M. Richardson, Globe; A. §. 
Wickham, Hartford Steam Boiler, and 
J. V. William, London Guarantee. 


C. V. CHANDLER VISITS EAST 


General Accident A. & H. Manager for 
Northern California Discusses Com- 
pulsory Health Bill in His State 

C. V. Chandler, who manages the ac- 
cident and health department of the Gen- 
eral Accident for northern California, 
was a recent Eastern visitor and “sat in” 
on several occasions with disability men 
in this area. He is vice-president of the 
San Francisco Accident & Health Club. 
In a brief appearance before the Phila- 
delphia club Mr. Chandler said that both 
the San Francisco and Los Angeles clubs 
had large memberships which were need- 
ed to combat “wild” legislation. He 
mentioned the compulsory health insur- 
ance bill of a year ago, “which had us 
worried.” 

This bill would have had a doctor with 
considerable political influence appointed 
head of the plan at $15,000 a year. He 
in turn would appoint five subordinates at 
$7,500 each a year. They in turn would 
name a doctor for each county and the 
doctors would then appoint “snoopers” 
to see that all workers paid their health 
insurance assessments. Mr. Chandler 
said this plan was not dead; that it was 
coming up at the next session of the 
California legislature, and that the insur- 
ance men would have to work to kill it. 





7% GAIN IN A. & H. VOLUME 


An accident and health net premium 
increase of 714% was recorded by the 
Time Insurance Co. of Milwaukee for 
1935 as compared with the previous 
year’s volume. C. G. Traphagen, presi- 
dent and treasurer of the company, re- 
ported an encouraging outlook for 193 
at the stockholders’ annual meeting. 

The meeting marked the retirement on 
account of advanced age of Emil Gil- 
johann as secretary after many years of 
service. He is succeeded by John A. 
Keelan, formerly assistant secretary. 
H. E. Damon is vice-president, and ad- 
ditional directors are N. P. Traphagen 
and Paul E. Paddock, Sr. 





MAY AMEND VA. ACT 


It is reported that a bill may be intro- 
duced in the Virginia general assembly 
to amend the compensation act. Occupa- 
tional diseases may be included within 
provisions of the act and minimum num- 
ber of employes reduced from eleven to 
seven. 





HALL RETURNS TO NEW YORK 

Eugene W. Hall, formerly on the Pa- 
cific Coast at Los Angeles, has returned 
to the staff of James W. Hall Co., fire- 
casualty office in New York City at 115 
Broadway. 
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“UNFORESEEN EVENTS” THEME 





Selected by Maryland Casualty for Its 
New Educational Ad Messages in 
Nat’! Magazines This Year 
A new educational campaign launched 
with the start of 1936 by the Maryland 
Casualty will have as its theme “Unfore- 
seen Events,” a phrase defining in lay 
language the hazards against which cas- 
yalty insurance and surety bonds afford 
protection. Because of the comparative 
jonorance on the part of the public as 
io what the terms “casualty and surety” 
mean as well as the tremendous part a 
large company in this field plays in 
business and every-day life the Maryland 
has selected this method of defining the 
business. Says David C. Gibson, adver- 

tising director: 

“The job is not easy. One company 
can only contribute a small bit to the 
effort. Too, it must be remembered that 
a multiple line company like the Mary- 
land writes upward of sixty casualty and 
surety lines, of which the automobile 


coverages — personal injury, property 
damage and collision — constitute but 
three.” 


The “Unforeseen Events” theme will 
run through the entire year’s advertising 
of the Maryland—a ribbon tying togeth- 
er the various magazine appearances as 
the term is applied to illustrate various 
insurance coverages. It is expected that 
it will demonstrate the potency of the 
unexpected in influencing human affairs 
and will illustrate the universal need for 
protection against hazards which cannot 
be anticipated. The campaign calls for 
pages in Time, Fortune, Business Week, 
Nation’s Business and Forbes. 

The first message has as its historical 
background the dream of Philip II of 
Spain in 1588 to invade England and 
thus change the map of the world. 





$3,250 Compromise in First 
Suit After Va. Bus Accident 


The first suit growing out of the fatal 
drawbridge accident at Hopewell, Va., in 
which fourteen persons lost their lives 
December 22 when a_ bus _ plunged 
through the open draw has been com- 
promised in a Richmond court for $3,250. 
The suit was brought by the administra- 
tor of the estate of Everett Martin 
Smith against the Atlantic Greyhound 
Lines. Suit was brought for recovery of 
$10,000, the maximum amount that can 
be recovered in Virginia on a death 
claim. The American Fidelity & Casu- 
alty of Richmond was on the bus risk. 


SEEK NEW RATE FILINGS 

All casualty insurance companies oper- 
ating in Oklahoma have been called upon 
by the State Insurance Board, to file 
new schedules of rates by Jan. 1. The 
move was taken by the Board as a step 
toward establishing greater uniformity in 
casualty insurance rates for Oklahoma, 
according to Commissioner Jess G. Read, 
president. 

The Board’s plan is to withdraw the 
present filings covering rates on fire, 
tornado, public liability, compensation 
and plate glass insurance, and establish 
the new schedules. 








FILE COMP. RATE INCREASES 

Revision of workmen’s compensation 
rates in Virginia increasing existing basic 
rates an average of 1.5% is sought in a 
petition filed with the state corporation 
commission by the Workmen’s Compen- 
sation Inspection Rating Bureau. A 
hearing on the petition is set for Febru- 
ary 21. The proposed new rates have 
been computed on the basis of latest 
available experience, according to the 
petition. 





THANKS FOR BOUQUET 

In the current issue of the Continen- 
tal Agents’ Record, published by the Con- 
tinental Casualty and Continental Assur- 
ance, the December 6 issue of The East- 
ern Underwriter, which was 100 pages, 
is described as “insurance journalism at 
its very best.” Thanks for the bouquet. 





FLA. PRIORITY SUIT 
C. K. Withers, N. J. Official and the 

Government Contest State Law Giv- 

ing Creditors Preference in Claims 

The Florida law, which gives Florida 
creditors priority over other claimants in 
receivership proceedings, is being con- 
tested in a suit filed recently with the 
United States Supreme Court by the 
government and Carl K. Withers, New 
Jersey banking and insurance superin- 
tendent. Assets of the New Jersey Fidel- 
ity & Plate Glass Co., amounting to 
$75,000, which were in the hands of a 
Florida receiver, are involved. The com- 
pany is insolvent and is being liquidated 
by Withers. 

The government stake in the case is a 
$20,000 claim against the company, which, 
it charges, would be injured if the law as 
applied to the case by the Florida su- 
preme court were sustained. 

The ruling of the Florida court, giving 
priority to the claims of Florida credi- 
tors, is in conflict with the federal law 
which provides that in all receivership 
proceedings claims of the United States 
shall come before others. 

The United States has similar claims 
of many millions of dollars against in- 
solvent surety companies, according to 
the government’s brief, which might be 
affected by the Florida decision if it is 
sustained. 


W. P. CAVANAUGH ON BOARD 





National Bureau Claim Manager Named 

By Mayor LaGuardia to Help in 

Study of Drunken Car Drivers 

Major William P. Cavanaugh, claim 
manager, National Bureau of Casualty & 
Surety Underwriters, has been appointed 
by Mayor F. H. LaGuardia of New York 
City to a commission of eight which will 
make a scientific study, from the medical 
and legal standpoints, of the process of 
examining persons arrested on charges 
of driving automobiles while intoxicated. 
As expressed by the Mayor “the purpose 
of the study is to end the coddling of 
drunken drivers by some magistrates.” 
An effort will be made to establish uni- 
formity of methods in determining the 
degree of intoxication at which a man’s 
ability to drive safely, within the mean- 
ing of the law, would be impaired. 


STOP NEW JERSEY “RACKET” 





National Ass’n of Automobilists in Jersey 
City Raided by Police; Selling “Auto” 
Insurance Without License 

The Jersey City police and the New 
Jersey Department of Banking and In- 
surance have called a halt on the so-called 
automobile insurance business conducted 
by a concern known as National Asso- 
ciation of Automobilists, 28 Tube Con- 
course, near Journal Square. Five per- 
sons arrested and held in $15,000 bail are 
charged with failure to procure a state 
license to conduct an insurance business 
in New Jersey. The concern has been 
under surveillance for several weeks, 
since a similar raid was conducted in 
New York City. 

The charge is that the company sold 
what its agents represented as automo- 
bile accident liability insurance but which 
was, in fact, nothing but a service con- 
tract entitling the holder to free towing 
and repairs at certain designated places 
where the association had arrangements 
with garages. Records of the concern 
were turned over to Walter Snedeker of 
the license division of the N. J. Depart- 
ment. President of the association is 
John E. Biederman. 


RESUMES DIVIDEND 


One of the encouraging signs of the 
New Year was the resumption of divi- 
dends by the Massachusetts Bonding. 
This company has declared a dividend of 
$1 a share, payable 50 cents on February 
5 to stockholders of record January 25 
and 50 cents a share payable May 5 to 
stockholders of record April 25. The pre- 
vious dividend “payment made was 50 
cents a share on April 15, 1932. 
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Phila. A. & H. Club To 
Hold Four Lecture Meets 


Starting off the new year with an 
ambitious program of educational activ- 
ity lined up the Accident & Health Un- 
derwriters Association of Philadelphia 
has inaugurated a series of four lectures 
which will be held prior to April’s Acci- 
dent & Health Week. 

The principal speaker at the first lec- 
ture, attendance being double the largest 
previous gathering, was W. F. White, su- 
perintendent, accident division, Royal, 
Eagle and Globe Indemnity companies. 
In discussing the history and develop- 
ment of accident insurance, its economic 
aspect and general type of policies, Mr. 
White sought to set at rest the belief 
that accident insurance is a side line. 
He said it was the largest casualty line 
written today with volume of over $200,- 
000,000; premiums 40% greater than 
workmen’s compensation. 

Mr. White said health insurance start- 
ed in ancient China when the mandarins 
paid doctors to keep them well; that the 
Netherlands inaugurated in 1665 the first 
dismemberment policy when it insured all 
soldiers engaged in actual combat, and 
that in the seventeenth and eighteenth 
centuries, when marine insurance was in 
its heyday, captains of vessels were in- 
sured against loss of life and dismem- 
berment of body. He said further: “The 
Franklin Health Association of Massa- 
chusetts about 1847 started the writing 
of steamboat and railway ticket policies, 
a forerunner of the present ticket pol- 
icy; and the Travelers, F. & C. and the 
Hartford were early pioneers.” 


Analyzes Father’s Policy 


Much interest was aroused when Mr. 
White in talking about the restricted 
coverage of old policies, read an accident 
policy taken out by his father in 1895. 
He said: 

“For a $25 premium, the policy had a $5,000 
principal sum and paid $25 weekly indemnity, 
not exceeding fifty-two weeks, for accidental in- 
juries resulting in total disability. If the as- 
sured suffered total and permanent disability for 
life, he had to wait two years to establish the 
fact and then the company paid him half the 
principal sum. Loss of both hands or feet en- 
titled the assured to the entire principal sum; 
loss of one limb, half the principal sum. Three 
and one-half inches of type were used to list 
the coverage and four inches were taken up in 
exclusions.” 

As speakers at the next three lectures 
the Philadelphia club will have Logan 
Bidle of the Aetna Life at its February 
meeting, who will discuss underwriting 
aspects of accident insurance; in March 
F. M. Walters, General Accident claim 
superintendent, will discuss policy 


AUTO DEATHS 


NEW HIGH IN 





36,400 Fatalities in 1935 Estimated by 
National Safety Council; 5-Year Acci- 
dent Prevention Drive Going Ahead 
The 1935 automobile accident and fa- 

tality situation as analyzed by the Na- 

tional Safety Council indicates that mo- 
tor vehicle deaths in the United States 
last year soared to new heights, reach- 
ing a total of 36,400 as compared with 

36,101. The slight decrease anticipated 

did not materialize, according to the 

Council, because of bad experiences dur- 

ing the final months of the year. De- 

spite this discouraging sign the Council 
is going forward with renewed vigor in 
its five-year campaign to reduce traffic 

accidents 35% by the end of 1940. 

In spite of the somewhat unexpected 
increase, the Council pointed out that 
the population of the country also in- 
creased about 1%; thus the death rate 
per 100,000 population was 28.5 in 1935, 
the same as in 1934. The increase in 
deaths was also less than might have 
been anticipated from the considerable 
advance in motor vehicle travel. Auto 
registration advanced 4.3% from 1934 to 
1935 and gasoline consumption went up 
approximately 6%. 

If fatalities had increased as much as 
motor car registration last year, the 1935 
toll would have been 37,500 instead of 
36,400, and had fatal accidents kept pace 
with gasoline consumption there would 
have been over 38,000 deaths. 

The eastern states, including New Eng- 
land, made the best 1935 showing, com- 
pared with 1934, by reducing their fatal 
accidents 3%. Massachusetts and Rhode 
Island led the way with decreases (11 
months’ figures) of 19% and 15%, respec- 
tively. Certain cities turned in outstand- 
ing safety performances in 1934, includ- 
ing Milwaukee which finished the year 
with a rate of only 11.12 deaths per 100,- 
000 population, the lowest of any city 
over 500,000 population. Providence, R. 
I., in the group of cities from 250,000 to 
500,000 population, had a rate of only 7.0. 


ST. LOUIS AUTO BILL 

A bill has been presented to the St. 
Louis board of aldermen which would 
compel all persons licensed to operate 
automobiles in that city to carry $5,000 
$10,000 liability insurance. It would be 
a requisite to getting a license to drive 
a car. 





phraseology and interpretation, and for 
April Guy Warfield of Baltimore is being 
sought to reveal some of his selling 
secrets. 
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NORMAN H. GILLETTE DEAD 


N. Y. Production Research Manager of 
Aetna Companies Succumbs to Pneu- 
monia; Paid Tribute by J. S. Turn 

Norman H. Gillette, for more than 
twenty years with the Aetna Affiliated 
Companies, died January 16 from an at- 
tack of pneumonia. He was in charge of 
ihe New York Office production and re- 
search department, one of the best liked 
executives in the organization. Funeral 
services were held last Saturday. Mr. 
Gillette is survived by his widow, a 
brother, two daughters and two sisters. 

Mr. Gillette, native of Hartford and 
educated there, joined the Aetna in its 
home office life audit department in 1914 
and was promoted a year or so later to 
superintendency of casualty-surety ac- 
counts department. He came to New 
York in August, 1917, to take charge of 
changes in the accounting system, gen- 
cral reorganization work, and of home 
office accounting and _ statistical work 
Vice-President and General Manager 
John S. Turn in tribute to Mr. Gillette 
this week said no man connected with 
the N. Y. office was more universally 
liked than Mr. Gillette,—that he pos- 
sessed special qualific ations for account- 
ing and statistical work and excelled in 
originating ideas that would effect econ- 
omies in such work. 

Although stricken when a child with 
infantile paralysis, Mr. Gillette engaged 
in many forms of athletics and in high 
school gained considerable prominence 
as a football player and pole vaulter. In 
later life, he also became an expert chess 
player. 


Nat’l Surety Gains in 
Both Assets and Surplus 


The National Surety Corp., whose 1935 
financial statement came out this week, 
made encouraging increases in both as- 
sets and surplus over the results of 19H. 
Total admitted assets of $15,597,140 on 
Dee. 31, 1935, compare with $13,113,333 
the year previous. The 1935 assets in- 
cluded cash of $1,240,019, bonds with an 
amortized value of $9,130,761 and stocks 
with a market value of $2,657,284. 

Capital stock of the corporation con- 
tinues at $1,000,000, reserve for contin- 
gencies at $750,000, and surplus of 
$4,652,279 compares with surplus. of 
$3,049,525 at the close of 1934. In com- 
menting upon the statement President 
Vincent Cullen indicated that the busi- 
ness of the corporation showed a healthy 
increase in volume over the previous 
year, with losses and expenses on a nor- 
mal basis 


Hearing On Crime Bills 
To Draw Crowd January 28 


Importance of the joint hearing on 
anti-crime bills to be held at Albany 
January 28 is borne out in the fact that 
the New York State Bar Association has 
sent out a call to lawyers and all bar 
associations of the state to be present. 
The hearing is expected to bring the 
largest gathering of persons interested 
in the suppression of crime that has ap- 
peared at Albany at a public hearing in 
many years 

Twenty-eight additional bills on crime 
were introduced in the New York legis- 
lature Tuesday. Following recommenda- 
tion of Commercial Crime Commission 
reviewed in last week’s The Eastern Un- 
derwriter, a bill will be introduced to 
amend the Penal Law and the Code of 
Criminal Procedure in relation to associ- 
ation with felons. Other bills introduced 
are on purchase of old gold and jewelry, 
securities as bail, return of stolen prop- 
erty—point 14 of Governor’s message 
naming insurance companies 


COMPULSORY HEARING FEB. 3 
The Connecticut state commission 
studying compulsory automobile insur- 
ance will hold three hearings soon, the 
first being on February 3 in Hartford. 
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STANDARD ACCIDENT LEADERS 


F. S. Brown, E. A. Wenslan. Otway Con- 
ard and F. J. Nash Also Advanced; 
Two New Directors 


D. M. Ferry, Jr., for the past ten 
years president of the Standard Accident 
of Detroit, was advanced to the chair- 
manship of the board at the recent an- 
nual meeting of the company and 
Charles C. Bowen, for ten years vice- 
president and secretary of the company, 
was elected president. Two new mem- 
bers were added to the board: Victor F. 
Dewey, president and general manager, 
Detroit Steel Products Co., formerly 
president of Detroit Gas Co., and George 
\. Staples, Detroit representative of E. I. 
du Pont de Nemours. 

Other executive changes made include 
the promotion of F. S. Brown as vice- 
president and secretary; E. A. Warnica, 
as assistant secretary; Otway Conard, 
assistant secretary, and F. J. Nash, who 
becomes assistant treasurer. The follow- 
ing officers continue in their respective 


BOWEN 


CHARLES C. 


he was elected its secretary, and in 1926 
posts: Vice-Presidents: J. H. Thom, became vice-president and secretary. Mr. 
Kennedy R. Owen, A. J. Crockett, R. H. Bowen is well known to insurance of- 
Platts, J. P. Hacker and J. A. Mullen, ficials throughout the country and to 
and treasurer, L. K. Kirk. the insurance fraternity generally. He is 
also vice-president and director of the 
Pilot of Toronto. 

Prior to his advancement to the board Mr 
chairmanship, Mr. Ferry served the oe 
Standard Accident for ten years as its 
president. His father was one of the 
also president of the Pilot Insurance Co A albatatel = 1921, and successively after 
of Toronto, a director of the Michigan ‘Pat, assistant secretary, and vice-pres- 
Fire & Marine, and president of ‘the dent and director of the company. He 
Ferry-Morse Send Co has taken an active part in the manage- 

a . . ment of its affairs, and also is vice-presi- 
_ President Bowen, has been with the dent and director of the Pilot of 
Standard Accident since 1913. In 1919, Toronto. 
following six years of work which in- E. A. Warnica, who is now assistant 
cluded all departments of the company, secretary, joined the Standard Accident 


Background of Promoted Executives 


Brown, now vice-president and 
secretary, has been with the Standard 
Accident since 1907. Following work in 
various departments of the company he 











To Company Executives, 
General Agents, 
Brokers 


Man with over 20 years experience with two 
“leading Insurance Companies in Life, Health 
“and Accident, wishes position. Thoroughly ac- 
-quainted with office detail and management; 
underwriting; teaching salesmanship; securing 
and training agents; preparing and conducting 
campaigns and lecturing. Has large following 
and well-known. Highly recommended by lead- 


ing insurance authorities. 


Box 1272 
The Eastern Underwriter 
94 Fulton Street, New York 
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D. M. 


FERRY, JR. 


in 1920, in the liability underwriting divyi- 
sion. In 1928 he was made assistant 
superintendent, compensation and liabil- 
ity department, and promoted to be its 
superintendent in 1930. In addition to 
these duties he is in charge of burglary, 
plate glass, and personal accident and 
health underwriting. Mr. Warnica was 
the first president of the well-known 
Standard Accident’s Ten Year Club and 
served a term of office as president of 
the Standard Accident’s Men’s Club. 

Otway Conard, now assistant secretary, 

tarted in 1919 in the safety engineering 
di partment; in 1923 was made superin- 
tendent, automobile department. He has 
written a number of articles relating to 
automobile insurance. He joined the 
ranks of the Benedicts in November, 
1935, when he was married to Charlotte 
H. Reeves. His brother, William K. 
Conard, is office manager of the Phila- 
delphia branch office of Standard Acci- 
dent. 

F. J. Nash, now assistant treasurer, 
is in charge of the investment depart- 
ment of the company. Before joining 
the Standard Accident in 1933, he had 
had a broad experience in financial and 
investment work in Detroit and New 
York City. 


ARKANSAS AIRPLANE CRASH 


Extended Reinsurances of Line Means 
No One Company Will Sustain Very 
Heavy Loss; Limits $50,000 /$100,000 

Underwriters are still talking about 
Airlines’ plane 
Arkansas a week ago in 


the tragic American 
smashup in 
which seventeen people lost their lives 
and the exact cause of which will prob- 
ably never be known. The accident, the 
worst in the history of American com- 
mercial aviation, broke the record of the 
American Airlines for safety. The line 
had flown 186,000,000 passenger miles 
with 240,000 passengers without an acci- 
dent. 

It is learned that the airship’s hull was 
uninsured, that its crew were covered 
by personal accident insurance — $5,000 
for each pilot and the privilege of buy- 
ing $5,000 more, and $3,000 for each 
Somes, that the crew were also covered 
under the Texas compensation law in 
which state the ship had its base. The 
line was placed by Childs & Wood, Chi- 
cago, through the Aero Insurance Un- 
derwriters, the policy being written by 
the Royal Indemnity, a member of that 
group. Liability. limits were $50,000 on 
any one passenger and $100,000 on any 
one accident. It is understood that the 
original retained liability on the loss is 
divided among some twenty companies. 
But in view of the extended reinsurances 
which have been effected no one company 
on the line will sustain particularly heavy 


loss. 
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GAEDKE-MILLER ANNIVERSARY 


Has Represented Maryland Casualty 
For 25 Years; Home Office Execu- 
tives Join in Celebration 
The Maryland Casualty joined with 
the Gaedke-Miller Agency, Milwaukee, 
Wis. this month in celebrating the twen- 
ty-fifth anniversary of the agency's 
founding and of its association with the 
Maryland. The firm was organized on 
January 17, 1911, with O. H. Gaedke as 
president, A. A. Miller as vice-president 
and A. L. Fischer as secretary. In the 
quarter-century period it has become one 
of the most widely known insurance 

agencies in the Middle West. 

The anniversary day was observed 
quietly by the agency staff, while on 
January 24 the agency nublicly celebrat- 
ed with an “open house.” From the 
Home Office of the Maryland came Vice- 
President William T. Harper; Assistant 
Agency Director Harry C. Michael, and 
Emile E. Kolb, assistant vice-president, 
of the bonding department. John P. 
Keevers, resident vice-president of the 
Chicago office and Charles Gibbons, resi- 
dent manager, were present, together 
with Harry B. Quinn, resident vice-presi- 
dent at Detroit. 


Fitzpatricks at White House 


As Guests of Roosevelt 
Leo F. Fitzpatrick, National Surety 
Corp. manager in its Greater New York 
Department, and Mrs. Fitzpatrick were 
euests of President Franklin D. Roose- 
velt at a White House reception given 
last night to Senators and Congressmen. 
Mr. Fitzpatrick has been a_ personal 
friend of the President for some years. 
B. F. CATOR DEAD 
American Bonding Veteran Had Been 
Prominent on Coast for 25 Years; 
V.-P. of California Agencies, Inc. 
Benjamin F. Cator, vice-president, Cal- 
ifornia Agencies, Inc. of San Francisco, 
prominent as a surety underwriter, who 
started with the old American Bonding 
many years ago, died a few days ago 
from pneumonia. Fifty-two years old, 
he is survived by his widow and two 
sons. His firm was general agents of 
the Continental Casualty and other com- 
panies, 


MONTCLAIR GETS $5,000 

The Glens Falls Indemnity has paid 
the town of Montclair, N. J., $5,000 on 
a bond for defalcations in the Bureau 
of Water Supply. The bond was on J. 
A. Schetty, former cashier in this bu- 
reau who is serving a jail term for $28,000 
misappropriation of funds. 


RE-ELECT OFFICERS, DIRECTORS 

The Travelers Indemnity at its annual 
meeting this week re-elected directors 
and officers. Directors chosen for three 
years are C. C. Beach, Francis T. Max- 
well, L. Edmund Zacher, Dan C. Wing 
of Boston and Charles L. Taylor. 


N. Y. BRIDGE CHALLENGES 


W. A. Rattelman, chairman, tourna- 
tent committee, New York Insurance 
Bridge League, has issued challenges to 
the insurance fraternity in the cities of 
Baltimore, Boston, Chicago, Detroit, 
Hartford, Newark, Philadelphia and 
Pittsburgh. 


ELECT J. H. CARNEY PRESIDENT 
J. H. Carney of Kaler, Carney & Lif- 
fler, Boston, has been elected president 
of the Casualty General Agents’ Associa- 
tion there. H. G. Fairfield, Russell, 
Fairfield & Ellis, is vice-president; Fred 
J* Murphy, secretary-treasurer. 


15% RATE INCREASE IN ALA. 


Superintendent F. N. Julian of Ala- 
ama has approved a 15% increase in 
Compensation insurance rates for that 
State, 


Neal Bassett Re-enters Field 


(Continued from Page 1) 


atism and wisdom of the company. In 
splendid financial condition it has been 
successful since it commenced its career 
in 1875, he adds. 

Dr. H. Fehlmann General Manager 

The Accident & Casualty Co. is known 
over Europe, and in fact the world, for 
its successful operations. Its general 
manager, Dr. H. Fehlmann, is considered 
one of the most able and widely known 
figures in international insurance, pos- 
sessing a keen insight and broad knowl- 
edge of insurance in all its branches. 
Under his guidance and aggressive pol- 
icy, the company can be counted upon 
to continuously make greater world-wide 
progress. Dr. Fehlmann is ably sup- 
ported by other members of the staff, 
consisting of Dr. O. Custer, Dr. G. Has- 
ler, J. Kauffman, Dr. Paul Thorin and 
Secretary Dr. W. R. Roediger. 

Dr. Thorin will have direct home of- 
fice supervision of the American busi- 
ness, as well as continuing in charge of 
certain European departments. He will 
soon be in the United States to aid in 
the establishment of the company here. 

Distinguished Board of Directors 

The board of directors of the Accident 
& Casualty Co. is composed of men of 
outstanding ability and prominence. 
Chairman Dr. H. Sulzer is head of the 
great Sulzer Engineering Works at Win- 
terthur, with branches over the world. 
Internationally prominent in finance and 
business, he is well known in the United 


States. He was Swiss Ambassador to 
this country during the World War, and 
his invaluable services at that time are 
appreciated by all who are familiar with 
the facts. 

Vice chairman of the board and man- 
aging director is Dr. G. Bosshard, one of 
the great international authorities on in- 
surance law, as well as being long prac- 
tised in insurance. His valuable counsel 
is always available to the company. Dr. 
Rk. Corti, another important member of 
the board, is an eminent jurist, whose 
reputation extends over Europe. He is 
best known as a national and interna- 
tional corporation counsel. 

Chairman Dr. Sulver, Vice Chairman 
Dr. Bosshard and Dr. Corti, form the 
executive committee of the company 
The other members of the board are 
among the most prominent men in Swit- 
zerland. 

Success Felt to be Assured Here 

Commenting on the company’s pros- 
pects here Mr Bassett said: 

“The age, success, and _ financial 
strength of the Accident & Casualty In- 
surance Co. and the acknowledged abil- 
ity of its directors, officers and mana- 
gers, evidence its ability to finance 
promptly and adequately a growing 
business, and guarantee its success in 
the United States. It is the expressed 
intention of the company to see that its 
financial position in the United States 
shall at all times be strong and worthy 
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NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 
December 3lst, 1935 


ASSETS 


Cash in Banks and Trust Companies . $ 1,240,019.77 
Preferred or Guaranteed $1,954,294.00 


Premiums in Course of Collection, Not 


Over 90 Days Due 1,316,308.34 
Accrued Interest and Rents can 117,146.50 
Reinsurance and Other Accounts Re- 

ceivable Us eaten oo 149,020.53 
First Mortgages on Real Estate 136,600.00 
Home Office Building : 850,000.00 

TOTAL ADMITTED ASSETS. . . . $15,597,140.93 


LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Commissions, Expenses and 


Reserve for Contingencies 


Securities carried at $1,526,161.81 and cash $42,000 in the 
above statement are deposited tor purposes required by law. 


*Bonds are carried on an amortized basis prescribed by the 
New York Insurance Department 
December 31, 1935 market quotations. On the basis of Decem- 
ber 31, 1935 market quotations tor all bonds aad stocks owued, 
this Corporation's total admitted assets wouid be i..creased to 
$16,077,871.14 and the surplus to $5,133,009.63. 


9,130,761.79 


702,990.00 2,657,284.00 


. $ 5,296,122.51 
3,116,937.48 


781,801.52 
750,000.00 
1,000,000.00 
. _ 4,652,279.42 


_ $15,597,140.93 


Stocks are carried at 




















BASSETT 


NEAL 


of its American patrons and its head 
office position and reputation. 

“The Accident & Casualty Co. will be 
licensed to write all classes of accident, 
casualty, fidelity and surety business. It 
will operate with reasonable conserva- 
tism, and will be a valuable acquisition 
to any agency It has the advantage of 
not having to overcome problems result- 
ing from the recent disastrous years, and 
as it starts without insurance liabilities, 
there can be‘no question as to the ade- 
quacy of its reserves. In this connection 
it is definitely stated that in building up 
reserves they will be placed on such a 
basis as to make them sufficient beyond 
question.” 

One of Oldest Casualty Companies 

The Accident & Casualty Co., organ- 
ized in March, 1875, will be sixty-one 
years old in March, 1936 It is, in fact, 
one of the oldest of all casualty insur- 
ance companies. It is said to be the first 
company in Switzerland, to write gen- 
erally all accident and casualty classes, 
and it is justly proud of the fact that it 
has met and overcome every contingency 
in the serious years that have come to 
casualty insurance since the inception of 
that business. 

It is not generally realized that prior 
to 1875, the vear of Accident & Casualty 
Co.'s organization, casualty insurance 
vas almost unknown. The oldest of the 
foreign companies organized to write the 
class and doing business in the United 
States was formed in 1869, and the old 
est American casualty company organ 
ized to write the class, was formed in 
187¢ 

Neal Bassett as United States manage 
brings to the company a seasoned exper- 
ience in the insurance business. Widely 
known as a fire insurance executive, h¢ 
has always had a broad knowledge of 
casualty underwriting and casualty insur 
ance problems He broadened this know] 
edge throuch being for many years the 
active head of two casualty and surety 
companies, including the worst years of 
the depression. 
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Author, “The Law Relating to Automobile Insurance” 


Recurrent Period of Disability Not 
Covered 

Insured under two policies of the 
Travelers against loss of time due to 
accident was struck on the head with a 
blackjack under circumstances treated as 
within the terms of the policies. He re- 
ceived a sum as full payment for disa- 
bility for about a month following the 
injury, when he resumed his practice as 
a physician. Eleven weeks later he 
again became disabled and so continued 
for more than three months, when he 
began action to rescind the release and 
settlement for the first period of disa- 
bility and to recover indemnity for the 
second period. 

Clauses in the policies provided for 
different amounts for “total loss of time” 
and “partial loss of time” if the injuries 
should disable the insured “from the 
date of accident.” The question in the 
case was: Did these policies cover a 
recurrent period of disability, assuming 
that the second period of disability was 
due to ailments having origin in the ac- 
cident in question? The New York Ap- 
pellate Division, Irwin v. Travelers, 277 
N. Y. S. 724, held the policies did not 
cover the second period. 

The court said that the precise terms 
of the clause “limit protection or cover- 
age to a continuous period of disability 
‘from the date of accident.’ When the 
disability period ends after that ‘date of 
accident,’ a recurrence of disability, al- 
though possibly chargeable to the orig- 
inal accident, does not give rise to a 
right of indemnity.” 

* * m 
“Shortage” Not Necessarily Crime 
Under Fidelity Bond 

In an action on a fidelity bond insur- 
ing against “such pecuniary loss as 
might be sustained by any act of larceny 
or embezzlement causing a shortage in 
the account of “the insured, the North 
Dakota Supreme Court holds, Black Dia- 
mond Fuel Co. v. Billstein and the West- 
ern Surety, 258 N. W. 806, that the com- 
plaint must set forth that the alleged 
shortage was caused by an act of lar- 
ceny or embezzlement. The term “short- 
age” does not necessarily impute lar- 
ceny, embezzlement or crime of any kind 
A shortage may be caused by loss 
through accident, theft by one for whom 
the employe was not responsible or from 
some other cause innocent in itself. An 
order overruling defendant’s demurrer to 
the complaint was reversed. 

a + ~ 


Forging and Cashing Dividend War- 


rant a Dishonest Act 

The receiver of the First National 
Bank of Detroit sued the Standard Ac- 
cident on a fidelity bond because by the 
dishonest acts of one or more of his em- 
ployes he had lost the amount of a check 
for $2,326. The check was for a dividend 
purporting to be due to a depositor of 
the bank. A newly formed bank, the 
National Bank of Detroit, occupying the 
same premises as the receiver, had 
agreed to pay the dividends. 

The Federal District Court for eastern 
Michigan, in Thomas v. Standard Acci- 
dent, 7 F. (Supp.) 205. rendered judg- 
ment for the plaintiff. Some one or more 
of the plaintiff's employes, the court 
said, fraudulently and as a breach of 
trust procured the issuance of the check, 
which was in the custody of the plain- 
tiff’s employes, to a third person or to 
himself, signed the name of the payee 
in two places and traced the signature 
of the supposedly verifying teller. It 
was then cashed by some employe or 
conspirator with him on presentation to 
the National Bank of Detroit. 

The National Bank of Detroit had no 
signature card of the payee and could 


have done nothing to prevent the per- 
petration of the fraud, which resulted 
solely from the fact that the plaintiff 
had put it within the power of his em- 
ployes to commit the fraud. The plaintiff 
therefore had no right of recovery 
against the National Bank of Detroit. 

The loss was held to be a “loss through 
dishonest or criminal act” within the 
bond. 


Ye se s 


Sunstroke Not a Compensable Acci- 
dent in Michigan 

The Michigan Supreme Court, in Bell- 
inger v. Hersey Gravel Co., 255 N. W. 
443, held, three judges dissenting, that 
sunstroke and heat suffered by a laborer 
on road construction work was not a 
compensable accidental injury under the 
Michigan workmen’s compensation law, 
although the laborer had eaten but a 
small sandwich at noon since an early 
scanty breakfast: had labored six and a 
half hours and had been put to work 
again after a half hour’s rest, collapsing 
two hours later. He had walked several 
miles to reach his place of work. Heat 
and sunstroke, the court said, are not 
within the purview of the compensation 
act. 

* * * 


Requisites of Written Notice of Com- 
pensation Claim 

The Connecticut Supreme Court of 
errors holds, Rehtarchik v. Hoyt-Mess- 
inger Corp. et al., 172 Atl. 353, that a 
letter written by a compensation claim- 
ant’s physician notifying his employer 
that the claimant has mercurial poison- 
ing is not a “written notice of claim for 
compensation” within a statute requiring 
such notice within a year. The notice 
required must reasonably inform the em- 
ployer that the employe is claiming, or 
proposes to claim, compensation under 
the act. It is of the essence of the em- 
ploye’s right, and non-compliance cannot 


be waived or avoided on _ equitable 
grounds. 
* * * 
Passenger Clause in Auto Liability 
Policy 


In an action by a guest passenger on 
an auto liability policy the insurance 
company alleged that the policy was not 
in force because another passenger had 
paid the insured for transportation in the 
car in violation of the terms of the pol- 
icy. The New York Appellate Division, 
Glogvics v. Preferred Accident, 281 N. 
Y. S. 407, held that the burden of proof 
on this question was on the plaintiff, and 
the weight of evidence being in favor of 
the defendant, judgment for defendant 
was affirmed. 





TO MEET IN ATLANTIC CITY 

The Royal Indemnity, observing its 
twenty-fifth anniversary on February 15, 
1936, is planning a gathering of agents 
carefully selected, in late September at 
Atlantic City. This get-together would 
provide an opportunity for home office 
executives to express tangible apprecia- 
tion for the good work done by the field 
in building up the company to its present 
position. 


OKLAHOMA ELECTION 

F. Wiley Ball was elected president of 
the Oklahoma Casualty Men’s Associa- 
tion recently at the annual meeting. 
Ek. R. Ledbetter, head of the Ledbetter 
Co., was named vice-president, and H. A. 
Houston, American Surety assistant 
branch manager,  secretary-treasurer. 
The by-laws were amended to limit 
membership to agents representing Bu- 
reau companies only. 


Conference; St. Clair Liaison Officer 


Among the insurance men interested 
in the safety problem who attended the 
recent national accident prevention con- 
ference in Washington, D. C., called by 
President Roosevelt and addressed by 
Secretary of Commerce Roper, were the 
following: 

Robert I. Catlin, Aetna Casualty & 
Surety; George D. Newton, Travelers; 
Insurance Commissioner Francis J. De- 
Celles of Massachusetts; Holger Jensen, 
Maryland Casualty; A. W. Whitney, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters; John J. Hall, National Bu- 
reau, who represented the national 
commander of the American Legion, and 
Dr. H. J. Stack, National Bureau, who 
represented the New Jersey State Safety 
Council. 

Also attending were David S. Beyer, 
Liberty Mutual; W. Graham Cole, Met- 
ropolitan Life; T. F. Cunneen, insurance 
manager, National Chamber of Com- 
merce; Maxwell Halsey, Bureau of 
Street Traffic Research, Harvard Uni- 
versity; Frederick Hickman, Atlantic 
City agent, representing the National 
Association of Insurance Agents; Lew 
kK. Palmer, safety-conservation engineer, 
Equitable Life Society. 

One of the most significant statements 
made to the gathering came in Secretary 
of Commerce Roper’s opening address 
when he said: “Let me emphasize now 
that this is not a move by the Federal 
Government to assume national responsi- 
bility for accident prevention. Distinct- 
ly, that responsibility belongs with indi- 
viduals, industries, state and local com- 
munities, and there it must remain. With 
a constant rise in accident totals, how- 
ever, it is apparent that new aid is re- 
quired, and, hence, the national admin- 
istration volunteers its help. Perhaps its 
place in the picture is only that of a 
clearing house, or a co-ordinator of local 
and national effort. But at least it can 
act impartially and fearlessly for the 
public good. That is a form of assist- 
ance which the situation sorely needs. 
The time when one person or group 
could serve selfish interests with one 
hand and safety with the other is past. 
Public interest demands that all of us 
unite in an honest, open effort to save 
lives. The Government will do its part.” 

Labert St. Clair, transportation assist- 
ant to Secretary Roper, and director of 
activities for the accident prevention 
conference, was designated as executive 
secretary to the educational committee 
to promulgate the suggestions of this 
committee and act as liaison officer be- 
tween the committee, state representa- 
tives and the government. The educa- 
tion committee is composed of news- 
papers and magazine publishers. 


$1,000,000 FOR OLD CARS 

Cooperation with traffic safety cam- 
paigns throughout the country is indi- 
cated on the part of the auto manufac- 
turers in the recent announcement that 
the Chevrolet Motor company, Flint 
General Motors unit, had set aside a 
fund of $1,000,000 to “rid highways of 
unsafe vehicles.” Under the plan, deal- 
ers will be paid $20 each for all old auto- 





mobiles accepted in trades, and then 
junked. 
NEW CZECHOSLOVAKIAN LAW 


A compulsory automobile insurance la‘ 
has recently become effective in Czecho- 
slovakia after much controversy. The 
minimum is 50,000 Chech crowns and the 
maximum 100,000 for a vehicle carrying 
several passengers, up to 600,000 for one 
capable of transporting thirty-five per- 
sons and more. 


N. Y. BOARD IN NEW HOME 

The Compensation Insurance Rating 
Board is now in its new home at 125 
Park Avenue, the Pershing Square Build- 
ing. 


Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 
RE SS RRR Na 
N. Y. State Fund Made 43% 

Gain in 1935 Comp. Volume 


The New York State Insurance Fund 
in 1935 produced written compensation 
premiums of $14,804,975, an increase of 
more than 43% over the 1934 volume and 
more than double the amount written in 
1933. As of December 31, 1935, more 
than 38,900 employers in the state were 
insured in the Fund, according to Charles 
G. Smith, its manager. Mr. Smith claims 
that the Fund last year wrote a larger 
volume of compensation premiums in this 
state alone than any private company 
wrote in the same period in all states 
combined. 








REPORT ON PA. STATE FUND 





J. H. Keenan, Its Manager, Gives $4,006,- 
000 Comp. Premiums for 1935; Has 
$1,000,000 Catastrophe Reserve 

Pennsylvania’s State Fund ended 1935 
as “the leading compensation insurance 
carrier” in the state, according to a state- 
ment by its manager, J. Hilary Keenan. 
At the close of the year, he said, the 
State Fund was serving 23,750 policy- 
holders. Keenan reported an increase of 
2,256 policies in force during the last 
eight months of last year. The pre- 
mium income for 1935, he reported, was 
in excess of $4,000,000. 

The Fund’s balance sheet shows ap- 
proximately $1,000,000 in cash, $8,685,000 
in bonds, and $1,300,000 in mortgages. A 
large percentage of the mortgages are 
Federal Housing Administration mort- 
gages. The Fund carries a special re- 
serve of $1,000,000 for use in event of 
catastrophe. 

COAST SURETY CO. SUSPENSION 

Samuel L. Carpenter, Jr., insurance 
commissioner of California, has asked for 
a receivership of the Coast Surety Cor- 
poration of Los Angeles, which has been 
in a state of suspension for the past sev- 
eral weeks, during which time the cor- 
poration was given an opportunity to ar- 
range for its financial rehabilitation. 
Originally asked for an order to liqui- 
date the corporation. the commissioner 
was restrained by court order, and an 
order to show cause was issued October 
11 and the company was subsequently 
placed in charge of the insurance divi- 
sion as conservator, pending completion 
of the examination and final hearing. 

STILL ACTIVE AT 87 

Frank Hill of Cleveland, who at age 
87 is still actively looking after his re- 
newals, was nominated last month by the 
Maryland Casualty as veteran producer 
of the field organization. Writing in the 
current Marvlander, Mr. Hill says that 
in the last eight years he has lost only 
three assureds. 


HEAR PROMINENT ATTORNEY 

Marshall Stimson, prominent attorney 
of Los Angeles, was the speaker at the 
luncheon-meeting on December 17 of the 
Accident & Health Managers’ Club of 
Los Angeles. In his talk he discussed 
the subject of medical freedom in con- 
nection with medical bills regarded as 
highly objectionable that are expected to 
be submitted at the next session of the 
state legislature. He stated that doctors 
are becoming more actively interested m 
the matter and as a result the bills will 
face the opposition of an aggressive 
group at Sacramento when the legisla- 
ture convenes. 

Frank Mead, manager Aetna Casualty, 
in St. Louis, was in Hartford last week 
for a visit. Also, M. T. Slade, manager 
at Rochester. 
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PROGRESS OF AMERICA 
Paralleling the vast increase in fire insurance, since the Firemen’s Insurance Company was 
founded in 1855 by a group of Newark volunteer firemen, is the spectacular change in fire 
fighting from man drawn, hand pumps to high speed motor apparatus. 
Keeping pace with the progress of America, the Firemen’s Insurance Company, thanks to the 
loyal support of its agents and policyholders, has become a great insurance institution with 
a proud record of EIGHTY YEARS OF FAITHFUL PERFORMANCE 














LOYALTY GROUP 


Firemen’s Insurance Company of Newark, N.J ‘1855 Milwaukee Mechanics’ Insurance Company 852 
The Girard Fire & Marine Insurance Co. 1653 National-Ben Franklin Fire Insurance Co. 1866 
The Mechanics Insurance Co. of Philadelphia 1854 The Concordia Fire Insurance Co. of Milwaukee 1870 
Superior Fire Insurance Company 1671 The Capital Fire Insurance Company 16866 
The Metropolitan Casualty InsuranceCoof NY 1874 Commercial Casualty Insurance Company 1909 
wee EASTERN DEPARTMENT nae etl 
CANADIAN DEPARTMENT ene. eet Joraty SOUTH-WESTERN DEPT. 




































































Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 


IE 5. ccecisevecccsaseeress 
Interest Due and Accrued.............. 
Premiums Due and Accrued............ 


LIABILITIES 


I Sgn eve bse nke kane hoon 
Policyhoiders’ Funds .. 2 6.5.s05.0000% 
Policy Claims in process of settlement... . 


Dividends to Policyholders............. 
0 eee ee oe 





Miscellaneous Liabilities .............. 


I 6d awe knee sons danced een 


a eer ree ree ee 
TOTAL CONTINGENCY FUNDS.... 


On December 31, 1935, the Company had in its 
Offices and in Banks Cash Balances of more than 














December 31, December 31, 
1934 1935 
$473,911,284  $510,142,154 

12,499,294 11,282,782 
11,978,782 11,800,006 
$498,389,360  $533,224,942 
$385,437,421 $412,155,115 
82,202,769 89,659,015 
1,775,419 1,632,029 
4,885,663 4,847,756 
1,445,849 1,665,789 
382,828 345,548 
$476,129,949 $510,305,252 
4,581,603 4,194,578 
$480,711,552 $514,499,830 


$ 17,677,808 


$ 22,259,411 


SIXTEEN MILLION DOLLARS 
and held more than 
THIRTY-ONE MILLION DOLLARS 


in Government Bonds 


During the year 1935 
the Company paid to 
Policyholders and Beneficiaries 
the sum of 


FIFTY-EIGHT MILLION DOLLARS 


$ 18,725,112 


$ 22,919,690 


During the year 1935 


were over 
SEVENTY MILLION DOLLARS 
in Excess of Cash Disbursements 


The Cash Receipts of the Company 
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